
Warm, friendly and welcoming, Alder’s casual elegance is a favorite among fans of the eclectic 
styles. Its light brown and reddish undertones stain smoothly and while the wood has a rustic 
reputation, if you go less knotty it does contemporary with ease. Trust the on-grade quality of 
Northwest Hardwoods, America’s largest and only coast-to-coast hardwood lumber producer.                                                             
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primewood.comProducer  |  Large Inventory  |  Thick Stock  |  Imported Wood

A customized solution:

MIXED 
LOADS

We can easily combine a wide 
range of items on a single order 
to suit your specifi c needs.

OUR PRODUCTS: 
NORTHERN AND NORTH 
APPALACHIAN LUMBER
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Vast, unmatched resourc-
es. Species diversity and a 
proprietary grading system. 
Higher yields with less waste. 
That’s Northwest Hardwoods. 

Our range of 14 North Amer-
ican species, in both stan-
dard and proprietary grades, 
set the market standard. We 
also offer over 25 exotic 
species and a wide range of 
imported plywood products 
to fill our customers’ needs.

Whether you’re in North America or anywhere in the 
world, Northwest Hardwoods delivers the hardwoods 
you need, exactly where and when you need them. n

Warm, friendly and welcoming, Alder’s casual elegance is a favorite among fans of the eclectic 
styles. Its light brown and reddish undertones stain smoothly and while the wood has a rustic 
reputation, if you go less knotty it does contemporary with ease. Trust the on-grade quality of 
Northwest Hardwoods, America’s largest and only coast-to-coast hardwood lumber producer.                                                             
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www.rivesandreynolds.com
P.O. Box 490, Louisville, MS 39339

Rives & Reynolds Lumber Co., Inc.

Sawing Red Oak, White Oak, Poplar, Ash, Cottonwood and 
other quality hardwoods.  Green/Air Dried/Kiln Dried.

Louisville office   
662.773.5157

662.773.6250 fax
email  tereynolds@exceedtech.net
email  b_reynolds@bellsouth.net

email  knolan@exceedtech.net

come and go...
Change is good. It helps you stay focused, keeps 
you on the cutting edge. But here at Rives & Reynolds, 
some things never change. Like our commitment to 
providing customers with unsurpassed quality and service. 
And with 40-plus years of know-how and more than a 
billion board feet of hardwood under our belt, we’re not 
about to budge on that. No matter what the season.
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25,000,000 BF of Quality Bandsawn Pennsylvania Hardwoods
1,500,000 BF Kiln Capacity

Export Packaging & Container Loading
SPECIALIZING IN ASH, RED OAK, HARD MAPLE and CHERRY 

“We welcome your inquiries and look forward to serving your needs.” 

Contact:
Mike Tarbell, Sales Manager
Rus Gustin
(814) 697-7185
FAX (814) 697-7190

Mailing Address
1716 Honeoye Road

Shinglehouse
PA 16748

E-mail: mtarbell@ramforestproducts.com

Ram half Converted Oct 2018.indd   1 9/26/18   2:02 PM
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•
CYPRESS•ALDER

Atlanta, GA
Warehouse

770-479-9663

Export
Sales

706-736-2622

4 million BF KD
Inventory

4/4 thru 16/4
thicknesses

Headquarters, Concentration Yard & Kilns in Hickory, N.C.
Phone (828) 397-7481  FAX: (828) 397-3763

www.cramerlumber.com

“LIMBO”
The Lumber Rule

Hardwoods • White Pine • Cypress
RGH • S2S • SLR1E
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www.VisionTally.com • sales@visiontally.com • (215) 393-5300 
SawmillMD@mindspring.com 
Mike Ballard (850) 974-1195 

VisionTally is the most accurate, labor-free, and efficient 
end-tally system available, scanning and measuring bundles 

automatically from both ends at once 

Inexpensive system that measures 
actual widths from even end with the 
same laser accuracy as VisionTally 
Lengths can be manually entered or 
short boards can be quickly counted 
Standard and High-Speed models 
Upgradeable to two-ended system 

