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The world’s best noise-canceling hinge system. 
We never get tired of hearing how much people love the soft-close technology in 
COMPACT BLUMOTION hinges. And while the praise is deafening, the silent-closing action 
is anything but. Ask your distributor to hear more about COMPACT BLUMOTION hinges.

blum.com   Perfecting motion
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BAND OVER BACKWARDS

We will

to match your color

800.727.0917    Fax: 888.633.5923    www.dc-dist.com

Questions? Call today and speak with a live, non-automated team member!

Your reliable source for...
Grommets

PVC & veneer banding in a wide selection 

of colors; sheet veneer also in stock

In-house custom slitting & gluing

Supplying the U.S. & Canada for more 

than 25 years

Same-day shipping

Brackets

See us at the at the Cabinets & Closets Conference & Expo Booth #302
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These days, reclaimed wood is in huge demand. The cost factor is very 

unstable but a lot of people are looking for that old look, whether it be on a 

desk, table, stool. Being able to get your company on the Super Bowl com-

mercial would have been great for True Wood Good and the advertisement of 

reclaimed wood projects. The world needs more people like your company, 

recycling fi ne pieces of lumber. - Brad Harris, Mesick, MI 

Did anyone notice all that dust fl oating around? –  Joe Cleary, Univ. of Hawaii 

It’s a lot less dusty since we got a new dust collection system hooked up to all 

of our new equipment through a State of Illinois grant. Quite a project! - Erin  

Some wood is just not going to dry straight, Scott Wunder blogs, recalling his 

start in cutting his own lumber. “Certain species always dry wonky: Flatsawn 

sycamore, elm, cottonwood and sweetgum,” which twisted under pressure.

What type of mill do you use and how long have you been in the business... 

How did you get started? I have always been interested in milling logs into 

lumber but have not made a plunge. – Todd Hall, Grand Prairie, TX 

Currently I use a Timberking bandsaw mill (for logs up to 30”) and a Lucas 

mill with the chainsaw slabber for the big ones. I started 20 years ago with 

an Alaskan chainsaw mill and have owned a couple other mills in between. 

I long for a Hurdle automatic circle mill to dice up the lower-grade logs as 

fast as humanly possible. As far as I can tell, there will always be another 

mill I want. I say start out small. If you like it, can handle it physically, 

can fi nd enough logs and love doing it, you can always buy a bigger mill. 

It is just cool to cut open a log, no matter how you do it. - Scott Wunder 

Walnut, Olive, African Blackwood? At Facebook.com/woodworkingnetwork 

speculation about a 2014 Audi 4S wood dashboard species ran the gamut, 

and we haven’t heard back from the German automaker at press time.

Looks like olive wood says Tarik Yousef, while Joe Knobbe bets on birch. Paulo 

Abreu suggests German Beech, while Certainly Wood Inc. says it could be “wal-

nut stump.” Audi says black wood. Is that “African Blackwood?” Your guess?

Like Detroit’s auto makers, big cabinet 

manufacturers are back, fully retooled to 

produce tailored cabinet designs, answering 

the consumer expectation of individualized 

cabinetry orders, with most shopping origi-

nating online. 

At KBIS 2014 these cabinet manufactur-

ing giants showed the designers in atten-

dance how they manufacture from automat-

ed order intake, speed turnaround, build in 

LED lighting, and size cabinets in 1/4-inch 

increments to fi ll the space “just so.”  

They also have advanced their outreach 

to the end consumer, coaching dealers 

on building their local web presence, and 

upgrading dramatically door and cabinet 

showroom presentations. 

How can custom cabinet shops compete 

with that?

Design Within Reach 
Smaller shops do have access to most of the 

same hardware and lighting components 

that the big fi rms do. But small shops have 

to stay in touch with the novel looks that are 

taking cabinetry from “heirloom design” to 

contemporary fashion statement.

  At the KBIS 2014 Kitchen & Bath In-

dustry Show, LED lighting (even at toe 

kicks), hardware to organize cabinet and 

drawer interiors, large capacity drawers, 

and reclaimed woods, and complex multi-

stage fi nishes were among the top trends.  If 

you missed KBIS, your next chance to see 

the goods is April 9-11 at Cabinets & Clos-

ets 2014. cabinetsandclosetsexpo.com

Bill Esler, Editor in Chief

besler@vancepublishing.com

Big Guys Now 
Do Custom 

Intuit Super Bowl 
True Wood Good’s Erin and Jason True’s video, a semi-fi nalist for Intu-

it’s Super Bowl ad, would have been a game-changer for the Chicago 

reclaimed furniture fi rm if they’d won, said Jason. Readers agreed.

FirstVolley

Custom woodwork-
ers vied for a slot in 
a Superbowl ad. No 
luck, but they won 
our admiration. 



We off er the widest selection of top-quality drawer boxes. All our built-to-order 
boxes feature solid wood and dovetail construction for beauty and durability. 
Imagine the possibilities with truly custom drawer boxes.

Contact us for all your drawer box needs.

See us at the at the Cabinets & Closets 

Conference & Expo Booth #209
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News
Read more news online and 

see related videos at wood-

workingnetwork.com/news

Closets a Hit at 2014 
International Builders Show 
LAS VEGAS – More than 75,000 

participants gathered in the Las 

Vegas Convention Center for the 

International Builders Show and 

the Kitchen & Bath Industry Show.

The event combined two of the 

biggest remodeling and construc-

tion industry shows. IBS exhibi-

tors, including Tigard, OR-based 

Closets to Go, fi lled 450,000 

square feet of over 800,000 

square feet fi lled with more than 

1,500 exhibits. See Closets page 

14 for more show coverage.

How to Make 
Moulding Cuts
LAS VEGAS – Sheldon Smith of Cut N 

Crown was on-hand at the 2014 Interna-

tional Builders Show illustrating his crown 

moulding cutting kits to the crowd.

With a wireless mic and a chop saw 

Smith shares the lessons he has learned 

and showcases the products he has de-

veloped and patented to achieve the best 

cut – a set of jigs that allow the user to cut 

both halves of a joint without moving the 

saw. The jigs tell the user how to set the 

saw angle for the initial cut. 

KBIS: LED Cabinets
LAS VEGAS – MasterBrand Cabinets Inc. empha-

sized fashion, new styles and applications, and 

substantive innovation in storage, LED lighting, 

and customized designs at the Kitchen and Bath 

Industry Show 2014.

For MasterBrand’s fi rst appearance at the show 

in three years, the new items were expansive. 

With its family of cabinetry brands — Aristokraft, 

Decora, Diamond, Homecrest, Kemper, Kitchen 

Craft, Omega and Schrock - each section of the 

booth offered new and innovative products and 

design styles. 



575 Broadhollow Rd (RT. 110)  Farmingdale, NY 11735
Tel:  631-390-5925      Fax: 631-390-8522       

New Innovation With 
    German Technology

Award Winner
by The German Design Council

Light, Flexible and Ultra Thin

®

 

 

Exclusive Territories Available
Independent Sales Agents / Distributors needed.
Email Tom at t.micci@fnstone.com or call 631-390-5925
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techspot  edgebanding

High-tech Hot Air  
Sharp Edge 
Advantage

High-tech hot air edgebanding was shown 

last year at international woodworking shows, 

including the AWFS Fair in Las Vegas. If you 

have followed the storyline of laser edgeband-

ers – a regular edgebanding machine that uses 

a laser to weld pre-glued edgeband material to 

panels – hot air edgebanding is the next chapter 

in the quest for quality and productivity.

A big problem with conventional edgeband 

is the visible glue joint, which collects dirt, 

and since it is open, allows the glue underneath 

to reactivate and loosen. Hot air edgebanders, 

which use the same specialized edgeband as 

laser edgebanders, avoid that. Hot air edge-

band withstands exposure to heat, steam and 

moisture better than conventional edgeband – 

though laser edgeband performs even better.

Stiles compared these two “zero glue 

line” edgebanding approaches side by side, 

demonstrating Rehau banding on Brandt and 

Homag edgebanders. Stiles Homag laserTec 

edgebanding system uses laser beam energy to 

activate the glue and fuse it to the panel edge. 

Laser edgbanding runs faster, but carries a 

signifi cant price 

tag: $300,000 plus 

the cost of the 

edgebanding ma-

chine. airTec edgebanding, a $45,000 upcharge 

on both Brandt and Homag models, is more 

compact and less expensive. 

An early adopter of hot air edgbanding 

was Closet America, Lanham, MD. The home 

storage sytems designer and manufacturer 

is the fi rst U.S. company to place the Biesse 

Roxyl AirForce hot air edgebanding system 

in its production line. 

The hot air edgebander emits a force-

ful stream of hot, compressed air through a 

slot nozzle, directed onto a reactive layer of 

specialized Rehau edgeband material activat-

ing the adhesive that bonds the banding to the 

panel edge.  (See story in this issue’s Closets 

section.)

New hot air edgeband-

ers give seamless, durable 

joints, and make a strong 

case to upgrade from

traditional glue lines. 

Hot air edgebanding makes for a 
seamless edge, and glue perme-
ates the panel to form a tighter 
bond with panels. 

By Bill Esler

Imagining 
Wood Finishes
Cabinet dealer showrooms, a ma-

jor theme at the KBIS 2014, got a 

new tool, as exhibitor Planit Canada, 

showed the Vortek Experience, a 3D 

virtual presentation of cabinetry, pan-

eling and fl ooring design which can 

change species, colors and textures. 

Vortek projects an interactive, full-

scale kitchen project in stereo 3D, 

like a movie theatre. This allows cli-

ents to do endless “what if’s” with 

cabinetry designs. Importantly, it can 

show a mix of colors, textures, door 

styles and materials affects.

Using hand gestures, viewers up-

date drawers, doors, colors, corbels,  

and other room elements. They can 

even access a library of elements 

from your cabinet design application.  

Because rooms are shown in full 

scale and 3D, the customer gets a 

stronger sense of the fi nished project.   

The Vortek Experience system, devel-

oped by Arcane Technologies,  takes 

up 50 square feet in a showroom. It 

can also be taken to local home de-

sign shows, and has an integrated 

web viewing component that can be 

embedded in your existing website.  

Online versions track consumer be-

haviors via Googleanalytics, and cal-

culate costs (components,  options, 

selected materials). See it in use at 

woodworkingnetwork.com/video

View more articles on hot air 

edgebanding at: 

woodworkingnetwork.com/cwb

Cabinets change color in Vortek Experience 

3D virtual presentation.
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A through feed machine on a small footprint

G 330, 
the professional edgebander 
that is easy on the budget

FELDER USA EAST
2 Lukens Drive, Suite 300, 
NEW CASTLE, DE 19720
Toll Free (866) 792-5288
salesinfo@felderusa.com

FELDER USA WEST
Toll Free (800) 572-0061
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K 700 S FB 610 RL 300 profil 45 FW 1102

and many more...!

www.feldergroupusa.com

FELDER-GROUP, your partner 
for perfect woodworking

Quality and precision 
made in 

AUSTRIA

  

✆
Call today for 
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See us at the at the Cabinets & Closets Conference & Expo Booth #303
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lumberyard  mixed materials

Real Stone 
Veneer
By Wade Vonasek  

Applying a paper-thin stone surface onto a 

wood panel was once thought impossible, but 

Richter USA has developed the methods used 

to create a real stone veneer that woodwork-

ers, furniture makers and cabinet makers can 

process with its Stone-Veneer product line. 

Richter says the Stone-Veneer is made from 

sheets of real Indian slate rock. Because of the 

different geographical locations of the quarries 

the company uses, it is able to offer different 

colorations of the slate used for the Stone-Veneer.

The Stone-Veneer product line is described 

by Richter as light, fl exible and ultra-thin. 

Because of the natural 3D surface of real stone, 

the actual thickness of the Stone-Veneer sheets 

range from 1mm to 3.5mm. The Stone-Veneer 

can be cut with standard saw equipment and 

is appropriate for residential and commercial 

applications, including fl oors. 

Sizing Stone Veneer

In regards to size, Stone-Veneer sheets fall into 

two categories: raw and trimmed. With raw, 

the Stone-Veneer is processed from slabs of 

slate rock that are not perfectly square and with 

overall dimensions not exact, but close to the 

standard size of 24´ x 48˝ plus/minus 0.2˝. The 

slate slab is processed as is and the sheets are 

the same dimension as the stone slab. All raw 

Stone-Veneer colors come in 24˝ x 48˝, with 

certain colors available in larger sizes. 

Trimmed are processed Stone-Veneer panels 

cut perfectly square and trimmed to a consis-

tent size. The standard trimmed size is 23.62˝

x 47.24˝. Other exact trimmed sizes are 23.6˝ x 

23.6˝ and 23.6˝ x 11.8˝. Some trimmed colors 

are also available in larger sizes. 

The same raw and trimmed sizes also apply 

to Quartzite as they do to the Stone-Veneer. Sand-

stone, Sahara comes in a raw size of 24˝ x 48˝ and 

in trimmed sizes of 23.6˝ x 47.24˝, 23.6˝ x 23.6˝, 

23.6˝ x 11.8˝ and 49.2˝ x 104.3˝, with additional 

sizes available as options. NanoStone is available 

in only one size, 24˝ x 48˝.

Richter says there are four groups within the 

Stone-Veneer product line:

Stone-Veneer – Available with three back-

ers: GRP (Glass Reinforced Polyester) which 

is standard, and Fleece, and Peel & Stick, 

which are options. Stone-Veneer is available 

in seven colors. 

Quartzite – Available with the same 

three backers as Stone-Veneer. Quartzite 

is available in four colors: Copper, Jerra 

Green, Ocean Green and Silver Shine.

Sandstone, Sahara - Sandstone is ap-

proximately 90% pure quartz. Once mined, 

the sand is bonded vertically with thermoplas-

tic binders onto large sheets of textile fl eece. 

The color variances of the sand are from white 

quartz to dark brown, and occur naturally. It is 

applied to a fabric mesh-structure, allowing for 

great fl exibility. The backing also allows three-

dimensional forming with heat.

NanoStone - NanoStone is natural Stone-

Veneer without the GRP backing, instead 

bound together with a water-jet impregnated 

and tightened fl eece backing. An optional 

backing is an added natural fi ber (100% 

recycled leather). NanoStone is available in six 

colors: Autumn, Autumn White, Autumn 

Rustic, Multi Color, Terra Red, Black Slate 

and Black Line.  

The average cost of Stone-Veneer is approxi-

mately $7.20 per square foot. Although initial 

material costs do not attain a savings, other factors 

such as weight, time, and installation costs show a 

substantially reduced cost when using Stone-

Veneer in place of slate tiles. 

Richter’s Stone-Veneer product line allows for the 

application of a thin stone surface onto wood panels.

See a slide show at: 

woodworkingnetwork.com/cwb

A kitchen island veneered in stone.

A plywood chair 
veneered in stone.
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C
onnor Homes, a specialist in vin-

tage-style home building and resto-

ration – including period windows, 

doors, moulding, millwork and cabinetry 

– will soon have a starring role in a new 

television show. The Middlebury, VT firm 

is already assisting musician (and Rock & 

Roll Hall of Fame inductee) Daryl Hall as 

he expresses his talents as a builder and 

designer. A television production – “Da-

ryl’s Restoration Over-Hall,” produced by 

Wolfson Entertainment and Boy Wonder 

Productions – will debut on DIY Network 

in May 2014, with a total of eight episodes.

DIY Network contacted Hall on learning 

of his interest in vintage architecture. The 

musician has restored a number of homes, 

including an 18th century farmhouse in 

New York where his musical program “Live 

from Daryl’s House” is recorded.