Tally bundles course-by-course as they 
are built on a stacker 
No modifications required to stacker 
No moving parts 
Fully integrated with BundleQuery™ 

75 Installed Systems 

 Scanned 

 Accurately Tallied 

The certified by the 
NHLA Tally Machine Certification Program 

Actual board widths and lengths are 
measured with laser accuracy 
Wane is automatically detected 
No special bundle preparation or 
length marks are required 
Tally incoming lumber 

Standard and High-Speed models 
Includes BundleQuery™, our full-featured 
searching and reporting software 
Print out customized bundle tags 
Integrates with inventory software, weigh 
scales, and more 
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HARDWOOD CALENDAR

New River Hardwoods, Inc.
QUALITY from start to finish!

•Three Hardwood Sawmills - 35,000,000 BF Annually
•400,000 BF Kiln Capacity - Drying 11,000,000 BF Annually

Species: Poplar, Red Oak, White Oak, Soft Maple, 
Hard Maple, Cherry, Ash, Basswood and Hickory

Mark Babcock
V.P. Marketing and Logistics
Office: 304-255-2268 ext. 114
Cell: 304-860-8472
E-mail: mbabcock@newriverhardwoods.com

4343 Highway 91
Mountain City, TN  37683

Phone: (423) 727-4019
Fax: (423) 727-4438

Appalachian Hardwood Sawmill & Kiln  Division

www.newriverhardwoods.com
02 NEW RIVER HORIZONTAL Jan 2019.indd   1 1/29/19   1:55 PM

March
Appalachian Lumbermen’s Club, Meeting, 

The Grandover, Greensboro, NC. Details at 
www.lumberclub.org. March 12.

New England Lumbermen’s Association, Win-
ter Meeting, Mt. Washington Resort, Bretton Woods, 
NH. For more information contact Chris Castano at 
ccastano@mainewoods.net. March 13.

Penn-York Lumbermen’s Club, Monthly Meeting, 
Fitzpatrick & Weller Inc./W.J. Cox Associates Inc., 
Ellicottville, NY. Visit www.pennyork.org for details. 
March 18.

Canadian Hardwood Bureau, 2019 Meeting, 
Hyatt Regency Montreal, Montreal, QC. Learn more 
at www.canadianhardwoodbureau.com. 
March 19-20.

Montreal Wood Convention, Fairmont 
The Queen Elizabeth Hotel, Montreal, QC. Details 
at www.montrealwoodconvention.com. March 19-21.

Hardwood Manufacturers Association, National 
Conference and Expo/Wood Component Manufacturers 
Association, Spring Conference, Hyatt Regency 
Savannah, Savannah, GA. Learn more at 
www.hmamembers.org and www.wcma.com. 
March 20-22.

April
Kentucky Forest Industries Association, Annual 

Meeting, Embassy Suites, Lexington, KY. Details 
available at www.kfia.org. April 2-4.

Southwestern Hardwood Manufacturers Club, 
Crawfish Boil, Hotel Vue, Natchez, MS. Contact Bubba 
Lammons at dlammons@bellsouth.net. April 13. n



Tally bundles in seconds with the affordable,  
easy-to-use TallyExpress app. Just snap a photo 
and the app measures each board. No special 
equipment required! TallyExpress is so simple, 
anyone can do it.

Take a picture of the bundle  
with your phone or tablet

App records all measurements and creates 
a tally report with picture

Picture automatically 
uploads to the cloud

3 Steps to Fast, Accurate Results

1 2 3

Accurate End Tallies FROM YOUR PHONE

(402) 996-2706   |   tallyexpress.com

Contact DMSi, your exclusive TallyExpress reseller, to start your free 30-day trial.

TallyExpress
by
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LAKE STATES NORTHEAST

U.S.A. TRENDS
Supplier news about

sales, labor, prices, trends,

expansions and inventories

Hardwood sales still seem brisk in the Lake States, but 
the prices have deflated due, in part, to high inventories in 
kiln-dried lumber, industry sources say.

Following a slowing Chinese economy and a U.S.-China 
tariff showdown, an Indiana sawmill representative didn’t 
see any concrete signs of improvement yet in early weeks 
of 2019. Markets were just okay at that point.

“Some people you talk to say they’ve got a lot of inventory 
in the warehouses, so they’re not buying as much,” he said.

The Indiana company sells lumber in the following spe-
cies: Ash, Basswood, Cherry, Hard and Soft Maple, White 
Oak, Poplar, rift and quartered Red and White Oak to distri-
bution yards and end users as well as to the export market. 
He finds that many companies still have healthy inventories 
to work through before the prices will improve.

“Right now, I think it’s just going to keep pinching profit 
margins as people pay more than they should just to have 
something to mill, but they haven’t been able to get the 
price increase on the kiln-dried end,” he said.

A Michigan sawmill representative agreed the Hard-
wood market is good but prices aren’t great. “We’re mov-
ing all the green lumber we can,” he said. “The demand 
still seems to be there, we’re just not getting any upward 
push on prices.”

This is an unexpected point to be at because six months 
ago, the markets were “really ripping along,” he said. “Chi-
nese were buying everything they could, and everybody 
was happy, everybody was going crazy.”

The industrial side continues to boom, and customers in 
metropolitan areas like Detroit and Chicago seem to have 
steady work, which he takes as a good sign. “No problem 
eating up the whole log,” he commented.

This sawmill markets Red Oak, Hard and Soft Maple 
and a small amount of Aspen and Basswood, primarily in 
4/4, to a mix of concentration yards and end use manufac-
turers, he said. Domestic products like trim and finished 
goods are actually strong. Even more encouraging, he 
reported inquiries from new customers early in the year.

As 2019 dawned, forest products representatives in the 
Northeast hoped for improving forecasts in terms of both 
weather and international cooperation, even as the clouds 
lifted on transportation concerns.

The tariff war between the U.S. and China brought on 
the sagging Hardwood sales for one Pennsylvania sawmill. 
Exports practically disappeared after the trade disputes first 
became a factor, and as 2018 turned to the new year the 
saleswoman saw little relief on the horizon.

“We have shipped a few loads to China, but it’s very qui-
et on that end,” she said. “Domestic business, there’s just 
not enough to take over the China business we’ve lost and 
what domestic business is out there is very competitive. I 
don’t know where our country’s going and where the indus-
try’s going. It’s not as fun as it used to be.”

Red and White Oak make up 60 percent of the sawmill’s 
production, in 5/4 and 4/4 thicknesses, with less demand 
for other offerings such as Ash, Hard and Soft Maple and a 
little Hickory.

White Oak continues to move better than Red, especially 
domestically, she stressed. The market for Red, the much 
sought-after export product, fell precipitously after orders 
from China tanked. 

The sawmill sells upper grades to furniture, moulding and 
flooring manufacturers with lower grades going to the tie 
industry and pallet stocks.

Even though the mill’s domestic customers specializing 
in moulding and construction need supplies to keep up with 
their orders, sales to these end users have also been im-
pacted by the overseas turmoil.

“It’s very competitive to move anything to them because 
everybody else is trying to find the domestic business to try 
to replace what they’ve lost in China,” she said. 

Considering the weather, she feels amazed the rainy con-
ditions didn’t send more sales their way. 

“I would think there would be more domestic business as 
wet as it’s been for all the loggers, but we still don’t see a lot 
of demand picking up. It’s very baffling why. It’s just kind of 

Please turn to page 54 Please turn to page 55
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SOUTHEAST WEST COAST

World trade and weather issues adversely impacted 
Hardwood lumber inventories at Southeast companies, 
sources reported at the beginning of 2019, as the tariff 
standoff between U.S. and China weighed heavily on the 
markets.