“Daryl’s Restoration Over-Hall” will follow 

the ongoing renovation of a late Georgian 

house from the 1780s located in Sherman, 

CT. Hall plans to revive the one-bedroom 

house, originally built by a widowed sea 

captain, into a new family home, melding 

a historically accurate restoration with the 

mandates of modernity and small town 

building codes. DIY Network’s cameras will 

follow Hall’s progress on a weekly basis.

By Wade Vonasek

New Old House Millwork
Connor Homes classic construction and JS Benson Woodworking’s fine millwork

case study  classic millwork



woodworkingnetwork.com/cwb | MARCH 2014 | Custom Woodworking Business 17woodworkingnetwork.com/cwb | MARCH 2014 | Custom Woodworking Business 17

Connor Homes fabricates 

components for its building 

projects, including millwork 

by J.S. Benson on the 

Biesse Rover A CNC below.

Framing for Daryl 

Hall’s addition 

blends seamlessly 

with beams from the 

original 1780 home.  

The Concept 
of “New-Old”
Buyers are regaining an appreciation 

of older home styles, with Neoclassic 

and Craftsman exteriors, but interi-

ors adapted to contemporary prefer-

ences: open plan rooms, spacious 

kitchens as a family-centered room, 

and generous closets. Connor Homes 

is among builders skillful at translat-

ing traditional looks to contemporary 

lifestyles.

Certain buyers, like Daryl Hall, are 

willing to invest in period restorations, 

with updates adding modern features 

that ease the burden of upkeep, while 

preserving the classic feel of an origi-

nal period home. 

Connor Homes says a “New Old 

House” captures the essence of his-

toric architecture “so we can have 

the charm and warmth embodied in 

that architecture, but take advantage 

of all the amenities of a new home.” 

Connor’s New Old Homes cross a 

wide spectrum of historic styles, so 

manufacturing millwork and mould-

ing (at its J.S. Benson woodworking 

unit) that is specific to each project is 

done internally, using state-of-the-art 

technology and hand craftsmanship. 

Daryl Hall used technology to copy 

Georgian/Federal millwork from his 

1780 home into an addition. 

“The purpose of my new show is to re-

store an antique New England house, 

showing how it can be done in an authen-

tic manner, keeping the original elements 

and making it consistent with the modern 

world,” said Hall. “I also want to feature the 

important community of craftspeople, who 

are expert in authentic restoration.”

The approach to what Hall wants to ac-

complish with his new program meshes 

well with Connor Home’s processes.  

“A reverence for and an appreciation of 

historic architecture is at the cornerstone 

of what drives our company,” says Con-

nor Homes’ CEO David Auth. “Efficient 

and innovative application of state-of-the-

art woodworking technology allows us to 

replicate craftsmanship from the past and 

make it available to all.” 

Part of the Connor Homes philosophy 



feature  classic millwork

revolves around its unique approach to 

the “New Old Home” movement (see side-

bar), an attempt to capture the essence of 

historic architecture in a new home, with 

contemporary interior layouts and mod-

ern amenities, combining the charm and 

warmth of yesterday’s architecture with 

current technological advances and con-

veniences. 

“Connor Homes was approached by the 

original architect, who asked if we would 

consult on historic architectural detailing 

and provide a material package for the 

project,” says Auth. 

“Our contribution to the restoration of 

Daryl’s 1787 house includes design and 

manufacturing of historically accurate 

millwork and architectural details for the 

original house as well as a large, period 

authentic addition. In addition, through our 

J.S. Benson Woodworking division, we are 

providing true divided light windows manu-

factured using chestnut reclaimed from an 

1840’s farm house.”

Auth says the design and some of the 

reclaimed lumber they are using for the 

renovation actually came from Hall. Con-

nor Homes pre-engineers and builds com-

ponents at its 118,000 square foot facility 

in Middlebury, VT, using two Biesse CNCs 

for cutting millwork, then prepackages the 

house and assembles it at the site. 

Referred to as component building, the 

process also includes pre-assembling sec-

tions of wall and elements such as entranc-

es, cornices, returns, and rake overhangs 

that can easily be erected on site. However, 

the company says that some things are still 

best done at the site, such as roofi ng, sid-

ing, installation of doors and windows and 

certain trims and mouldings.

Contrary to what most builders and buy-

ers may believe, Auth feels that the more 

complex and sophisticated the architectur-

al details, the more they lend themselves 

to off site manufacturing. With today’s high 

tech machinery and software, it is more 

practical to manage production in a con-

trolled environment.

Architectural Integrity

Connor Home’s staff of architects and de-

signers is knowledgeable in the design of 

period styles. Preparing precision archi-

tectural plans in AutoCAD and other ap-

plications, designers maintain consistency 

in period design, delivering fi les to the  

manufacturing systems and to the team of 

carpenters, who use them to produce bona 

fi de accurate architectural details.

“Our company has been designing and 

building homes with authentic, historic ar-

chitectural detailing for over 40 years, so 

the fi rst advantage we bring to the table is 

institutional expertise,” Auth says. “Cou-

pled with high technology manufacturing, 

we are able to accurately reproduce by ma-

chine what used to be laboriously done by 

hand. The end result is sophisticated archi-

tecture made more affordable.”  

It is not always easy staying true to the 

original design and materials of a vintage 

home while using more current machinery 

and tools. The process can requires adapt-

ing to a specifi c set of circumstances.

  
 
  
 

 

See us at the at the Cabinets & Closets Conference & Expo Booth #619



“We don’t let the machinery drive the de-

sign,” says Auth. “It’s just the opposite. If 

using a machine to realize effi ciency com-

promises design, the design would stay, 

the machinery would go. Even in this age of 

robotic millwork, we still use hand tools like 

chisels and scrapers, sanding blocks and 

hand planes to enable us to do a faithful 

reproduction of historical elements.”

Auth says that Hall’s project contains 

some of the typical challenges of an old 

house that has seen a series of renovations 

over the years. One of the initial issues was 

to determine what period of the several 

represented by the previous renovations 

should be the predominant driver in the 

current restoration.

“The original house was a Georgian/Fed-

eral amalgamation, with later Greek Revival 

elements added,” says Auth. “In the end, 

after discussions with Daryl, it was deter-

mined that the Georgian/Federal elements 

would take precedence in the new addition 

and that existing moldings and paneling 

would be copied as they were originally ex-

ecuted.”

Restoration Resources 

According to Hall, there is a “legacy of 

unique antique architecture here in Amer-

ica. Unfortunately, in many cases, they 

have been let go, demolished, or altered 

inconsistently to their original character.” 

Auth thinks that the series may bring more 

attention to these vintage homes, and in so 

doing, save more of them.

“Historic architecture has and continues 

to hold a place of reverence and respect 

with a large and appreciative crowd of ad-

mirers,” Auth says. “Many assume the re-

quired resources and expertise no longer 

exist to execute the restoration of exquisite 

architectural details from the past. This se-

ries will hopefully make others aware that, 

fi rst and foremost, there are dedicated and 

knowledgeable followers of historic archi-

tecture like Daryl Hall who recognize the 

artistic and academic value in restoring 

homes from another century. In addition, 

the series will reinforce that there are re-

sources that are not only knowledgeable, 

but also innovative in their use of modern 

technology to address the restoration and 

replication of an art form that was primar-

ily accomplished using hand tools and long 

hours of human labor.”

Follow Hall’s home in slideshows 

and videos of work-in-progress at 

woodworkingnetwork.com/cwb

Making Millwork 
J.S. Benson Woodworking 
Affi liate to Connor Homes, this 
AWI member handles doors, 
windows, millwork.

Automated Machinery 
Two Biesse CNC routers - Klever 
gantry router,  Rover A 5-axis pod 
and rail  

Design Applications 
AutoCAD, Alphacam, Cabinetware 
and EZ-windoor for projects

 
 
 
 
 

 

See us at the at the Cabinets & Closets Conference & Expo Booth #619
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technology  first cnc

Getting Started with   

CNC Routers
By Bill Esler  

KC Woodwork & Fixture added its first CNC 

router in January 2014, a Multicam 5000 with 

extended gantry and a 12-tool rotary  auto-

mated tool changer – among numerous other 

options. Producing projects mostly for com-

mercial customers, the six-employee Tulsa, OK, 

firm was at work simultaneously on projects for 

a library, school, and a church when we talked.  

“It’s much more efficient and timesaving,” 

says shop manager Kyle King, just returned 

to his shop from an installation site when we 

spoke. “Our productivity has gone up, and we 

will show a tremendous profit for it.”  

For a first-time buyer of CNCs, a deal takes 

lots of research, education, and guidance from 

suppliers and peers. The path isn’t always 

straightforward, and it can be long.

“It’s a process that has been going on for 10 

years,” says King. “And sure, the cost is a big 

investment. But it’s definitely something that 

was needed. I wish we would have done it 10 

years ago.” 

King and his father vetted a number of sup-

pliers, doing all their analysis right in the shop 

through a series of sales presentations.   

“The reason we chose Multicam is because 

they were out of Dallas – 3½ hours means we 

could get parts the next day.”  

Another first-time CNC buyer was DODO-

case, which sells millions of dollars worth of 

bamboo iPad and smartphone cases, precision 

routed on CNC machines at its San Francisco 

production operation. Co-founder Patrick 

Buckley began in 2009 leasing CNC time 

at the local TechShop. As the iPad took off, 

orders flooded in, so he bought a CNC. 

“We first bought a used Scm Routech for a 

killer deal,” Buckley says. “It was actually a 

smaller machine. We found we needed more 

capacity and also wanted a back up, so we got 

a second larger router.” This was a more auto-

mated Scm Pratix. “For ease of maintenance 

and technical support, we wanted to stay with 

the Scm line of machines. The [larger] size of 

the Pratix machine lowered the machining time 

per piece by amortizing the tool change times 

over a larger number of finished parts.”

  Cambridge Patterns, which builds models 

Woodworking firms have taken a variety of approaches to finding their first CNC. 

Technical advice and support 

are major factors in some 

CNC buys, while software 

compatibility is key for 

others. 



Increase 
     your productivity

with one click at DrawerConnection.com

Wide selection of   
wood species
Meets all AWI         

Instant Online Quoting 
and Ordering
On-time delivery

DRAWER CONNECTION, INC.
"Get Connected With Quality"

8 7 7 . 9 1 7 . 4 8 8 7

DrawerConnection.com

Made 
in the 
USA

See us at the at the Cabinets & Closets 

Conference & Expo Booth #405
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technology  fi rst cnc

From Board 
Hooks to CNC 
Woodshop

Surfboards and their close cousins, 

paddle, skate and snowboards, are 

often works of art as well as platforms 

for a ride. Board owners enjoy dis-

playing their boards as well as riding 

them. John Perone saw the opportu-

nity, and launched onthewallracks.

com producing clear acrylic wall 

racks to save fl oor space and pro-

tect the boards they hold, as well as 

display them. Perone subcontracted 

them originally, but supply was in-

consistent. So he added a Laguna 

Tools SmartShop I CNC router for his 

San Juan Capistrano, CA, shop.

“People liked what I had done and 

started asking for the racks,” Perone 

says. Working out of his home shop, 

“I had a lot of people cutting plastic 

for me,” he said. “But the clutter 

turned my house into a factory. So 

I turned to CNC machining and out-

sourced a supplier.

“That worked for a while. But I 

wanted the control that my own shop 

would give me. So I moved into a 

1,000-square-foot facility and started 

looking for a CNC router.”

Perone says he researched about  

a dozen different manufacturers. “I 

asked every company where I could 

see one of their routers in operation. 

That cut my list of prospects down 

quickly. Some companies expected 

me to buy from them sight unseen.” 

Since he lived near Laguna Tools’  

Irvine, CA, showroom, Perone drove 

over for a live demonstration. He was 

able to run several samples of his 

products. The demonstration, and 

availability of a nearby training facil-

ity, “is what fi nally convinced me,” 

Perone says.

and prototypes from wood and other materials, 

was experiencing problems hiring enough 

skilled employees. They knew they needed 

to become less reliant on manual labor. So 

Cambridge added an AXYZ 5012 CNC router 

about a year ago, customized with a larger 

work area and higher gantry to add capacity. 

“We’ve increased our output in certain 

areas of our product line by 10%,” says Ian 

Goodhand, owner, who says the CNC “also 

provided us with an increased customer base in 

certain markets which were not possible prior 

to the purchase of the machine.”

Software First?

 In 2004 furniture maker Lucien Casartelli 

began taking classes in software applications, 

which gave him the skill to operate a Komo 

4-axis CNC router. 

As his software skills developed, Casartelli 

added a Thermwood 5-axis CNC router.  

Paul Downs Cabinetmakers also added 

a Thermwood CNC at its Bridgeport, PA 

operation. Downs will keynote the Cabinets & 

Closets Expo 2014 April 9-11 in Somerset, NJ. 

David DiRanna opened a custm woodwork-

ing business, DiMac Designs, as a second 

career. “While our offerings were very well re-

ceived, I found the cabinetmaking process a bit 

tedious and repetitive,” DiRanna says. Then he 

won a bid from a local school district for 195 

classroom white boards. DiRanna produced 

them, and an order followed for 450 more.  

“Business was booming, but creating 

the product was rather cumbersome since I 

still had to cut each piece manually using a 

template,” DiRanna says. “It was clear we 

needed to tap into CNC technology.” About 

two years ago, DiRanna added a Laguna Tools 

Swift model CNC. He says the reduction in 

labor and waste justifi ed the machine within 

fi ve months.

Redbook Help  

How do you choose your CNC? The Red Book 

Best Practices Guide, published (like CWB) by 

Woodworking Network, gathered input from 

several manufacturers, based on questions put 

to them. Stiles Machinery notes: “The most 

common question we previously heard was, 

‘Do I buy a pod and rail machining center or a 

fl at table router?’ Now we are most commonly 

asked: ‘Do I buy a pod and rail CNC machine, a 

fl at table router or a vertical machining center?’ 

See more CNC advice in Shop Tips on p. 

56, and the Redbook Best Practices Guide.

A  project that cannot be ex-

ecuted manually, or a short-

age of labor, are sometimes 

the tipping points for shops 

to add a CNC router. 

Find more CNC testimonials at 

the online version of this story: 

woodworkingnetwork.com/cwb



See us at the at the Cabinets & Closets 

Conference & Expo Booth #409

See us at the at the Cabinets & Closets 

Conference & Expo Booth #432
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toolbox  cutting tool

Handy way to 
Slice Into 
Woodwork

Cutting and shaping wood extends well 

beyond the benchtop and shop fl oor for cabinet-

makers and interior woodworkers. Oscillating 

tools have been catching on, switching from 

roles as quickly as you can change accessories. 

MultiMaster is FEIN Power Tools’ entry in 

this category. It can function as a rasper, cir-

cular saw, sander and oscillating saw –among 

other functions – in both its corded and cord-

less versions. FEIN says the high-torque motor 

in its cordless version performs the same as 

its corded version, the model FM250Q. Both 

versions feature electronic controls.

FEIN says the eight-point QuickIn tool 

mount on its MultiMaster provides superior 

torque transfer to accessories, and takes six 

seconds to change accessories, without tools – 

meaning you won’t lose the chuck key.  

The corded came out in an economically 

priced starter package, in a nylon bag instead 

of FEIN’s traditional hard plastic case, and a 

set of basic accessories rather than the usual 

complete set. 

It does have an E-cut universal saw blade 

for metal and wood, a rigid scraper blade, and 

a sanding attachment with four sanding pads. 

This MultiMaster corded with Softgrip handle 

is priced around $199.

  The MultiMaster Cordless is powered by  

8 lithium-ion cells, with a capacity indicator 

for monitoring of individual cells.

FEIN launched a series of cordless portable 

tools last year, taking advantage of the latest 

in brushless motors, including four, 2-speed, 

1/2˝ cordless hammer drills it says can drill 

masonry, yet are supple enough to make high-

quality holes in metal and wood. All the batter-

ies in the cordless line can go from depleted to 

fully charged in 30 minutes.