Even after the U.S.-China trade dispute gets resolved, 
Hardwood supply will experience a logjam, one source in 
the Southeast region pointed out. Hardwood sellers needed 
to remind buyers they should plan ahead to avoid being 
caught without lumber, he said just after the New Year.

This Georgia-based sawmill had good kiln-dried inven-
tory on hand at the beginning of 2019, but there’s very little 
in-process inventory to stock up for the future, he said. The 
market could roll with that situation for a while, but not in-
definitely.

“It’s not often you say it’s fortunate the ground’s been re-
ally wet due to rain and there aren’t that many logs because 
if we had a bunch of in-process inventory… we would be in 
a very bad situation,” he said. “I think it’s going to have an 
impact come April-May this year — there’s not going to be 
a whole lot of lumber coming out by then.”

He has encouraged sales reps to keep that in mind when 
talking to customers and tell them to plan accordingly.

The combination of rainy weather, the tariffs situation and 
a softening economy in China have all contributed to the 
current conditions. At the time of this writing, the industry 
representative felt the trade disagreement will get resolved 
in relatively short order because both the U.S. and China 
will find it essential to the health of their economies to settle 
this dispute.

Meanwhile, these difficult circumstances have turned 
sales at the Georgia facility upside-down. The company 
curtailed the grade mills from two shifts to one and sped up 
their industrial products by adding another shift to the one 
they already had. 

In terms of Red and White Oak, the mill doesn’t have 
much air drying.

“I usually carry 12 million feet plus in Red and White Oak 

“Steady,” “less robust,” “a bit off,” “strong” and “challeng-
ing” were all words used by West Coast sources to describe 
the Hardwood lumber market in early 2019.

Representatives in the industry feel cautiously optimistic, 
according to a California lumber supplier. 

“I wouldn’t say it’s extremely robust,” he said. “Part of it is 
due to new construction — we’re kind of tied to residential 
construction, so when the new housing starts slow down a 
little bit, then everybody gets a little cautious.”

This source, which markets Hardwoods to end use manu-
facturers, distribution yards and flooring companies, reads 
the lighter demand as customers playing it “a little close to 
the vest” and that they don’t want to get “ahead of them-
selves” when buying.

“They’re kind of buying on a more of an ‘as-needed basis’ 
than they were six months ago, rather than forecasting out 
a long way,” he commented.

One factor that’s going smoothly in the region is transpor-
tation.

“We haven’t had any issues due to availability of trucking 
or containers,” he said. “We’ve been able to get our material 
from point A to point B pretty much as we need to.”

Another California lumber supplier found the early weeks 
of 2019 started off surprisingly strong.

“I think there’s just a carryover on orders from the end of 
the year, which is not the norm,” he commented. “I’d say 
it’s the same as six months ago — still steady, all items are 
moving.”

This distribution yard markets Walnut, Hickory and White 
Oak in all grades for use in flooring. In visiting with his cus-
tomers, they feel upbeat, saying they’re seeing good busi-
ness with a lot of orders being filled, this source reported.

A Washington sawmill cited the trade talks and the tariff 
threats still being bandied back and forth between the U.S. 
and China at the beginning of the year as contributing to a 
reduction in his company’s business. This led him to call the 
conditions at the time “challenging.”

Those factors contributing to the soft Hardwood market 

Please turn to page 56 Please turn to page 57
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ONTARIO QUEBEC

News from suppliers about prices, trends,sales and inventories

Hardwood sawmill production as 2019 began improved 
somewhat as the cold winter weather set in. Some contacts 
noted having log shortages at this time, and with the holi-
day season and Chinese New Year, there were the usual 
slowdowns. 

Contacts commented that green lumber prices had im-
proved slightly over the first week of the new year. Those 
in the Hardwood industry expected market activities to pick 
up and continue its upward trend for the rest of the winter 
months. They noted that the main species, such as Hard 
and Soft Maple and White Oak were performing better than 
other species, with upper grades being in higher demand 
than the No. 1 Common. As previously reported, sales to 
China continue to be weak. 

With the ravages of the Emerald Ash Borer in many prov-
inces across the country and south of the border, Ash sup-
plies have been harder to access. Some sawmills stopped 
producing it, and for the others that continue supplying it, 
demand has been meeting production. As a result of the 
shortages, prices had increased for this species. Kiln-dried 
supplies, as a result, have also thinned because of the low 
rate of green lumber production. 

With new home construction being down, demand for As-
pen has also dipped slightly. Poor logging conditions were 
cited for reduced log decks and green lumber production at 
year end 2018. Some contacts report that kiln-dried stocks 
are also low, while other areas contacted reported logs are 
a bit more available for this species, with green lumber pro-
duction being slightly better. Wholesalers and sawmills are 
shipping production output, with steady and holding prices. 

Hard Maple is moving at a steady pace, according to 
sales contacts. It is being sold to cabinet, wood compo-
nents and flooring manufacturers. Soft Maple continued its 
upward trend at year end 2018 and starting in 2019. Sec-
ondary wood manufacturers showed more interest in this 
species than in the past few years. Demand for Hickory has 

Demand for the regionally important species, Hard 
Maple, improved with winter conditions having set in, as 
secondary manufacturers prefer winter harvested white-
woods for their color characteristics. Sawmills were re-
ceiving logs early in the year; however, production was 
not at its expected level due to shortages in some areas. 
Available Soft Maple also inched upwards in demand 
earlier this year. Buyers welcomed the new supplies of 
green Soft Maple. Again, due to slower home construc-
tion here and in the U.S., business was not as strong for 
this species.

Red Oak demand, it was noted, wasn’t as good at this 
time as it was in the first half of 2018. Domestic demand 
had also waned for this species, which was caused by 
slower home construction. As for White Oak, there ap-
peared to be a shortage of this species at sawmills. It 
was felt the cold weather of early January would help 
improve log supplies. 

Contacts commented that with a bit more Aspen being 
made available, supply could meet demand for this spe-
cies to bring it back into balance. 

Supply for pallet, cants and lumber had dropped 
slightly over the recent holidays in some areas contact-
ed as sawmill production had slowed over this period. 
Mill output was reported to have picked up with supplies 
of materials having increased.

The International Monetary Fund (IMF) forecasted 
that the world economy will slow in 2019 amid the trade 
tensions and rising U.S. interest rates. The IMF expects 
global growth this year of 3.5 percent, down from 3.7 
percent in 2019 and from the 3.7 percent it had forecast 
for 2019 back in October. The forecasts were unveiled at 
the World Economic Forum in Davos, Switzerland, and 
the fund left its prediction for U.S. growth unchanged for 
2019 at 2.5 percent. For Canada, the IMF estimated for 
growth was 1.9 percent, down from a forecast last fall for 

Please turn to page 58 Please turn to page 59

CANADIAN TRENDS
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www.grafbro.com

World’s Largest Manufacturer of Rift & Quartered Sawn White Oak Products

White Oak :    Rift Sawn  -  Quarter Sawn  -  Plain Sawn
Walnut :       Plain Sawn

Ripped widths  -  Sanded Faces
Sawn Lamellas  -  (3.0  -  4.0 mm)

3.5” to 8.5” widths - 99% yield
Super Prime S4S - 8’ to 12’ lengths  -  width sorted

3.5” to 8.5” widths - 99% yield
Redi-Made S4S  (Prime & Character  grades)

4” to 15” widths
Rough Lumber  (Prime & Character  grades)

Rift & Quartered / Plainsawn White Oak  |  Plainsawn Walnut

sales@grafbro.com

679 Johnson Lane, South Shore, KY
                                          606.932.3117



14 March 2019 n NATIONAL HARDWOOD MAGAZINE

NEWS DEVELOPMENTS
WATKINS PURCHASES LEXINGTON 
MANUFACTURING

Watkins Associated Industries recently acquired Lexing-
ton Manufacturing, headquartered in Minneapolis, MN, a 
full-service supplier of window, door and structural millwork 
component parts.