Fein’s oscillating Multi-

Master is a versatile tool, 

taking on many types of 

work, with tool-free, quick 

change accessories.  

Fein introduced the MultiMaster 
basic kit and also offers a cord-
less version of the MultiMaster. 

By Bill Esler

Self-tapping 
Cabinet Screws  
SPAX says its newest self-tapping 

screws are well suited to interior 

woodwork, providing a secure, aes-

thetically pleasing installation of fi ne 

cabinetry and other fi ne carpentry.

The German-engineered Spax 

cabinet screws (they are manufac-

tured in the U.S.) have a large, low-

profi le head design that provides an 

increased load bearing area. The 

Multihead countersinks the head 

fl ush into the wood, also acting as a 

brake to prevent stripping when used 

in attaching metal hardware. The 

Spax system employs a T-STAR Plus 

drive (a driver cone is included in the 

screw packages). Spax says this pro-

motes exceptional bit engagement, 

especially for overhead work. Spax’s 

patented 4CUT Point requires no pre-

drilling, with a square end that divides 

wood fi bers to prevent splitting.

SPAX offers numerous other screws, 

including MDF screws specifi cally de-

signed to prevent splitting in Medium 

Density Fiberboard) and hardwoods, 

also without pre-drilling. SPAX says 

these are also very effective for attach-

ing lightweight, high-density polyure-

thane trim. A clean look is achieved 

from a trim head design, with cutting 

ribs under the head that allow fl ush 

or countersunk installation for a clean 

look, the company says. spax.us

More accessories and links to 

FEIN tools in virutal demos: 

woodworkingnetwork.com/cwb

Spax says its pat-
ented screw design 
cuts cleanly and 
reduces draw on 
cordless tools.



TigerSaw1000TMTigerSaw1000TM

Fully automated crosscut & push feed system featuring:

cwtsk.tigerstop.com 360.254.0661

Lower grades typically cost 30-45% less than Select 

& Better. Think of the money you’ll save by receiving 

the same high yields from lower grade lumber. 

TigerSaw1000's new crayon defect marking 

coupled with the power of TigerStop's unique 

Dynamic Optimization will not only cut your labor 

and waste, it will cut your parts dead on.

Worried about yield and labor? 

HIGH QUALITY PARTS
LOW GRADE LUMBER!

from



• RAW MATERIALS, SOFTWARE, ROBOTICS
• MATERIAL HANDLING, LASER CUTTING, 

ADVANCED MATERIALS
• MACHINERY, SAWS, ROUTERS, TOOLING
• FINISHING, SANDING, HARDWARE
• COUNTERTOPS AND FLOORING

   ...AND MUCH MORE

The Gateway of New Technology

“IWF is where our team 
goes to determine our 
priorities for investing in 
the future.”

Pennville Custom Cabinetry

THE NEXT BIG THING IS HERE

REGISTER NOW @ www.iwfatlanta.com
Save $ - Use Discount Code CWB



Rush to Register is On!

CABINETS &
CLOSETS 2014
  Awards Gala: Top Shelf Closet Designs, 
Custom Woodwork Design Portfolios, 
BEST Kitchen Cabinets 
April 9-11, Somerset, NJ    cabinetsandclosetsexpo.com 
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We Won’t Leave You Hanging...
At Capella, we have all your closet hardware and accessories solutions.

Available Colors: Polished Brass, Polished Chrome, Dull Brass, Dull Chrome, Dull Nickel, Oil-Rubbed Bronze & Black Matte

visit capellahardware.com.

Accessories:

Edgewood delivers the look and feel of natural wood grain in a 

composite panel. Now designers can “go wild” with exotic fi nishes, 

superior color consistency, fade resistance, and an authentic wood 

texture without using precious natural resources.

request complimentary samples online

KMLcorp.com     (888) 358-5075 octobercompany.com   (800) 628-9346

Our Two-Tier Sliding Trays
add beauty and expand storage.

Our new Two-Tier
Sliding Trays perfectly
compliment your drawer designs. 
They add storage and showcase
preferred jewelry. Choose from
10 compartmented designs, and
4 new colors, all featuring scratch-
resistant storage. Call or visit to 
learn more about our complete
collection of designs for custom 
closet interiors. 

Two-Tier Tray featuring new 
“Sterling” colorway.

See us at the at the Cabinets & Closets Conference & Expo Booth #520
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CABINETS & CLOSETS EXPO 2014
Register now for the must-see event for custom woodworkers, cabinetmakers, 
closet and home storage system builders. April 9-11, Somerset, NJ.   

Awoodworking CEO who moon-

lights as a bloggist for the New 

York Times, a tour of a high-tech 

architectural woodwork plant, a full-day 

of focused management-level education 

and a wide variety of product displays are 

among the highlights of the 2014 Cabinets 

& Closets Conference & Expo, April 9-11 

in Somerset, NJ.

The Cabinets & Closets Conference, 

Wednesday, April 9 at the Hotel Somerset-

Bridgewater, will open with keynoter Paul 

Downs, CEO of Paul Downs Cabinetmak-

ers and author of a blog about running a 

small business in a tough economy for 

NYTimes.com, and conclude with the ever-

popular Industry Gala Awards Reception 

featuring presentation of the Custom 

Woodworking Business Design Portfolio.  

Closets Top Shelf, Best Kitchen Kitchen 

Design awards and WOOD 100 and 

Market Leaders. Sandwiched in between 

these events will be education sessions for 

closet and custom cabinet professionals. 

The Cabinet Conference track will 

feature an afternoon session on cost esti-

mating by Sean Benetin, owner of Millwork 

& More and a past president of the Cabinet 

Makers Association, conference cosponsor.

The Closets Conference track includes 

presentations on winning new business 

using Houzz.com and the new Closets & 

Storage Professionals Planning & Design 

Guide just released by the Association of 

Closet and Storage Professionals. 

The Cabinets & Closets Expo, which 

earned rave reviews in its debut in Edison, 

NJ, is scheduled for Thursday-Friday, 

April 10-11, at the Garden City Convention 

Center in Somerset. The two-day expo will 

feature products and demonstrations from 

leading manufacturers and distributors of 

cabinet and closet hardware, wood com-

ponents, computer software, woodwork-

ing machinery and other products and 

services. 

April 10, the first day of the Cabinets 

& Closets Expo will be capped by a tour 

to Eastern Millwork in Jersey City. EMI 

takes great pride in its use of integrated 

software automation, technology and lean 

manufacturing to manage and enable 

the creation of high-end  custom wood 

interiors and exteriors for a long list of 

corporate, university, retail, hospitality and 

residential customers. The tour is spon-

sored by Stiles Machinery and the ACSP.

The 2014 “Total Custom Storage 

Solutions” event draws from the inherent 

similarities and synergies of the dynamic 

closet and custom cabinet markets, while 

also paying homage to the distinctive dif-

ferences that make each of these lifestyle 

product categories unique. 

Learn more about attending or exhibit-

ing at cabinetsandclosetsexpo.com.

The 2014 Cabinets & Closets Expo will 
be held April 9-11 at the Garden City 
Convention Center in Somerset, NJ.



MUST-SEE CONFERENCE SESSIONS
Check out these highlights of the 2014 Cabinets & Closets Conference & Expo. 

The 2014 Cabinets & Closets 

Conference & Expo will utilize two 

neighboring facilities in Somerset, 

NJ: the Hotel Somerset-Bridgewater, April 

9,  and the Garden State Convention Center, 

April 10 & 11. 

WEDNESDAY, APRIL 9 

CABINETS & CLOSETS  

CONFERENCE (8am-5pm) 

 

General Session “Keynote: You’re the 

Boss: Running a Small Wood Products 

Business in a Tough Economy” –  Custom 

woodworker Paul Downs, president of Paul 

Downs Cabinetmakers, as well as a blogger 

for the New York Times

New Research: “The Mind of the Wood-

working Industry” – Laurel Didier, Group 

Publisher, Woodworking Network

Cabinet Conference “Filling Your Funnel: 

Get More New Sales Prospects Now!” – 

Dave Grulke, CMA Executive Director 

“The Art of Cost Estimating & Pricing 

Profitably,” (3-Hour session) – Sean Benetin, 

Owner, Millwork & More 

Closets Conference “Using the ACSP 

Planning and Design Guide as a Marketing 

Tool” – Jeff Klein, President, Closet Special-

ist, and Dave Skinner, President, We Do 

Closets 

“2 Second Lean in a Closet Shop” – Derek 

Holland, President, Closet Doctor

“Houzz.com: It HAS changed Your Business! 

Do You Know How?” – TBD

Gala Awards Reception  

(5:30pm-7:30pm) Featuring presentations 

of the annual Top Shelf, Custom Woodwork-

ing Design Portfolio, BEST Kitchen Design 

awards and recognition of WOOD 100 and 

Market Leaders

THURSDAY, APRIL 10 

CABINETS & CLOSETS EXPO  (Expo 

Hours: 10am-5pm) 

Bus Tour to Eastern Millwork Inc.(5pm-

9pm) 

FRIDAY, APRIL 11 

CABINETS & CLOSETS EXPO  (Expo 

Hours: 9am-3pm)

Visit cabinetsandclosetsexpo.com for updates.

Come  meet us 
at

Booths # 325 - 327 1 800 361-6000 (CANADA)

1 800 619-5446 (US)

DESIGN AND CLOSET TRENDS

SM
AR

T
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Gala Reception Takes Center Stage
Design Portfolio,Top Shelf & BEST Kitchen Design 
winners will be feted April 9th in Somerset, NJ.

Always a highlight, the 2014 

gala design awards reception 

will take place April 9 at the 

Hotel Somerset-Bridgewater, located in 

Somerset, NJ, during the 2014 Cabinets & 

Closets Conference & Expo.

Attendees can expect a fun evening 

filled with food and drink and a presenta-

tion of award-winning design projects from 

the 2013 Design Portfolio, 2014 Top Shelf 

Design, 2014 BEST Kitchen Design award 

winners, as well as Wood Product’s WOOD 

100 and Market Leaders.

Design Portfolio winners were an-

nounced in December in the 2013 Custom 

Woodworking Business Best of the Best De-

sign Portfolio digital edition, available for 

purchase at magcloud.com/user/billesler. 

Top Shelf award winners will be an-

nounced in 12 catorgies for the first time 

during the gala reception. Categories 

include: Garage: under 600 square feet and 

Garage: over 600 square feet; Home Office: 

less than 150 square feet and Home Office: 

more than 150 square feet; Closet: Lami-

nate less than 18 linear feet and Laminate 

more than 18 linear feet; Closet: Wood less 

than 18 linear feet and Wood more than 18 

linear feet; Closet: Wire less than 18 linear 

feet and Wire more than 18 linear feet; 

Closet: Reach in; and Specialty: (craft, 

pantry, wine, laundry, mudroom). 

Closets magazine also has named 

judges for the 8th annual Top Shelf Design 

Awards. Returning judges are Denise 

Butchko, Butchko & Co., Chicago, IL; 

Angelia York, St. Louis Co., Maplewood, 

MO; and Joyce Hardison, Closet Crafters, 

Ventura, CA.

Joining the distinguished panel for the 

first time are designers Lisa Adams, LA 

Closet Design, Los Angeles, CA, and Mela-

nie Charlton, Clos-ette, New York City.

Top Shelf  and Design Portfolio awards 

are given to honor designers for their 

creative organization solutions and 

woodworkers for their oustanding design, 

craftsmanship and execution. Each cat-

egory is intended to highlight functionality 

and originality, as well as design. Winners 

will receive an award plaque, recognition 

at the Cabinets & Closets Conference & 

Expo, and publication of their projects 

on all of Woodworking Network’s media 

platforms. Register for the gala reception 

at cabinetsandclosetsexpo.com.

2013 Custom Woodworking Business Design 
Portfolio Awards winners will receive their 
plaques at the Cabinets & Closets Expo.

DeVoe Martin of Affordable Closets Plus, 
Bangor, PA, took home four awards last year.

The 2014 Cabinets & Closets 
Conference & Expo gala reception 
will be held April 9 at the Hotel 
Somerset-Bridgewater, located in 
Somerset, NJ.
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ACSP Planning and Design Guide
Closet professionals will present workshop on  
using the ACSP Design Guide as a marketing tool.

In the works for two years, the Asso-

ciation of Closet & Storage Profes-

sionals (ACSP) Planning and Design 

Guide will be presented during the 2014 

Cabinets & Closets Conference.

According to Jeff Klein, president of 

Closet Specialist and ACSP board member 

and chairman of  standards committee, 

the guide was created to educate archi-

tects, builders, remodelers, residential 

designers and interior designers on how to 

prepare construction sites so that closet 

and storage professionals can easily 

design and maximize their clients’ space. 

While providing specific detail, the guide 

does not show how to design closets. 

The entire booklet explains why builders 

should not hire trim carpenters to build 

their closets but seek out their local closet 

and storage professionals. The booklet 

also explains how hiring closet companies 

increases their bottom line. 

Presenters Klein and Dave Skinner, 

ACSP president and  We Do Closets 

president, will offer conference attendees 

highlights from the guide in a workshop 

titled “Using the Association of Closet 

& Storage Professionals Planning and 

Design Guide as a Marketing Tool.” 

Key questions for workshop partici-

pants: ‘If you don’t do enough business 

with builders, ask yourself “WHY not?” and 

“HOW can I change that?” 

The session will show proven strategies 

on how to engage those customers and 

how to turn a meeting into a long-term 

source of committed referrals. Copies of 

the guide will be available at the workshop.

Closets magazine is the official publica-

tion of the ACSP. Register for this session 

at cabinetsandclosetsexpo.com.

704.746.3700  www.storagemotion.com

THE AUTOMATED WARDROBELIFT-XL™ 

The Automated WardrobeLift-XL™  is the only solution 

on the market that allows access to 10 foot ceilings 

or higher without getting a ladder or a hook! The 

unit initially opens to a 90 degree angle (which is 

approximately 30” lower than its starting point) 

and then lowers the clothing rod straight down 

an additional 20”, for a total of 50” or more, 

to a comfortable reaching distance for the user.  

Customization available.

SHOESELECTTM 

The ShoeSelect™ is an upscale solution to maximize shoe storage!  

The motorized carousel will bring shoes down for easy access. 

Ceilings that are 10 feet or more are not a problem! 

The ShoeSelect™ arrives fully assembled as a cabinet 

insert and comes in a variety of sizes.   

Check out our other automated storage solutions; 

The AutoPantry,™ and AutomatedDoors.™

Finally, A Closet Solution for 10’ Ceilings!
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Meet Celebrity Custom Woodworker
Azure Furniture owner Corbin Clay makes his second straight 
appearance at the Cabinets & Closets Conference & Expo.

Celebrity custom woodworker 

Corbin Clay has gained fame in 

the industry since winning Kettle 

One and GQ Magazine’s Gentleman’s Call 

award in 2013. Featured in the Wall Street 

Journal and in the publications of Wood-

working Network, Clay also has been a 

top draw at major woodworking industry 

shows including AWFS and Cabinets and 

Closets Expo.

Visitors to the 2014 Cabinets & Closets 

Expo April 9-11 at the Garden City Conven-

tion Center in Somerset, NJ, can once 

again meet Clay, who will be demonstrat-

ing joinery techniques. His visit is spon-

sored by Festool, and he will appear in the 

Eveready Hardware booth.

Making the Best of the Blues

Launched in 2009, Clay’s Denver-based 

company, Azure Furniture, creates cus-

tom furniture from beetle killed pine 

wood, which has a blue tinge. He sells 

this furniture in an online store, with 

pieces ranging from $309 for an end table 

to $1,199 for a dining table. He also sells 

cabinets, bookcases and media storage 

furniture, and exterior siding of blue pine.

In the heart of the area devastated by 

the Mountain Pine Beetle infestation, Clay 

can buy approximately 5,000 board feet  of 

lumber per month that has been milled to 

his exact specifi cations. 

He says 100 percent of the beetle-kill 

pine used in his production is Colorado-

sourced, mostly from the surrounding 

Summit and Grand counties. 

Clay takes the milled lumber, and after 

verifying proper moisture content, mills 

selectively glued-up blanks that are 8 feet 

long. His line of furniture is all built based 

upon a 96˝ module. 

Wood fi nishes and powder coating 

are both formaldehyde-free. Low-VOC 

coatings are allowed to completely off-gas 

before shipping. Laminates are developed 

from recycled paper, and applied to surfac-

es with Greenguard certifi ed adhesives.

Clay’s innovative approach and media 

savvy also lead to his opening a pop-up 

retail store in a downtown Denver, CO, 

mall last year.

Azure’s team built pine-beetle furniture 

on site for retail sale. Festool helped spon-

sor the project in which Clay built a 12’ x 

12’ pergola at the “Garden Block” (16th St., 

between Curtis and Champa).  It remains 

in place as a public installation.

Several wood products were available 

for under $100. The company sold coast-

ers, cutting boards, a bicycle shelf, and 

furnishings from its mountain pine beetle 

killed lumber designs. 

All of the  furniture was made live using 

his Festool Domino XL. 

Custom woodworker 
Corbin Clay, Azure 
Furniture, will show-
case his joinery tech-
niques at the Eveready 
booth.

Visit  cabinetsandclosetsexpo.com to 
learn more about Corbin Clay and 

other featured guests at the show.



See us at the at the Cabinets & Closets Conference & Expo Booth #303

Inspired by
the divine.
Driven by 
craftsmanship.
Introducing JB Cutting’s 
Shaker Series

Explore the design possibilities 

with the latest addition to our 

Shaker Series: a new “true” 

square corner shaker door. 

Shakers are one of the most 

versatile doors bringing clean 

lines to a modern design or 

an old country feel to classic 

designs. Triple beading is also 

now available. And, as always, 

it is backed by our stellar 

customer service and our one-

on-one customized approach.

Stop by and visit us at the 
Cabinets and Closets Expo, 
Booth #411
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Eveready Hardware Still Going at 80
Meet the Long Island City (Queens), NY, company as it celebrates its 8th 
decade during the 2014 Cabinets & Closets Expo.

Eveready Hardware will celebrate 

its 80th anniversary in grand style 

with its biggest display ever at the 

2014 Cabinets & Closets Expo, April 10-11 in 

Somerset, NJ.

The Queens, NY-based distributor has 

actually existed longer. Michael Taylor and 

his son Jonathan start their company’s 

timeline in 1934 when Michael’s father, 

Maurice Taylor, who sold caning to furniture 

manufacturers, teamed up with Dorothy 

Salinger, top salesperson for a manufac-

turer of furniture hardware. 

By selling each other’s products, they 

greatly expanded their sales. With the Great 

Depression in full swing, Salinger was paid 

in company stock in lieu of a paycheck. 

Before long she had amassed enough stock 

to buy the entire company. In 1934, she 

incorporated it as Eveready Hardware.

Jonathan Taylor notes that the original 

stock certifi cates incorrectly titled the 

company Ever Ready Hardware, Mfg., Co., 

Inc. “This is  a common mispronunciation 

of our actual company name, which still 

occurs and is a running joke inside of the 

offi ce to this day,” he says.

In 1935, Salinger and Taylor took their 

partnership to a higher level by getting 

married. While Dorothy retired to raise the 

couple’s two children, business steadily 

improved as the Great Depression drew 

to a close. Originally occupying four fl oors 

of the original 1883 Gretsch Building in 

Williamsburg, Brooklyn, Eveready Hard-

ware employed 188 men to primarily make 

furniture hardware. During World War II, 

the company was contracted by the U.S. 

government to make parts for bombs, 

walkie-talkies and all service medals.

 “As a kid, my dad had more medals 

then General Eisenhower,” Jonathan Taylor 

laughs.

Michael Taylor joined his father in the 

business after graduating from college in 

1962. Soon after, the company switched 

from making hardware to becoming a direct 

importer and distributor. He transitioned 

from sales to running the company in the 

1970s. “It was during this pre-computer 

time that (my dad) brought new ideas in 

purchasing, expanding Eveready’s lines and 

becoming more effi cient in managing the 

company,” Jonathan Taylor says.

By the end of the 1980s, Eveready was 

fully computerized and Michael’s wife Di-

ane, lent her business skills to help update 

employee policies and hire new staff to 

keep up with the growing business.

Celebrating 53 years in the business, 

Michael Taylor takes great pride in owning 

an independent distributorship that has 

weathered many storms over the years.

While Michael is still very active in the 

business, his son, Jonathan has taken over 

day-to-day responsibilities, while senior 

vice-president Richie DeMarco, handles 

sales. Jonathan has been working on 

and off in the business since he was 5, 

becoming full time six years after study-

ing engineering and technology. One of his 

passions is keeping the company’s software 

technology ahead of the pack.

“Like my Father before me, we Eveready 

men start in the business early and re-

ally grow to love what we do,” he says. “I 

consider myself extremely lucky to be able 

to have a working relationship with him that 

not many people get to experience…Step-

ping out of his incredibly large and dense 

shadow has always been my goal. With 

his daily help and expertise in training me 

to take over for him, that goal is becoming 

more achievable every day.  I’ve only just 

began what I hope to be at least a fi fty year 

journey with Eveready, and the best is yet to 

come, and I have him to thank for it.”

Jonathan Taylor, left, Richie DeMarco, 
Michael Taylor and Mike Dobrova commem-
orate a moment at a recent Closets Expo.



2014 Cabinets & Closets  
Expo Exhibitors List is Growing
Register for the Cabinets & Closets Conference & Expo, to be held April 10-11 at 
the Garden City Convention Center, in Somerset, NJ.

A/B/C/D/E

Advanced Dimensions

Anderson America Corp

Assn. of Closet & Storage Professionals

BHK of America

Cabinet Makers Association - CMA

Canary Closets & Cabinetry

CCF Industries

Charles G.G. Schmidt & Co, Inc.  

Closets & Cabinetry by Closet City, Ltd

Closets Magazine

Colonial Saw Company

Custom Woodworking Business

DC Distributing

Design 4 Remodel  

Diaz Manufacturing

Doormark Inc.

Elias Woodwork

Eveready Hardware

F/G/H/I

Felder Group USA

Grapek Action

Hafcovac  

HandiSolutions

Hardware Concepts

HOLZ-HER US Inc.

improveit! 360  

J/K/L

JB Cutting Inc.

KCD Software

Keystone Wood Specialties Inc.

KML Designer Finishes

M/N/O/P

Nevato USA  

Northern Contours

Organizers Direct

Osborne Wood Products

Patrick Industries, Inc.

Porta Door Co Inc.

Q/R/S/T

QuickScrews International Corp.

Richelieu Hardware

Selby Furniture Hardware Co. Inc.

Sidelines Inc.

Stiles Machinery Inc.

Thermwood Corp.

Titus Group 

Tritec Associates, Inc.

U/V/X/YZ 

Uneeda Enterprizes

Uniboard

Unitron Products, Inc.

Valley Custom Door

Wood Products magazine

Woodworking Machinery Industry  

Assn. - WMIA

Visit cabinetsandclosetsexpo.com for 

more information.

Make unused
sloped ceiling space

functional

Still as easy 
as 1-2-3!

Attach the bracket to framing
member

Determine proper angle and
simply install and tighten both
bolts ~ 11 adjustment positions

Install clothes rod and fasten
shelf within the Sloped Ceiling
Clothes Rod & Shelf Bracket

or on the web at
www.abrechtbracket.com

*PATENT PENDING  

The Original Sloped Ceiling
Clothes Rod Bracket...

now, shelf ready!

NOW AVAILABLE IN
Chrome & Brushed Nickel

End caps for round poles available in both finishes.

You
 asked

,

Holds shelf up to 14 inches deep

VANGUARD’S QUICK, EASY AND ECONOMICAL 
CUSTOM STORAGE SYSTEM IS THE ANSWER.

F

FOR MORE INFORMATION 
604.513.4483

1.877.881.7875 x 4483

DABREO@VANGUARDSHELFSUPPORTS.COM

L SHELF APPEAL
SHOESTRING BUDGET?



TRENDS by michaelle bradford

Controlling the process from end-to-end, including manufac-

turing, was one of the factors that lead Lanham, MD-based Closet 

America, a home storage and organizational systems designer 

and manufacturer, to be the first company in the U.S. to place the 

Biesse AirForce hot air edgebanding system in its production line.

Skip LaBella, Closet America president, said his company ini-

tially started out as a dealer. But his wholesaler couldn’t deliver 

product fast enough.

“We were not in a position to control our own fate,” LaBella 

says. “We wanted a high-quality product and features that no 

one had.” They tried a second manufacturer, but that company 

couldn’t provide Closet America with product that matched its 

exacting specifications. So they decided to bring all the manu-

facturing in-house.

In 2009, LaBella says they purchased a host of equipment, in-

cluding a beam saw, two CNC routers and additional equipment 

for their 6,000-square-foot shop. Their decision to invest in the 

hot air edgebanding system is a continuation of its commitment 

to producing the highest-quality product with the highest-quali-

ty equipment, LaBella adds.

The AirForce is among the new generation hot air edgeband-

ers from several major manufacturers that were a highlight of 

woodworking shows last year. Biesse’s AirForce also picked up 

an AWFS 2013 Visionary Award. 

The hot air edgebander emits a forceful stream of hot, com-

pressed air through a slot nozzle, directed onto a reactive layer 

of edgeband material, activating an adhesive that bonds the 

banding to the panel edge.

The end product results in an invisible glue line (similar to 

more costly laser edgebanding, but the machinery is priced 

more affordably).  

Closet America added the Biesse Roxyl model edgebander 

fitted with the AirForce system to its production line after pur-

chasing it at the 2013 AWFS Fair in Las Vegas. It also contracted 

with Rehau to provide the specialized LaserEdge edgeband.

“In our efforts to provide our customers with a high-quality 

custom closet product, we were excited to invest in the Biesse 

AirForce system,” LaBella says. “This investment is one more 

way that we continue to surpass our customers’ expectations.” 

closetamerica.com

Hot Edging for 
Closet Solutions

Bottom left: the new Biesse Roxyl edgebander fitted with the Air-

Force hot air edgebanding system. Closet America purchased the 

machine at the 2013 AWFS show in Las Vegas. Bottom right: A 

Closet America employee places a panel on one of the company’s 

CNC machining centers.

HOT
SEAMLESS 

EDGES

Closet America offers high-end orga-
nizing systems and solutions for the 
Washington, DC, area.
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Award-Winning 
Company
Closet America has received numer-

ous industry awards since its found-

ing in 2007. The Maryland-based 

company has received the Best of 

Houzz 2014 award, the 2013 Angie’s 

List Super Service award, the 2013 

Guildmaster award, the 2013 Remod-

eling 550 list, and the 2013 Qaulified 

Remodeler Top 500 list. Closet Amer-

ica also has been listed, for three 

consecutive years, on Closet magazine’s sister publication, 

Wood Products’ WOOD 100 List. Closet America president 

Skip LaBella says he expects the company to make the 2014 

list with its 43% year-over-year growth.

WoodworkingNetwork.com/closets | MARCH 2014  | Closets 13
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2014 KBIS 
And Builders 
Show a Hit
The combined show saw 
increased traffi c and 
highlighted dominate new 
products and trends.

SHOW REPORT by michaelle bradford

Designers, woodworkers and many 

more hit Las Vegas for the com-

bined 2014 Kitchen & Bath Industry 

Show (KBIS) and International Builders 

Show (IBS), which were held together for 

the fi rst time February 4-6 at the Las Vegas 

Convention Center and dubbed as Design & 

Construction Week. In all more than 75,000 

participants were on-hand.

More than three dozen closet compa-

nies were exhibiting at IBS, and dozens of 

hardware and cabinetry companies had their 

products on display at KBIS.

At KBIS 2014, Wellborn Cabinet added 

many more colors and fi nishes to refl ect 

consumer deisgn trends, and announced it is 

adding more of its current paints and paints 

with glazes to its MDF door styles in its price-

conscious Premier Series. 

Blum announced the addition of two in-

novative products in 2014/2015: the Legrabox 

full extension drawer box system with the 

Ambia-Line drawer organization system and 

the Aventos HK-XS, a new addition to the 

Aventos lift system family. 

MasterBrand Cabinets Inc.’s KBIS 2014 

display – its fi rst appearance at the show in 

three years – presented its Diamond, Decora, 

Aristokraft, Schrock, KitchenCraft and other 

cabinetry lines in new innovative applications 

and colors. 

Häfele’s KBIS booth featured a variety of 

Gladiator GarageWorks show-
cased its new color line and 
butcher block cover at the 2014 
International Builders Show.

With products in the 
2014 Builders Show 
House, Organized Living 
also displayed its 
garage line.

Rubbermaid showcased 
its professional closet and 
garage storage lines.

DESIGN &
REMODELING 

PRODUCTS



We couldn’t cover everything in 
this issue. View slides shows, 

videos, articles and more at 
woodworknetwork.com.

products including LED lighting, motorized 

countertops and sliding doors. Everything 

was illuminated from drawers, to cabinets, 

toe kicks and closet rods.

Rubbermaid Building Products repre-

sentatives discussed their closets and 

garage offerings at the 2014 Builders Show 

in Las Vegas. They noted, in particular, the 

continued popularity of garage cabinetry.

ClosetMaid featured new products and 

product updates offering a total solution 

for the entire home, including the launch of 

ProGarage and TotalSlide.

Gladiator GarageWorks highlighted its 

new color additions to its signature welded 

cabinet design. Colors can be combined 

to mirror favorite teams or themes around 

the house.

Organized Living featured in demand 

organizing solutions in The New American 

Home at the International Builders’ Show 

with popular homeowner features like walk 

in closets, pantries and laundry rooms.

Plans are already under way to incor-

porate more residential construction sup-

pliers and their trade shows in next year’s 

Design & Construction week, which is set 

for Jan. 20 - 22, 2015.

For a showroom demo call
1.877.824.3773
877.8.BIESSE (877.824.3773)  |  sales@biesseamerica.com  |  biesseamerica.com

Award Winning “Zero-Glue-Line” evolution!
AirForce System is Biesse’s NEW robust, affordable 
hot air edgebanding solution
The revolutionary AirForce System  
developed by Biesse delivers:

 No Glue

 Seamless Joint

 Stronger Bonding 

For more information, contact  
Jason Varelli at 704.307.6416 or email 
jason.varelli@biesseamerica.com.

&

Sterling, Va. & Sacramento, Ca. 703-904-7890
www.tritec.com

Numerically controlled for fast production of system line holes
        106” work-piece capacity, 94.5 inches of system holes
                Thru-bore melamine panels with no chip out.
                        Drill up to four lines in one cycle
 

Electronic controller/ 
touchscreen - store 

programs and retrieve
them by entering 

the program number 
or by barcode

Production Time - Bore Thru

Single line, Vantage 76 NC
2  lines 14 sec., 3 lines 21 sec., 4 lines 28 sec.

Double line, Vantage 152 NC
2  lines 6 seconds, 3 lines 14 sec., 4 lines 21 sec.

 

See us at the at the Cabinets & Closets Conference & Expo Booth #415
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Pit Stop Look 
for Glossy 

Garage Unit
Dark wood cabinetry 

provides a sharp contrast 
to the service station yellow 

metal cabinets and tables.