Lexington Manufacturing, founded in 1981 as a family 
company, provides a variety of products including window 
and door components and fire-rated door components for 
commercial and residential uses. To create the company’s 
offerings, Lexington Manufacturing uses several Hardwood 
species: Basswood, Cherry, Maple and Red and White Oak.

Lexington’s long-term management team of owners Bob 
and John Dimke and President Mike Dillon will remain with 
the company after the acquisition. In a statement, Dillon 
said he foresees continuing growth after the merger with up-

grades to Lexington Manufacturing’s equipment, additional 
modernization projects and other efforts to work towards 
the company’s long-term strategic goals.

Watkins Associated Industries, based in Atlanta, GA, is 
a privately-held company founded in 1932 that pursues a 
number of businesses ranging from building materials, real 
estate, food processing to insurance services.

For more information about Lexington Manufactur-
ing, go to www.lexingtonmfg.com.

PIONEER MILLWORKS LAUNCHES 
MODERN FARMHOUSE PRODUCT LINES

Pioneer Millworks, headquartered in Farmington, NY, 
recently introduced new paneling and flooring lines made 
from four Hardwood species in a line called “Modern Farm-
house,” described as a “sleeker, more modern line of wood 

Now, 
Stronger Than Ever.
Since 1946, SITCO Lumber Co. has 
believed high quality stands the test of 
time. Now, as part of Overseas Hardwoods 
Company, our reputation for high quality 
domestic and imported hardwoods will be 
stronger than ever. Learn more at  www.
OHC.net/Sitco. 
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NEWS ABOUT NORTH AMERICAN INDUSTRIAL
HARDWOOD CONSUMERS INCLUDING MERGERS,
PLANT EXPANSIONS & ASSOCIATION ACTIVITIES 

products.”
The current solid wood options include Ash, Hickory, Wal-

nut, Maple and White Oak with face widths of up to nine 
inches as standard. Customization can include a variety of 

offered.
This product offers a high “clean” grade and a “casual” 

grade to customers, noted Jered Slusser, Pioneer Mill-
works’ marketing manager. 

“We understand that designers, architects, builders and 
homeowners are at times in the market for something with 
a smoother complexion and less character,” he explained. 

affordable option.”

-
work and cabinetry products.

For more information, visit www.pioneermillworks.com. 

ACPRODUCTS INC., ACQUIRES 
CABINET MAKER

ACProducts Inc. (ACPI), based in The Colony, Texas, 
recently negotiated the purchase of Elkay Wood Products 
Company, a family company headquartered in Oak Brook, 
IL, that has manufactured several brands of cabinets over 
its 98-year history.

ACPI is one of the largest independent manufacturer 
and distributor of cabinets in the United States, using such 
Hardwood domestic species as Cherry, Maple, Oak and 
Birch for its product lines. ACPI has been expanding its 
reach in recent years by acquiring other manufacturers to 

Please turn to page 59

™

BREEZE DRIED ADVANTAGE

STICKS & CROSSERS • STANDARD & CUSTOM SIZES 

“Often Imitated, Never Duplicated”

The Company that Defeated Sticker Stain 

breezedried.com

  PATENTED, MAXIMUM AIR FLOW DESIGN

Angled design clears moisture more  
efficiently vs. straight fluted sticks

 
With a sure-grip, anti-slip corrugated surface. 

Available in a Variety of Species 
Dependable•Durable•Long Lasting 

SEE THE DIFFERENCE!SEE THE DIFFERENCE!

Million SoldMillion Sold

Discounts for program customers

519.842.6841  |  info@breezedried.com

2020+ 

Trusted Quality & Service for 20+ Years

Improved Yard Safety,  
Increased Drying Efficiency  

& Reduced Drying Costs 

Improved Yard Safety,  
Increased Drying Efficiency  

& Reduced Drying Costs 

GUARANTEED 
TO PREVENT  

STICKER STAIN! 