GARAGE by michaelle bradford

Contrasts make this cheery, 30-foot by 40-foot 

garage pop – from the yellow metal cabinets 

to the dark wood cabinets of the kitchenette.

Quincey Oncken of San Antonio, TX-based Oncken 

& Sons, a three-generation cabinet shop, says they 

built this project for a  family friend.

“Basically we did a kitchenette area in his garage 

and we used the Decore-ative Specialties’ Streamline 

European boxes,” he says, to give it a modern touch.

 The cabinet interiors are UV pre-fi nished birch with 

pre-fi nished edgebanding. All of the doors are high-

gloss wenge with matching grains. 

“We were trying to get a modern look in there and 

still make it seem like it fi t in the garage and make it 

look nice and presentable,” he adds.

Although Oncken mainly focused on the kitchenette 

area, the company also helped install the Snap-on 

metal cabinets, a mechanic’s mainstay. 

Other features of this high-end garage include the 

kitchenette countertop,  which is Formica and mimics 

the yellow Snap-on cabinets, the shelving and plastic 

bins, the fl ooring and mats and the cabinet toe kick, 

which is diamond plated as well as sections of the wall. 

The full-service refrigerator and microwave complete 

the functionality of this kitchenette.

Although his company’s main focus were the 

kitchen-style cabinets, “We go out of our way to ensure 

every project detail is right,” Oncken says.

This high-end garage features 
metal cabinets from Snap-on and 
wenge cabinetry from Decore-
ative Specialties Streamline line.

BRIGHT
HIGH-GLOSS 

CABINETS

See garage videos and photos online
To see more garage projects  and read 

about high-end mancaves, visit 
woodworkingnetwork.com/closets
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Cast Your Vote Online!
THE PROJECTS SHOWN on the following pages are just a small sample of the entries 

submitted in the 2014 Closets Top Shelf Design Awards. Although a panel of judges 

will select category winners who will be announced during a gala awards reception at 

the Cabinets & Closets Conference & Expo on April 9, you have the opportunity select 

your favorite project for a People’s Choice winner who also will be recognized at the 

awards reception. Visit http://tinyurl.com/topshelfgallery to view all entries and vote.

Project: Campbell Residence Project: Heiskell Wine Cellar Project: Custom Italian Laminate Master 

Closet for Her

Project: Boaz Project: Home Offi ce Workstation Project: For Work and Play

Project: Fashionista’s Paradise Project: Contemporary Home Offi ce/Guest 

Bedroom

Project: Time for Vino 
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Project: Fumed Eucalyptus Dressing Room

Project: Garage Organization

Project: E’s Closet

“ F I N E  A R C H I T E C T U R A L  H A R D W A R E  F O R  YO U R  F I N E  F U R N I T U R E ” ®

w w w . m o c k e t t . c o m   8 0 0 - 5 2 3 - 12 6 9

SWS7 Series

This new counter support is the most recent addition to  
our extensive support line. Two sizes, 8 5/8"  x 8 5/8"  
and 11 5/8" x 8 5/8". Optional mounting bracket available. 
Black and Satin Anodized Aluminum finishes.

Spruce up any counter  
with this new sleek design.

Contemporary  
& Functional

SWS7-94
Satin Aluminum

SWS7-90
Black Anodized
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Visit http://tinyurl.com/topshelfgallery now and  
select a People’s Choice winner who will be an-

nounced on April 9th during the awards gala at the 
2014 Cabinets & Closets Conference & Expo.

Project: Moraya Bay/Nicoforo Residence

Project: Dream Dressing Room

Project: High Gloss Garage

w w w . m o c k e t t . c o m   8 0 0 - 5 2 3 - 12 6 9

“ F I N E  A R C H I T E C T U R A L  H A R D W A R E  F O R  YO U R  F I N E  F U R N I T U R E ” ®

Stunning Leather 
Door Pulls!

This is how to have a strikingly elegant door handle! Satin Nickel rod 
is covered with top quality leather for a really good feeling and grip.

DH401 and DH402 are both 15 ¾" long and project 2 3/8". 
Only difference is DH401 is slimmer with ¾" diameter rod, DH 402 

larger at nearly 1" diameter, 31/32". 
Available back-to-back as a custom order, please call.
Finishes: Satin Nickel rod, Black, Chestnut Brown or 

Chocolate Brown leather.

Simply Stunning!

DH401-17S-91H

Satin Nickel with Chocolate Brown leather

DH402-17S-90

Satin Nickel with Black leather



Cabinets & Closets Conference
Hotel Somerset Bridgewater, NJ
April 9, 2014

Cabinets & Closets Expo
Garden State Convention Center
Somerset, NJ
April 10-11, 2014THE Custom Storage Solutions Event: 

Kitchen  Bath  Closet + Garage

CabinetsandClosetsExpo.com
EDUCATION  NETWORKING  PRODUCTS

Feedback from 2013 Event in Edison, NJ

“The 2013 Cabinets & Closet Expo exceeded our expectations. 
We enjoyed a full booth of interested cabinet and closet 
makers throughout the show. Volume was high and we met 
nice people from all over the U.S. and Canada.” 

—Leslie Murphy KCD Software

“The 2013 Cabinets & Closets Expo was a very strong event for 
us (best one ever). The foot traffic far exceeded our expectations 
and the overall mood of visitors was extremely positive.” 

—Richard Chappell 
General Manager, Cabinet Vision / Cabnetware

“We were pleased by the turnout at the Cabinets & Closets 
Exposition 2013. Richelieu Hardware reached numerous 
cabinetmakers and potential buyers, thereby ensuring 
continued success in the Northeastern region.” 

—Adam Williams
Marketing Coordinator-Showrooms, Richelieu Hardware

“I’ve been enjoying the closet business for years but the conference has given me 
the opportunity to enjoy relationships with the people in the industry as well.” 

—Skip LaBella President, Closet America

“It was a pleasure to meet at the Cabinets & Closets Expo last week 
in New Jersey. I’ve attended several of the conferences over the 
years, beginning with Santa Clara in 2006, and have gained valuable 
connections, information and support at each one. Upon my return to 
work this week, I’ve been reaching out to new contacts, new vendors 
and renewing commitments and relationships with industry partners – 
all extremely important to my business and me personally.” 

—Patrick Layne
Vice President, Valet Custom Cabinets & Closets
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Back Bench 
Leadership
After moving from bench work to managing, 
Paul Downs, cabinetmaker, started to grow. 

A
fter six years of running Paul 

Downs Cabinetmakers from 

the workbench, owner Paul 

Downs realized he needed to change 

his strategy. He decided the best use 

of his time would be to stop building 

woodworking projects himself, relying 

instead on his shop craftsmen. He 

shifted his own focus to designing, 

selling, marketing and advertising his 

custom furniture-building company.

While his team kept the wood-

working machines running, Downs 

put his attention on working from 

his office. The strategy has paid 

off. Since that time, Paul Downs 

Cabinetmakers has outgrown four 

different woodshops. Currently, he 

and his 18 craftsmen operate at a 

33,000 square-foot wood produc-

tion plant in Bridgeport, PA.

Project workflow begins in the 

office, where Downs and his en-

gineers meet with clients and de-

case study  paul downs cabinetmakers

Mixing CNC cutting and 

manual craftsmanship, the  

Paul Downs team executes 

its artistry in quilted maple, 

quartersawn oak, curly wal-

nut, and macassar ebony.

By Matt Schumake

Craftsmen work on 
projects in teams, 
each respon-
sible for a specific 
aspect.
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case study  downs cabinetmakers

velop designs. From that point, the engi-

neering team creates a digital model using 

SketchUp and CAD. They create programs 

to cut individual components on a CNC 

router, and then send the project to the 

fl oor. The craftsmen work in teams, with 

each member taking on a specifi c role.

“The methods we have developed are 

very collaborative,” Downs says. 

Down’s facility is home to a Thermwood 

Cabinetshop 45 CNC router, a Martin T-72 

sliding table saw, a Timesaver 36˝ wide-belt 

sander, a radial-arm saw, several tablesaws 

and multi-routers, and approximately 600 

clamps. His tables are sought out by com-

panies across the U.S., and he has also 

shipped abroad to Germany and Dubai. 

With such a large workspace, the team 

has been able to specialize in both residen-

tial dining tables and corporate conference 

tables. The boardroom tables are crafted with 

solid woods including cherry, maple, walnut, 

oak, and ash. Downs also uses specialty cuts 

in veneers such as quilted maple, quarter-

sawn oak, curly walnut, and macassar ebony.

A graduate of the University of Pennsyl-

vania, Downs majored in design and struc-

tural engineering. After college, he began 

working in construction, and occasionally 

daydreamed with one of his co-workers on 

the idea of building furniture for a living.

“By good fortune, I was able to make it 

happen,” he says. 

Downs is also the author of a regular blog 

series at The New York Times, “You’re the 

Boss,” and summarized some of his ap-

proach in an entry, “Remembering Why I 

Got Into Business.” Returning to the bench 

after sitting at his computer for two de-

cades, he recalled what initially drew him 

to woodworking back in 1986:

“The nature of woodworking is pleasur-

able. It’s a nice mix of challenging thought 

and physical labor. The results of each min-

ute of work are clearly visible as you trans-

form raw materials into fi nished product, 

step by step. I think this explains why many 

of my workers have stayed with me for so 

long. Considering the alternatives, making 

furniture is a great way to spend your day. 

If a reasonable wage accompanies the job, 

there is little incentive to jump ship.”

You can follow Downs’ ‘Your the Boss’ 

blog series detailing the experience of 

running a successful business in a trying 

economy, then meet him in person April 9 

at the 2014 Cabinets & Closets Conference 

& Expo in Somerset, NJ. 

About Paul Downs
Shop Machinery 
Thermwood Cabinetshop 45 CNC 
router, Martin T-72 sliding table 
saw, Timesaver wide-belt sander

High Profi le Activity  
Author of The New York Times 
blog series, “You’re the Boss: The 
Art of Running a Small Business”

Education 
Design and Structural Engineer-
ing, University of Pennsylvania 

Paul Downs keynotes Cabinets & 

Closets Expo 2014, April 9 in NJ: 

cabinetsandclosetsexpo.com

Since our fi rst software rollout more than thirty years ago, 
Mastercam has been backed by the most knowledgeable and 
dedicated support network in the industry. As the world’s most 
widely-used CAM software, we’ve stayed a cut above the rest by 
focusing on what you need most — stability, dependability, and 
innovation. And you can expect the same for the next thirty years.

Stability.
Dependability.
Innovation.

#MastercamFamily www.mastercam.com



LAGUNATOOLS.COM

√   SHIPPING*          √   INSTALLATION          √   TOOLING          √   DUST COLLECTION          √   SOFTWARE

TURNKEY SOLUTIONS

*Call for details. Shipping to 48 contiguous states, some restrictions, 2-day installation. Call for tooling, software and dust collection details.
Limited offer, valid on new orders only, cannot be combined with other offers. Other restrictions may apply. 

For More Information Call Us at 800.234.1976

SMARTSHOP I PRICE $28,950 SMARTSHOP | MT PRICE STARTING FROM $39,950 SMARTSHOP II PRICE $44,950

See us at the at the Cabinets & Closets Conference & Expo Booth #321
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WOOD 
OF THE MONTH

By Jo-Ann Kaiser

With a heartwood that 

is dark brown to 

black interspersed 

with contrasting bands of yellow 

to golden brown, Macassar ebony 

yields a bold look by offsetting 

the darkest of the dark woods 

with a variety of color. 

However, good looks are 

sometimes Macassar ebony’s 

strongest suit. The wood, while 

very hard, dense and heavy, can 

be extremely brittle at its heart. 

The wood is rare in veneer 

form because the trees usually are 

not tall. Defects aside, Macas-

sar ebony is a prized wood. Its 

uses include high-end cabinetry, 

inlay work, musical instruments, 

billiard cues and other specialty 

items like jewelry boxes and 

walking sticks. Its sapwood, 

which is not brittle, is used to 

make tool handles.

The trees are native to the Cele-

bes Islands, which are also called 

the Sulawesi Islands of the East 

Indies. It is also found in Maluku 

and Borneo, known as the Greater 

Sunda Islands of Indonesia. 

The name Macassar is most 

likely from the famous Macas-

sar seaport on the islands. Some 

retailers have used the term 

Macassar ebony for any ebony 

that has a high contrast of light 

and dark streaks, although most 

people today limit the term to the 

species Diospyros celebica. 

Challenges and Rewards
Most forms of ebony offer chal-

lenges to users due to the innate 

hardness of the material. Early on, 

the wood was sliced for veneer 

and glued to oak or pine, which 

was not only cheaper but easier to 

work. The process of veneering 

was common in France, where 

woodworkers were credited with 

perfecting early veneering tech-

niques with ebony for furniture 

and cabinetry. In France, cabi-

netmaking was called “ebenis-

terie” and the French name for a 

cabinetmaker is “ebeniste.” 

Ebonizing, a common 

woodworking term, refers to the 

staining and treatment of lighter-

colored woods to produce the 

look of ebony. “There was a time 

when Victorian interior decorators 

would ebonize everything from 

chair frames to door cases, but the 

method continues today, in a more 

perfect form, in the fi nishing of 

the cases of grand pianos,” the 

Encyclopedia of Wood notes.  

As a carving and turning wood, 

Macassar ebony is a favorite. It is 

durable, has a fi ne, even texture 

and fi nishes well.

A Touch of Drama

FAMILY NAMES
Diospyros celebica or Diospyros macassar of the Family 

Ebenaceae. The rough translation of Diospyros is “fruit of 

the gods.” 

COMMON NAMES
Macassar ebony, Indian ebony, marble wood, coromandel, 

calamander wood, tendu, temru, tunki, timbruni. 

HEIGHT/WEIGHT
Average height is 50 feet. Average weight is 68 pounds per 

cubic foot with a specifi c gravity of 1.09. 

PROPERTIES
Macassar ebony can be diffi cult to work with hand or 

machine tools if the material is brittle. Hardness of the 

wood contributes to blunting of cutting edges. Pre-boring is 

recommended for nailing. Wood can be diffi cult to glue, but 

has a natural luster and fi nishes extremely well. Timber can 

be diffi cult to dry, with slow, careful drying recommended 

to avoid checking. Experts recommend kiln schedule of 

T3-C2 for 4/4 stock and T3-C1 for 8/4 stock. Wood should 

be stored covered to avoid sun damage. Wood has small 

movement in service.

Find hundreds of wood species 
profi led at WoodoftheMonth.com

This month’s species is sponsored by 
Northwest Hardwoods: Lumber that’s 
Graded For Yield®



exotic veneer  |  high gloss acrylic and 3d laminates  |  textured melamine   |  veneer surfaces  |  supermatte 3d laminates

Thinking Forward

866-344-8132  |  www.northerncontours.com

Your source for  inspired components

white high gloss 3d laminate

quartered flakey white oak veneer

red high gloss 3d laminate

See us at the at the Cabinets & Closets Conference & Expo Booth #505

A TRADITION OF INNOVATIONTM

www.olivermachinery.net | info@olivermachinery.net | 800-559-5065

olivermachinery www.facebook.com/olivermachinery www.youtube.com/olivermachinery

A CUT ABOVE!

Visit new customer forum: www.olivermachinery.boards.net

OLIVER is the exclusive 
distributor in the USA

Additional Models & 
Features Available
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wood pro  patchin

By Jared Patchin, J Alexander 

Fine Woodworking, Boise, ID

This girls bedroom structure was built and in-

stalled for the same client as the boys bedroom 

unit we built some time ago. Although more 

compact than the boys, there were far more de-

tails going into this “smaller” package. Essen-

tially, the girls bed structure mimicked a small 

house or large doll house.

Both projects were similar in that they con-

sisted of a lower bed, sitting on a platform with 

drawers underneath, and an upper bed, sitting 

on a platform directly above the lower bed.

The most diffi cult aspect of this particular 

project was the staircase. It was made up of sev-

en cabinet boxes, one for each tread, all stacked 

atop one another, screwed together, and fi t in 

between the outer wall of the “house” and the 

sheetrock wall of the actual house. We started 

by connecting the bottom four stair treads to-

gether, adding the two applied panels, and slid-

ing the entire assembly into place. After we 

leveled and plumbed the stairs, we permanently 

attached them to the torsion box wall on the left, 

and to the framework of the house on the right, 

thereby locking everything securely into place.

We were then able to install the fi nal three 

stair treads in much the same way. The last step 

was not a physical box, but rather just a stringer, 

making up the difference in height left over af-

ter all the steps were stacked up and installed. 

This gave us a bit of breathing room during the 

install. Rather than connecting eight stair treads 

together into one large assembly, trying to 

muscle them into place, and 

achieve the exact height of the upper fl oor, we 

assembled in stages and built into the design a 

little breathing room.

Next, we installed the stair faces, the fi rst 

fi ve of which were drawers operated with push-

to-open ball-bearing slides, the end panel on the 

right side of the staircase, and a railing to keep 

the kids from falling off the side. The fi nal prod-

uct turned out awesome in our opinion, and more 

importantly, the customer agreed! See the whole 
project at woodworkingnetwork.com/blogs

Creating Stairs for  
Doll House 
Bedroom

The most diffi cult aspect of building 

this girl’s bedroom unit was creating 

the staircase.



Standoffs &
Architectural Metals

Monarch Z Clip 
Hanging Systems

1625 Sycamore Ave. / Bohemia, NY 11716
www.monarchmetal.com

(631) 563-8967
CALL TO ORDER
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fi nishing tips  widebelt sander

By Scott Wunder

Dressing the drum on a widebelt sander

starts when a fl at board covered with sandpa-

per is sent through the machine (with the sand-

ing belt removed) and sands the rubber drum 

smooth. It starts with a new 36-grit sanding 

belt and a piece of 1/2˝ thick MDF with radi-

used leading edges. The width of the MDF is 

determined by the throat opening of the ma-

chine and the widest piece that will fi t. 

The length of the MDF is based on the 

width of the sandpaper minus 2˝. The minus 

2˝ is so the paper can completely cover the two 

radiused edges. 

The new sanding belt that is applied to 

the MDF runs at a 90˚ angle or perpendicu-

lar to the way it normally runs. Doing this 

allows the MDF to be a little wider than the 

drum and to be sure the drum gets complete-

ly sanded on each pass. The key is to have a 

wide, fl at, consistent-thickness sanding block 

to send through the machine. After the MDF 

and sandpaper are cut, apply the sandpaper 

to the MDF with spray adhesive ( I used 3M 

Super 77) and trim everything fl ush.

I was instructed on how to use a high feed 

speed, low grit and very shallow cuts since the 

rubber could just melt instead of being sanded. 

It didn’t take long. In all, I only sent the MDF 

sandpaper block through 10 times to remove 

the 1/16˝ deep grooves.

Now, I use the drum all the time and never 

use the platen. I consistently and confi dently 

take off 1/16˝ or more per pass with the 36 grit 

and 1/64˝ with the 100 grit. 

Scott Wunder is the owner of WunderWoods 

located in St. Charles, MO. View his blog and 

video on dressing the widebelt sander drum at

woodworkingnetwork.com/videos.

How to Dress a 
Widebelt 
Sander Drum

Scott Wunder couldn’t fi nd 

videos on how to dress a 

widebelt sander drum, so he 

decided to make his own.

Dressing the widebelt sander drum.

| | |



See us at the at the Cabinets & Closets Conference & Expo Booth #517

OUTSOURCE YOUR CABINET & CLOSET PRODUCTION
CabParts manufactures Cabinet Boxes, Drawer Boxes, Closet Components and more. All high

 
 

970.241.7682
To learn more or to download a free catalog

www.cabparts.com

Strengthen your PROFITS
Expand your PRODUCTIVITY

Lower your COSTS 
MINIMIZE your waste





ALL MACHINES
BUILT IN THE 
USA WITH:
■ TEFC 3,450 RPM 

Baldor Motors

■ Heat Treated Steel
Helical Gears

LINE BORING 
MACHINES 

FOR FURTHER INFORMATION ABOUT ALL 
OUR MODELS AND FOR A DEALER NEAR YOU:

EMAIL: sales@conquestind.com
www.conquestind.com
TOLL FREE: 800-368-2278

P: 562-906-1111 ■ F: 562-906-1112

★  ★
 ★

 ★
 ★

 ★
 ★

 ★
 ★

 ★ ★ ★ ★ ★

 ★
 ★

 ★
 ★

 ★
 ★

 ★
 ★  ★  

MADE IN THE

U.S.A.U.S.A.

CONQUEST INDUSTRIES ■ 12740 LAKELAND ROAD. ■ SANTA FE SPRINGS, CALIFORNIA 90670

TAKING BORING TASK 
FROM DULL TO PRECISE

23 & 13 SPINDLE
PNEUMATIC or 
13 SPINDLE MANUAL
■ 12-inch Throat Opening
■ Standard 64-inch Fence and

Two Flip Stops
■ Additional Fence Extensions

& Flip Stops Available 
Separately

2-46 DOUBLE ROW
LINE BORING 
MACHINE
■ Comes with 132" Fence 

Capacity & 4 Flip Stops
■ Optional “Through Brake”

for Chip Free Holes When
Through Boring

23 SPINDLE 
DEDICATED HORIZONTAL
CONSTRUCTION DRILL
■ Excellent for Nested Based 

Manufacturers
■ Optional Dedicated Vertical 

Head for Complete 
Construction Capabilities.

■ Dedicated Head(s) Provide 
Lifetime Accuracy

“MINI” 13-SPINDLE
LINE BORING MACHINE
■ Solid Steel Gears
■ 3450 RPM for “Clean” Easy Drilling
■ Optional Stand & Manual 

Foot Pedal
■ Optional 30" Fence Extensions &

Flip Stops
■ Industrial Duty Machine for the 

Serious Cabinet Builder

To order:
• Scan this QR code, or
• Go to woodworker.com/powermask-cwa  or
• Call 800-321-9841

All pros will receive our pro discount.
Pricing expires on 6/01/14

DON'T LET DUST BE A
NUISANCE - FILTER IT

OUT WITH
THE POWER MASK

FREE SHIPPING
Within the contiguous 48 states.

• The small 2-speed fan that is built into
the front of the mask pulls air through
the filter, continually providing clean and
cool air.

• The quiet motor runs on 4AA batteries
(not included) and has a handy belt clip.
Dust cartridge and 10 pre-filters
included.You'll appreciate the comfort.

• NOTE: Protects from nuisance dust
(not for toxic dust or fumes).

Each 4+
CWA-721Power Mask dust respirator $72.99 $65.69

EMAIL info@standoffsystems.com

CALL 775.829.7272

FURNITURE 
hardware

made in the USA

VISIT standoff systems.com/woodworking

GlobalShop
booth #222

StructureLite

Ball Traveler

StandOff

Cap & Barrel
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Products
Seen at IBS & KBIS 2014

 Soft-Close Hinge System

Grass America

The TEC soft-close hinge system from Grass, has a three-tiered adjustment switch 

enabling the user to regulate the closing action of a door. These levels of adjustment 

provide a different level resistance on the damping system in the soft-close mecha-

nism. Suitable for face-frame cabinetry.

GrassUSA.com

  Door Hardware 

OMNIA Industries, Inc.

OMNIA Industries offers the Prodigy door hardware collection.  

Available in many popular fi nishes, further customization is 

made possible by pairing the forged brass trim with any of the 

four unique concealed screw mounted roses. With the advent of 

Prodigy, OMNIA says door hardware is now easily within reach 

for any project, no matter the budget.

OmniaIndustries.com

Treasure Chest 

Drawer Pull

Doug Mockett 

& Co.

Doug Mockett 

& Co. offers the 

DP217 “Treasure 

Chest” Pull, in a 

Satin Nickel fi nish 

with a small base de-

signed to mount directly onto the 

drawer face. Stop points on the latch keep 

the ring from slamming against the drawer 

face or the topside of the drawer.

Mockett.com

Full-Extension Drawer System

Blum Inc.

Blum introduces the Legrabox drawer system, a full exten-

sion box system with a slim drawer profi le thickness of ½˝

(12.8 mm), and available in two fi nishes: brushed stainless 

steel or gray matte fi nish. The Legrabox program consists 

of three drawer side heights for standard drawers and two 

drawer side heights for interior roll-out drawers.

Blum.com/us/en



To order:
• Scan this QR code, or
• Go to woodworker.com/dovetail-cwa  or
• Call 800-321-9841

All pros will receive our pro discount.
Pricing expires on 6/01/14

DOVETAIL BITS FOR
LEIGH® AND OTHER

DOVETAIL JIGS

FREE SHIPPING
Within the contiguous 48 states.

Leigh# D H A d O.A.L.
CWA-348 #50 1/4" 1/4" 8° 1/4" 2" $10.99
CWA-355 #60 5/16" 3/8" 8° 1/4" 2-1/8" $12.39
CWA-362 #70 3/8" 1/2" 8° 1/4" 2-1/4" $12.99
CWA-369 #80 1/2" 13/16" 8° 1/4" 2-9/16" $12.99
CWA-376 #90 11/16" 1" 8° 1/2" 2-7/16" $13.99
CWA-383 #100 13/16" 1-1/4" 8° 1/2" 2-9/16" $14.99
CWA-397 #120 1/2" 1/2" 14°1/4" 2-1/4" $16.29
CWA-452 #130 3/4" 3/4" 14°1/2" 2-3/8" $15.99
Buy 5+ Woodtek® router bits & save even more!

Designed to work
with the extremely
versatile Leigh
dovetail jigs.

 

WHAT MAKES MUTUAL 
INSURANCE A BETTER CHOICE?
FOR STARTERS, THERE ARE NO SHAREHOLDERS – SO THAT MEANS 
WE PUT THE NEEDS OF OUR POLICYHOLDERS FIRST. 

PENNSYLVANIA LUMBERMENS MUTUAL INSURANCE COMPANY

INDIANA LUMBERMENS MUTUAL INSURANCE COMPANY

And that results in better service… suggesting ways to minimize risk… settling 
claims more fairly and quickly. No wonder more than 135 million policyholders 
choose mutual insurance to protect their property.
 
With PLM/ILM, you get two established MUTUAL insurance companies 
specializing in the lumber, woodworking and building materials industries that 
understand your business, your needs and your values.

Become a part of something bigger.  Become a member of a mutual.
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Products
Seen at IBS & KBIS 2014

  Cabinet Storage System 

Glideware LLC 

Glideware offers the ability to hang rather than stack pots and pans 

using a fully extendable rail system. Glideware installs easily inside stan-

dard cabinets, says the company, and organizes everything from kitchens 

to bathrooms to closets to garages. Glideware has adjustable and remov-

able hooks, which are weighted and synchronized to keep cookware 

quiet while in use, and can accommodate cookware up to 100 lbs.  

Glideware.com

  Sliding Door Handles 

Sugatsune America 

Sugatsune says its sliding door systems save 

space and require only a thin, long profile to 

install onto. The company added four models 

to their line, ranging from 200 lbs to 660 lbs 

door capacities, with a soft-close option for 

200 lbs doors, and a unique synchronized 

bi-parting sliding door system.  

Sugatsune.com

  Wine Base Organizer with Soft-Close 

Rev-A-Shelf 

Rev-A-Shelf says its wine pullout is perfect for any wine enthusiast or kitchen gour-

met. The pullout holds twenty bottles of wine and fits frameless, face frame and inset 

cabinet applications.The patented AMB door mount brackets allow up to 5˝ of adjust-

ability. The pullout is designed to accommodate a 15˝ minimum cabinet opening.

    Rev-A-Shelf.com

  Decorative Hardware Collections 

Hafele America Co. 

Hafele America offers four new decorative hard-

ware collections and one expanded collection: 

the five piece Mulberry (pictured); Antimicrobial, 

featuring double finishes; Paragon, with 21 

items; Breakers; and the updated Bella Italiana, 

with 30 additional components.  

Hafele.com/us



SATAminijet® 1000 K

SATA introduces the “mini” 

industrial spray gun, 

SATAminijet 1000 K series. 

 Developed for small and 

 medium sized jobs.

Compact, ergonomic and lightweight  
 (10.1 oz.) industrial spray gun  
 for special coatings.

 Low air consumption
 High material transfer rate due to  

 optimized technology

www.satausa.com

Exclusive independent distributors of SATA 
products in the US and Puerto Rico

The “Compact” ergonomic industrial gun
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Products
Seen at IBS & KBIS 2014

  Barn Door Hardware

Custom Service Hardware

Custom Service Hardware/CSH 

offers a variety of barn door 

hardware for interior use. Designs 

include: Spade, Fleur-de-Lis, 

Gingerbread, Double Horse and 

Karminski Wolf. Its rolling barn 

door takes the craftsmanship and 

technology of its Quiet Glide roll-

ing library ladder and applies it to 

a rolling interior barn-style door.

CSHardware.com Decorative Hardware

Amerock Hardware

Amerock offers new metallic fi nish 

options for its decorative hardware: 

Brushed Copper, available exclusively 

in the Candler, Mulholland and Allison 

collections; Venetian Bronze, available 

across all fi ve Amerock collections; 

and Caramel Bronze, available in the 

Essential’Z and Arrondi collections.

Amerock.com

Rapid Pull Out Table with 

Heavy-Duty Slides

Hafele America/Accuride

Hafele offers the Rapid Pull Out Table 

with heavy-duty slides available from 

Accuride. This tambour-style maple 

table installs as a single unit like a 

drawer, but rolls down deeply behind 

the cabinet above which it is installed.  

Accuride.com; Hafele.com/us

For a showroom demo call
1.877.824.3773
877.8.BIESSE (877.824.3773)  |  sales@biesseamerica.com  |  biesseamerica.com

Biesse Rover BG Series
Get the maximum return on your investment
Biesse broadens the range of its products with the new Rover B G machine, 
which combines the top-performing skills of the mobile working table with 
the precision and stability guaranteed by the new Gantry structure. This is 

Don’t Miss Our

Spring 2014 Events

For more information, contact  
Cesare Magnani at 704.299.6415 or  
email cesare.magnani@biesseamerica.com.  

www.biesseamerica.com for details  
Anaheim | Charlotte | Toronto | Montreal



Better Vacuum Cups, Inc. provides top notch vacuum cups 
for all CNC Routers. Route into your cups, no problem! 
Check out the videos online at  GreenBVC.com

Home of the GREEN VACUUM CUPS

The Ultimate Shop Combo

THE PROFESSIONALS’ CHOICE

Made in the USA Since 1985

TSM-21
Pocket Cutter

AT-8 OB
Assembly Table

Your finest cigars deserve
the finest drawer

The CCF HumidrawerTM is made with the aficionado in mind,
this attractive drawer is lined with Spanish Cedar, and can be
manufactured in your choice of one of our many fine wood
selections. Featuring a laser engraved customized wooden lid
and optional separate compartments to store cutters, lighters

and ashtray.

4716 Rt. 66 Apollo, PA 15613

phone: 724.727.2045 fax: 724.727.3015

www.ccfdrawers.com 800-581-3683

See us at the at the Cabinets & Closets Conference & Expo Booth #202
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Products
Seen at IBS & KBIS 2014

  Aluminum Panel Clips 

Outwater Plastics Industries Inc. 

Outwater Plastics says its Aluminum Panel Clips offer a quick, easy and 

cost effective way to hang numerous items, including large heavy structures 

such as floating cabinets, wall panels, partitions, signage and frames. 

The Aluminum Panel Clips are made of mill finished, extruded aluminum 

and available in 4’, 8’ and 12’ lengths, and precut in 1 ½”. 2” and 2 ½” 

pieces both with and without predrilled holes in eight different profiles.  

OutwaterCatalogs.com

  Adjustable Clip for Undermount Drawer Slides 

Salice America 

The Salice 6-way Adjustable Clip for Futura undermount drawer slides 

features effortless, tool-free adjustment in each direction making it 

easier to align inset applications and reducing the gaps between draw-

ers, says the company. The patented system allows easy clip on and off 

from both the front and sides, adds Salice. 

SaliceAmerica.com/en/home

  In-Drawer Mobile Device Charger 

JTech Solutions, Inc. 

JTech Solutions introduces The Docking Drawer, an 

in-drawer mobile device charger with a USB charger 

and an electrical outlet. The company says the Dock-

ing Drawer eliminates cords and chargers that clutter 

space. It can be retrofitted into cabinet drawers that 

meet minimum dimensional requirements.  

DockingDrawer.com

  Hand Crafted Door Handles 

Hardware Resources 

Hardware Resources offers new decorative hardware collections: the 

contemporary Maybeck and Royce collections by Jeffrey Alexander 

and the Brenton by Elements series. The company says the collec-

tions have unique hand crafted characteristics that offer comfort and 

exceptional beauty that homeowners will appreciate. 

HardwareResources.com



Simply secure.

WE ARE ON THE WALL.

888 -232 - 1151 www.pane l c l i p . c om

lipz>>Panelclip® >>Kingclip®

Panelclip®, Kingclip® and VClipz®
are based on the french cleat with a
100% positive-stop interlock so your panel
literally hugs the wall. They provide the
strongest, simplest solutions for your
paneling, sign and art installation needs.

CALL TO ORDER 
888-232-1151

VClipz®

Panelclip® 
Classic & SE

Kingclip®

Yes, with Optimized Filters from… 

Can Your Old Dust Collector 
Work Better Than A New One? 

(800) 367-3591   americanfabricfilter.com 

We Design & Fabricate  
Custom Filter Bags That  
 REALLY WORK! 

  Optimum PerformanceOptimum Performance  
  

  Low MaintenanceLow Maintenance  
  

  Custom DesignsCustom Designs  
  

  Cleaner AirCleaner Air  
  

  Longer LifeLonger Life  
  

  EconomicalEconomical  
  

  Best Size & FitBest Size & Fit  
  

  Proudly Made In USAProudly Made In USA  

Cyclones, Stand-Alones, Polybags, Baghouses & More 

1-Micron Filtration 

American Fabric Filter Co. 



JOIN THE CONVERSATION

ONLINE!
Follow our social channels for breaking news 

and updates on the Cabinets & Closets Conference 2014.

facebook.com/
woodworkingnetwork

@WoodworkingBizpinterest.com/
woodworkingbiz

youtube.com/
woodworkingnetwork

.com
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1-800-631-8375
Lowest Prices... Widest Selection... All From Stock!Serving the Industry Since 1972

www.outwater.com/vip4
Outwater Plastics Industries, Inc.

FREE 
1,000+ 

Page 
Catalog!

 

  

Kit Includes:  
Standard Oval Closet Rod 30 x 15,  
Ribbon Flex Light & 2 Mounting Brackets

12V  Linear
Material: Aluminum

24V  Surface
Material: Aluminum 
with Clear PVC Lens

 
   

Available in 3 sizes:  
3 Ft., 4 Ft. & 5 Ft.

24V  Surface
Material: Aluminum 

with PVC Lens

PivotsOutshines a 20 watt Halogen Bulb... 
only 3 watts

PART # LENGTH
PRICE 

PER KIT
LED-CLOSET-3
LED-CLOSET-4
LED-CLOSET-5

As Low As

Trimmable to Fit  Any Closet Opening

LED-VEN-*
$22.75 Ea.     10+: $19.10 Ea.

LED-UTO-CHR-*
$10.25 Ea. 

10+: $8.60 Ea.

LED Closet 
Rod Kit

Venus 
Ultra Bright  

LED Puck Light

Utopia 
Ultra Bright 

LED Puck Light

Go to Web: 
Catalog 42, Page 706

Go to Web: 
Catalog 42, Page 696       

Go to Web: 
Catalog 42, Page 695       

Outwater’s Expanded Selection  
of Woven Wire Grilles

Now More Choices Than Ever!

WWG-KIT

Classifi eds
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Warm koa veneer, carefully book-

matched, shows through clear 

lacquer here and on the cover.

editors choice  koa cabinetry

A 
n honorable mention in the 2013 De-

sign Portfolio contest: Kitchen/Bath 

Cabinets category, this beautiful, high-

end kitchen created by Boulder, CO-based BKI 

Woodworks highlights the appeal and warmth 

of koa wood.

The koa tree is found only in Hawaii. The 

wood has historically been used to build canoe 

hulls, furniture, cabinetry, and ukuleles. It has 

a nice color range from a honey yellow to the 

rich brown you see here.

The beauty of the color and figuring of koa 

wood stands out in any room, whether it’s a 

single art object or a full kitchen of koa cabi-

nets. In this kitchen, BKI bookmatched and 

endmatched the koa with the grain running 

horizontally and finished it with a clear lacquer 

allowing the character of the wood to stand out 

on its own.

Materials used in this project included hori-

zontal grain bookmatched and endmatched 

veneers glued with matching solid wood edge-

banding. A veneer press, edgebander, and 

sliding table saw are among the equipment 

used in manufacturing the kitchen cabinetry.

CRAFTING THE DESIGN

Started in 1979, BKI is one of the longest 

operating professional cabinetry and wood-

shops in the Boulder area. BKI manufac-

tures commercial and residential custom 

cabinetry in contemporary, modern, transi-

tional and traditional style.

Its’ mission includes building for perfor-

mance, permanence, durability, and to add 

value to any space. The company’s motto: 

Cabinetry + Woodwork Solutions for All Your 

Design Ideas.

“Everyday we work with architects, design-

ers, contractors, and home and business 

owners to bring their design ideas to fruition,” 

the company says. “It’s great being the local 

woodworking company to build incredibly-

awesome, modern, high-gloss kitchen cabi-

nets, or that sleek restaurant bar that folks 

casually lean against at their favorite watering 

hole.” View this project online at woodworking 

network.com/designportfoliogallery.

By Michaelle Bradford

Bookmatched, 
Lacquered Koa
BKI Woodworks’ Design Portfolio winner.

Photo Credit: Jeff Regier





BHX 200
Revolutionary CNC Machining Center

Extremely Small Foot Print: Panel is processed vertically, allowing the machine foot print  

to be one of the smallest in the industry.

Zero Set Up: Machine design allows virtually zero set up, so short or long runs are 

processed in the least amount of time possible.

Wide Range of Machining Ability: Fast vertical and horizontal drilling, grooving in two 

directions, routing with extremely fast automatic tool changer, and even optional dowel 

insertion capability are all available on this processing center.

User Friendly Power Touch User Interface: Available nowhere else, the new “Power 

Touch” user interface provides unprecedented user friendly access to all of the machine 

operations. Never before has a machine been this simple to program and operate.

Software. Education. Training. Parts. Service. Support. Leasing. Rebuild.

Talk to us. We’ll tell you more.
Contact Jeff Conger at 616.698.7500 or jconger@stilesmachinery.com.  

Or visit us at www.stilesmachinery.com.

For information on how Stiles can put new technology and new thinking to  

work for you, contact Stephan Waltman, VP of Marketing and Communications, 

at 616.698.7500 or swaltman@stilesmachinery.com.

See us at the at the Cabinets & Closets Conference & Expo Booth #611



SPECIAL EDITION

JOINING FELLOW 
WOOD CRAFTSMEN

CMA Helps You Connect:
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Conference & Expo Booth #517



cabinetmakers.org

CMA: You Belong
Strength in Numbers 

The Cabinet Makers Association is a profes-

sional organization began in 1998 with the 

idea that networking and the power of peers 

could help member companies grow profit-

ably. The CMA has since expanded to include 

hundreds of small- and medium-sized cabinet 

shops, millworkers, furniture makers and their 

suppliers throughout North America from both 

the residential and commercial markets.

Through shared experience, CMA members 

educate themselves and clients, with a goal 

of ensuring profitable work and success for 

all members, now and into the future. The 

CMA believes that working together is the best 

way to improve individual companies and the 

industry as a whole.

The CMA recently unveiled its new Concierge 

Introduction Service for CMA members, which 

matches members with trade professionals 

such as general contractors, home builders, 

remodelers, designers and architects who 

provide the products needed by members in 

the markets they serve. Other major initiatives 

launched by the CMA have included the intro-

duction in 2011 of continuing education unit 

credits, followed in 2012 by the CMA Profes-

sional Certification Program.

This special publication details the numerous 

benefits of being connected with fellow wood-

workers.

  CMA online resources at  
cabinetmakers.org 

  How cabinet makers benefit 
as certified professionals

  Benchmarking the cabinet 
and custom woodshops

  CMA Wood Diamond Award 
Winners for 2013

  CMA membership brings 
benefits to Cabinet Makers

cabinetmakers.org | CMA PROFILES | Custom Woodworking Business 3

Tracy Yarborough, President

Cabinet Makers Association

Dave Grulke, Executive Director 

Cabinet Makers Association

5

6

10

14

22



BAND OVER BACKWARDS

We will

to match your color

800.727.0917    Fax: 888.633.5923    www.dc-dist.com

Questions? Call today and speak with a live, non-automated team member!

Your reliable source for...
Grommets

PVC & veneer banding in a wide selection 

of colors; sheet veneer also in stock

In-house custom slitting & gluing

Supplying the U.S. & Canada for more 

than 25 years

Same-day shipping

Brackets

See us at the at the Cabinets & Closets Conference & Expo Booth #302
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online  CMA resources

C
abinetmakers.org was relaunched 

in March 2013, culminated in a 

ground up rebuilding of the CMA’s 

online presence, in order to provide a por-

tal to familiar CMA services and even more 

value to value to Cabinet Maker Association 

members. The website is a well-established 

online destination for custom woodworkers 

seeking business advice and peer-to-peer 

connections. 

The simplifi ed home page provides des-

tination channels for high-traffi c visitors 

among four groups: consumers, contractors, 

students and educators, as well as the CMA’s 

core constituency, custom cabinet makers. 

“Our research found that most of our site 

traffi c was from people interested in buying 

from custom cabinet makers,” says Dave 

Grulke, executive director of the CMA. “We 

decided to leverage that traffi c a bit more, 

expanding our “Find a Cabinet Maker” wid-

get into full channels that serve the needs 

of prospective customers, driving business 

to our members.”

The site retains its most popular features 

dedicated to CMA members, including 

the Forums, Membership Services, On-

line Education, a Job Board, and an On-

line Member Finder, plus sections about 

the Professional Certifi cation Program and 

Events, including registration for education 

and networking events. cabinetmakers.org

CMA HELPS YOU WITH 
ONLINE SUPPORT
Find peers, and be found by prospects, at cabinetmakers.org.

CMA Forums:
Secret Sources
cabinetmakers.org/resources/member-

forum

CMA Forums deliver helpful advice, 

reliable and unvarnished equipment 

and supplies reviews, and secret 

sources for those unusual or infre-

quently ordered items.

The CMA Forums differ from other 

woodworking discussion boards in that 

they are open only to members. This 

keeps anonymous contributors from 

trashing competitor’s equipment with 

unwarranted bad reviews, or hyping their 

own goods and services.

The Forum is particularly helpful 

for fi nding resources for things like 

curved cabinet glass, exotic veneers, 

or specialty substrates that may not be 

sourced on a regular basis.

A scan of recent CMA Forum discus-

sions fi nds a hunt for plastic sheets by 

member Matt, with a response a few 

hours later from Ed suggesting a par-

ticular acrylic supplier, and asking oth-

ers’ experiences.

CMA Forums also allow posting of 

completed projects or work in progress, 

with questions posed on technique or 

design reviews. Discussions on han-

dling smudges with wood fi llers, door 

cope/stick set, shoe shelf spacing, side 

mount slide techniques and latches 

suggest their practical nature. 

cabinetmakers.org/resources/mem-

ber-forum
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CMA Certified

T
he Cabinet Makers Association Pro-

fessional Certification program is a 

positive step forward for woodwork-

ing businesses, serving the cabinet making 

and custom woodworking industry. CMA 

credentials offer a competitive advantage 

for any cabinetry and millwork shop, cus-

tom woodworker or commercial interior 

firm by assuring clients that a company will 

reliably deliver jobs as promised.

The training in this unique program is 

both live and web-based, allowing wood 

industry professionals to earn basic and 

master-level professional certification cre-

dentials.

The CMA’s professional certification 

program is designed to provide in-depth 

education on management perspectives 

of running an entire custom woodworking 

business. Successful applicants from a 

variety of roles in managing a woodwork-

ing enterprise (from foreman to managers 

and owners) will exhibit either advanced 

knowledge or expert knowledge in a variety 

of topics before a certification is awarded 

to them at either of the two levels offered.

Applicable course work is now in excess 

of 50 hours of sessions at both the junior 

and master certification levels. While the 

CMA’s certification program does not re-

quire attendance at any specific live ses-

sion, it does require that an enrollee pass 

an omnibus test at the end. The knowledge 

Cabinet Makers
Get a competitive advantage with the Cabinet Makers Association Professional Certification.

CMA Credentials for



d r a w e r
solutionswww.ccfdrawers.com

knife and spice
drawer

Contact CCF today for all of your drawer solutions.

The decision to remodel a kitchen is an important one.
You build only the best for your customers. So don’t
compromise call CCF today, we’ll help you complete

your custom cabinetry on time and on budget,
and that’s no dream.

The kitchen of their dreams
deserve the drawers of their dreams

dovetail drawerscorner drawer

4716 Rt. 66 Apollo, PA 15613
phone: 724.727.2045 fax: 724.727.3015

800-581-3683

See us at the at the Cabinets & Closets Conference & Expo Booth #202
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needed to pass the test is contained in the 

curriculum sessions. It also requires a com-

mitment from enrollees to attend a mini-

mum four hours per year of CMA continuing 

education units (CEUs) after they first enroll.

“When we looked at the industry, we 

saw a gaping hole,” said Dave Grulke, the 

CMA’s Executive Director. “While there are 

other professional educational and stan-

dards programs available that address 

design, technique, construction standards 

and a smattering of other areas, there was 

nothing that seemed to address the entire 

business of running a successful custom 

woodworking or cabinet shop. That’s where 

CMA’s Professional Certifications differ.”

The CMA’s Professional Certification 

certifies the individual, not the business or 

the products they make, and provides the 

knowledge needed to own and operate an 

ethical, sustainable and profitable wood-

working business. It addresses the entire 

business and includes the all important 

customer’s perspective in the program.

Tracy Yarborough, owner of Maple Riv-

er Woodworks in Coward, SC, and CMA’s 

president, says “The CMA began this pro-

cess with its own membership in mind. Af-

ter we began gathering the curriculum, we 

saw the value in the information and wanted 

to provide this program to all professional 

cabinetmaking and woodworking shops. 

While a good portion comes from our own 

members and their experiences from the 

world of hard knocks, we’ve also tapped into 

experts from inside and beyond the wood-

working world to provide this education.”

Certification is broken into two levels: 

Basic and Master, and for each of the two 

specialties: Cabinet Maker and Custom 

Woodworker.

Significantly, business ethics, an impor-

tant value for customers, is woven deeply 

into all aspects of the curriculum. Topics 

taught at both levels include a variety of 

technical and business management class-

es, and are self-paced. An enrollee can 

take sessions at their convenience at the 

CMA’s website, and attend any live in-per-

son, live webinar or pre-recorded sessions 

they wish. All course and CEU class and 

study materials are available for viewing 

24/7/365 at the CMA website. Master level 

graduates must show expert knowledge in 

at least seven of the following areas:

Bookkeeping

Once an enrollee has passed required 

testing, they will also be interviewed by the 

CMA Certification Board, before their certi-

fication credentials are conferred. Certified 

individuals are authorized to add the pro-

fessional designation to their names. Cer-

tification includes a three letter acronym:

CCM = Certified Cabinet Maker

CCW = Certified Custom Woodworker

MCM = Master Cabinet Maker

MCW = Master Custom Woodworker

Once certified, they must earn annual 

Continuing Education Units (CEUs) to keep 

their knowledge fresh and up to date.

cabinetmakers.org/re-

sources/online-education/ and cabinetmak-

ers.org/about-the-cma/cmas-professional-

certification-program/.

The Cabinet Makers Association Professional Certifica-

tion certifies the individual, not the business or its

products, for competency in operating a sustainable,

ethical custom woodworking operation.
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CMA Benchmark

A
fter the Cabinet Makers Association 

issued its first two Benchmarking 

Surveys in 2012  and 2013, the re-

sponse was overwhelming. The 2014 CMA 

Benchmarking Survey continues to set the 

point for future trendlines. 

The third CMA Cabinet Industry Bench-

marking Survey, fielded to CMA members 

and non-member cabinet makers in 2013, 

was intended to document industry prac-

tices and provide better understanding of 

what is driving sales growth for professional 

woodworkers. More than 700 respondents 

participated in the survey, with 13.3% be-

ing CMA members.

Results show that cabinet makers and 

custom woodworkers are more bullish on 

prospects for growth: more than three-

quarters (81.7%) report optimism for 

2014, and over half (59.3%) of cabinet 

makers reported higher sales in 2013 than 

in 2012, including 25.3% who saw a sales 

increase of over 20%.

Those looking at a glass half-full cite 

more forward bookings/better pipeline 

(56.9%), more leads (45.3%), and bigger 

projects (39.5%) as top reasons for their 

optimism. Those expecting business de-

clines cited fewer forward bookings/worse 

pipeline (51.3%) and fewer leads (30.6%) 

as clouding their outlook.

Who Sells What?

Survey participants were again predomi-

nantly from smaller shops, with nearly 

three-quarters (70.4%) representing shops 

with revenues of less than $1 million; and 

over half (53.5%) working out of 5,000 

square feet or less of space. Most (71.3%) 

employed fewer than eight workers. Most 

respondents (69.7%) are the owners or se-

nior officers of their companies; have over 

Cabinet Makers More Bullish
The CMA’s 2014 Benchmark Study delves into what’s driving sales growth.

New CMA Survey
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15 years experience (76.5%) and founded 

their businesses (79.3%).

Smaller shops were also more likely to 

report sales declines in 2013 compared 

to their larger colleagues, with 13.3% of 

smaller shops (sales less than $1M) report-

ing lower sales last year vs. 10.2% among 

larger shops (sales greater than $1M). But 

both groups had a better year last year 

than the year before, with larger shops do-

ing slightly better – 71.5% of larger shops 

reported sales increases, compared to 

55.2% of smaller shops.

Respondents are as likely as not to have 

a showroom: just under half (48.2%) re-

ported a dedicated showroom space and 

most of those (89.3%) place their show-

room in the same location as their shop.

On the residential side, the most com-

mon projects were (in order of volume): 

kitchen cabinets, bathroom cabinets/vani-

ties, laundry/mudroom cabinets, built-ins, 

and libraries. In commercial work (in or-

der): general cabinetry, reception desks, 

countertops, interior millwork, medical/

professional offices, and store fixtures form 

the bulk of production activity.

Most (80.4%) shops have no dedicated 

marketing budget, instead relying on refer-

rals from customers and business associ-

ates such as contractors and designers 

as a source of qualified leads. Other than 

these types, shop owners mentioned social 

media, Internet search marketing, print ad-

vertising, and exhibiting at tradeshows as 

top methods of generating business.  

Only one in five shops (19.9%) reported 

having a full or part-time resource dedi-

cated to sales, with 67% of those employ-

ing a full-time person (or persons); and 

the balance split between part-time sales 

staff (23%) and independent sales reps 

(10%). Not surprisingly, shops reporting 

revenues between $6 million to $9.9 mil-

lion accounted for the highest percentage 

of full-time sales. Those with revenues be-

low $1 million tend to use part-timers or 

outside reps.

A correlation existed between those 

shops with dedicated sales resources and 

business growth charted in the survey. 

While over half (59.3%) of all respondents 

claimed higher sales in 2013, crosstab anal-

ysis reveals 100% of those with full or part-

time sales resources saw growth last year.

CNC and Production

Respondents were split on the presence of 

CNC equipment in their shops: 42.5% with 

and 57.5% without. Asked how automating 

with CNC equipment has impacted opera-

tions, most respondents (61.6%) selected 

“We have added significant manufactur-

ing capacity that we routinely use.” When 

asked how CNC impacted the financial side 

of their business, most respondents said it 

made them more profitable, with close to 

half (43.3%) saying they are “much more” 

profitable; over a third (38.8%) saying 

they are “a little more” profitable. Nearly 

four out of five shops (79%) billing over 

$1 million report having CNC equipment; 

compared to just over a quarter (28.8%) of 

smaller shops.
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Request our new 
LOOX LED Lighting
Systems Catalog. 
Visit www.hafele.com.

AT HÄFELE WE MAKE 
CABINETS SHINE.
LOOX lighting is the perfect finishing touch to any project.
The wide variety of lighting options will allow you to give 
every creation a custom feel at an affordable price that
your client will appreciate. In addition, LOOX carries many 
international certifications, so you can be confident it will
meet your discriminating requirements.
For all the illuminating details, call 1.800.423.3531
or visit www.hafele.com/loox.

Showrooms:  New York, Chicago

LOOX
LED LIGHTING
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CMA Awards

CMA Wood Diamond 
Awards 2013 Winners

First Place Winners:

Kitchen Euro Over $25,000 

Dark Horse Woodworks  
Atlanta, GA

Kitchen Over $25,000 

Block & Chisel  
Atlanta, GA

Arch Millwork Over $25,000 

Symphony Kitchens Inc.  
Toronto, ON 

Bookcase Face Frame Under $25,000 

DK Cabinets  
Acton, CA 

Advertising/Marketing Design 

Woodland Legacy, LLC  
Lower Burrell, PA 

Advertising/Marketing Display 

Scott Robeson Custom  
Woodworking 

Lander, WY 

Arch Millwork Design Under $25,000 

Salon Interiors Inc.  
S. Hackensack, NJ  

Commercial Project Over $25,000 

Counterpoint Cabinetry, Inc.  
Wilmette, IL 

Entertainment Center Euro Under $25,000 

Bob Goeb Custom Cabinet  
Wilton, CA 

Entertainment Center Face Frame Under 

$25,000 

Fine Line Joinery  
Grass Valley, CA 

Entertainment Center Creative Solution 

Under $25,000 

Woodperfect Custom Cabinetry  
Forney, TX 

The Year’s Best
The 2013 Cabinet Makers Association Wood Diamond Awards winners named at the AWFS 

woodworking show in Las Vegas. More at cabinetmakers.org/2013/07/25/2013-wood-diamond-

awards-announced-by-cabinet-makers-association/

Wood Diamond Awards

1st Place Winner, Kitchen Euro Over 

$25,000, Dark Horse Woodworks,  

Atlanta, GA
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Bath Design Under $25,000 

Woodperfect Custom Cabinetry 

Forney, TX

Closet Under $25,000 

Block & Chisel  
Atlanta, GA

Closet Finish Over $25,000 

Ipswich Cabinetry, Inc.  
Ipswich, MA 

Fireplace Design Over $25,000 

Symphony Kitchens Inc.  
Toronto, ON

Fireplace Design Under $25,000 

Premier Builders, Inc. 
Georgetown, MA 

Furniture Under $25,000 

Block & Chisel  
Atlanta, GA 

Green Project 

Ipswich Cabinetry, Inc. 
Ipswich, MA 

Library Face Frame Under $25,000 

Allgyer Fine Custom Cabinetry  
Leola, PA  

Library Finish Over $25,000 

Symphony Kitchens Inc.  
Toronto, ON 

Residential Bar Face Frame Under $25,000 

Allgyer Fine Custom Cabinetry  
Leola, PA 

Residential Bar Over $25,000 

Premier Builders, Inc.  
Georgetown, MA 

CMA Awards

1st Place Winners, Library Finish 

Over $25,000, Symphony Kitch-

ens Inc., Toronto, ON (above) and 

Residential Bar Face Frame Under 

$25,000, Allgyer Fine Custom 

Cabinetry, Leola, PA (below).



Have It Your Way! 
EDGEBANDING

— One Roll Minimum —
Iron On Peel & Stick Pre-Glued Automatic

TM

INC.

1-800-644-6449      1-800-488-5441 
1-888-EDGECO1 

www.edgecoinc.comAmerica’s #1 Source for Edgebanding

Iron On
Polyester/Melamine
Peel & Stick  
EeeZeeEdge
No Edgebander Required!
“A Simple Solution that Really Sticks!”
 1500 Popular Laminate Matches
 Metallics

Pre-Glued PVC 
AirBanding
 For Hot Air Edgebanders
 1500 Popular Laminate Matches
 Metallic’s

Automatic No Glue
 1500 Popular Laminate Matches
 Over 30 species
 Metallic’s

Custom Services
 Color Matching
 Slitting
 Hot Melt Coating
 Embossing
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CMA Awards

Kitchen Creative Solution Under $25,000 

Woodperfect Custom Cabinetry 

Forney, TX

Kitchen Design Under $25,000 

Symphony Kitchens Inc. 
Toronto, ON

Kitchen Euro Under $25,000 

Patzer Woodworking 

Mitchell, SD 

Kitchen Face Frame Inset Under $25,000 

Woodland Legacy, LLC  
Lower Burrell, PA 

Kitchen Face Frame Over $25,000 

Dark Horse Woodworks 

Atlanta, GA 

Kitchen Face Frame Under $25,000 

Scott Robeson Custom Woodworking  
Lander, WY 

1st Place Winners, Kitchen Face 

Frame Under $25,000, Scott Robe-

son Custom Woodworking, Lander, WY

(above) and Kitchen Face Frame Inset 

Under $25,000, Woodland Legacy, 

LLC, Lower Burrell, PA (below).



See us at the at the Cabinets & Closets Conference & Expo Booth #409

See us at the at the Cabinets & Closets Conference & Expo Booth #321
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CMA Awards

1st Place Winner, Wine Cellar Over $25,000, 

Savante Wine Cellars, Denver, CO.

Bath Under $25,000 

Block & Chisel  
Atlanta, GA 

Showroom Design 

Symphony Kitchens Inc. 
Toronto, ON 

Store Fixture Creative Solution Under 

$25,000 

Woodperfect Custom Cabinetry 

Forney, TX 

Wine Cellar Creative Over $25,000 

Premier Builders, Inc. 
Georgetown, MA 

Wine Cellar Over $25,000 

Savante Wine Cellars 

Denver, CO

Wine Cellar Under $25,000 

Savante Wine Cellars 

Denver, CO

OUTSOURCE YOUR CABINET & CLOSET PRODUCTION
CabParts manufactures Cabinet Boxes, Drawer Boxes, Closet Components and more. All high

 
 

970.241.7682
To learn more or to download a free catalog

www.cabparts.com

Strengthen your PROFITS
Expand your PRODUCTIVITY

Lower your COSTS 
MINIMIZE your waste



Cabinets & Closets Conference
Hotel Somerset Bridgewater, NJ
April 9, 2014

Cabinets & Closets Expo
Garden State Convention Center
Somerset, NJ
April 10-11, 2014THE Custom Storage Solutions Event: 

Kitchen  Bath  Closet + Garage

CabinetsandClosetsExpo.com
EDUCATION  NETWORKING  PRODUCTS

Feedback from 2013 Event in Edison, NJ

“The 2013 Cabinets & Closet Expo exceeded our expectations. 
We enjoyed a full booth of interested cabinet and closet 
makers throughout the show. Volume was high and we met 
nice people from all over the U.S. and Canada.” 

—Leslie Murphy KCD Software

“The 2013 Cabinets & Closets Expo was a very strong event for 
us (best one ever). The foot traffic far exceeded our expectations 
and the overall mood of visitors was extremely positive.” 

—Richard Chappell 
General Manager, Cabinet Vision / Cabnetware

“We were pleased by the turnout at the Cabinets & Closets 
Exposition 2013. Richelieu Hardware reached numerous 
cabinetmakers and potential buyers, thereby ensuring 
continued success in the Northeastern region.” 

—Adam Williams
Marketing Coordinator-Showrooms, Richelieu Hardware

“I’ve been enjoying the closet business for years but the conference has given me 
the opportunity to enjoy relationships with the people in the industry as well.” 

—Skip LaBella President, Closet America

“It was a pleasure to meet at the Cabinets & Closets Expo last week 
in New Jersey. I’ve attended several of the conferences over the 
years, beginning with Santa Clara in 2006, and have gained valuable 
connections, information and support at each one. Upon my return to 
work this week, I’ve been reaching out to new contacts, new vendors 
and renewing commitments and relationships with industry partners – 
all extremely important to my business and me personally.” 

—Patrick Layne
Vice President, Valet Custom Cabinets & Closets
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CMA  In Action

T
he Cabinet Makers Association 

assists residential and commercial 

cabinetmakers and woodworkers 

to share hard won knowledge and 

experience. The CMA members believe 

sharing knowledge will improve business 

for individual members and advance the 

industry as a whole. CMA Member Benefi ts 

far outweigh cost of membership fees:

members are connected to trade 

professionals in the markets that they serve

in their zip code to fi nd the closest location

clients you are a trustworthy woodworker

celebrate the best in cabinetmaking

chat and peer to peer networking online

and restricted site areas

industry committees and policy gatherings

The annual membership fee for regular 

support for special projects to create an 

enhanced membership experience for 

all members.

CMA MEMBERSHIP 
HELPS YOU GET FOUND 
Cabinet Maker Association has a wealth of knowledge to share.

Who’s in 
Charge: The 
Cabinet Makers 
Association Board 
of Directors 

Guys Like You   Tracy Yarborough of 

Tracy has been a longstanding volun-

teer member of the CMA board. Also 

elected were Keith Kreppein

at-large.  Joe Knobbe

editor of PROfiles

magazine. 

Scott Comstock

CMA Treasurer. 

Also serving on the CMA volunteer 

CMA members:

David Buchsbaum

Charles Kurak

Matt Krig



MEET THE STANDARD 
OF OUR INDUSTRY.

DOES YOUR SHOP MEET 
THE STANDARDS?

WOODWORK MANUFACTURING 
SKILL STANDARDS: $75
COMPLETE EDITION
Over 260 pages; 55 tools 
and machines; 150 
operations, many with two 
or three levels of skill. WCA 
tackled the most valuable, 
foundational machines and 
tools fi rst. These are the 
ones that all woodworkers 
– from the student, to the 
apprentice and the master 
– always need to know. 
ORDER ONLINE TODAY! woodworkcareer.org

DOES YOUR SHOP MEET 
THE STANDARDS?

$75

FOR THE STUDENT, 
THE APPRENTICE 
OR THE MASTER 
WOODWORKER...