Consistently removes moisture, decreases 
dry time and increases drying quality
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My goal today is to acknowledge and thank 
the industry suppliers and conference spon-
sors whose participation is making NatCon 
2019 an over-the-top event! First off - Expo 
2019 is a sell-out! And I’d like to spotlight the 
many industry suppliers who will be “front and 
center” in Savannah, beginning at 6 p.m. on 
Wednesday, March 20 until 11 a.m. on Friday, 
March 22.

Thank you, in advance, to:

In just a few weeks, HMA’s National Con-
ference and Expo will be convening in the 
Peach State. I hope you will be joining us 
there.  All industry stakeholders are welcome 
to attend. And all of the details for the March 
20-22 event at the Hyatt Regency Savannah 
- Registration, Program Schedule, Hotel In-
formation, Expo Participants and Sponsors 
– can be found at www.HMAmembers.org. 
Log on or call us, 412-244-0440, should you have a question. 

HMA UPDATE

BY LINDA JOVANOVICH,
EXECUTIVE VICE PRESIDENT, 

HARDWOOD MANUFACTURERS ASSOCIATION,
PITTSBURGH, PA

412-244-0440
WWW.HMAMEMBERS.ORG

WILL I BE SEEING YOU IN SAVANNAH?

Please turn to page 72

American Wood Technology LLC
Automation & Electronics USA

BOLDesigns, Inc.
BXS Insurance Forest Products Practice

Breeze Dried Inc.
Brewco Inc.

Brunner Hildebrand Lumber Dry Kiln Co.
Buckman

CARBOTECH INTERNATIONAL
Cleereman Industries Inc.
Cooper Machine Co. Inc.
Corley Manufacturing Co.

DMSi Software
Eagle Machinery & Supply Inc.

Farm Credit Mid-America
HMC Corporation
ISK Biocides Inc.

Industrial Vision Systems
Lonza Wood Protection

Lucidyne Technologies Inc.
McDonough Manufacturing Co.

McGriff Ins. Svc.-Nat’l Forest Prod. Prac.

Mellot Manfacturing
Nicholson Manufacturing, Ltd.
Nyle Systems LLC
Paw-Taw-John Services, Inc.
PA Lumbermens Mutual Insurance Co.
Piche
Progress Engineering, LLC
Progress Industries Inc.
SII Dry Kilns
Salem Equipment Inc.
Stella-Jones Corporation
Stringer Industries
TS Manufacturing
Taylor Machine Works Inc.
Timber Automation LLC
U-C Coatings LLC
UPG
USNR 
UNITEMP DRY KILNS
WV Department of Commerce
Wood-Mizer LLC

Additionally, more than a few industry suppliers have 
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Abenaki Timber Corporation
Alan McIlvain Company
American Lumber Company
Anderson-Tully Company
Anthony Timberlands, Inc.
Atlanta Hardwood 

Corporation
B & B Lumber Company, Inc.
Baillie Lumber Company
Battle Lumber Co., Inc. 
Beal Lumber Co., Inc.
Bingaman & Son  

Lumber, Inc.
Brenneman Lumber 

Company
Brownlee Lumber, Inc.
Buchanan Lumber 

Birmingham
Carl Rosenberry & Sons 

Lumber, Inc.
Cersosimo Lumber Company
Cummings Lumber Company
Dwight Lewis Lumber 

Company
East Ohio Lumber  

Company, Inc.
East Perry Lumber Company
Edwards Wood  

Products, Inc.
Fly Tie & Lumber, LLC 
Fowler Lumber Company 

Frank Miller Lumber 
Company

Fred Netterville Lumber 
Company

Gates Milling, Inc.
Gene Brazeale Lumber  

Co., Inc.
Granite Hardwoods, Inc.
Haessly Hardwood Lumber 

Company
Hanafee Brothers Sawmill 

Company
Hartzell Hardwoods 

Company
Hermitage Hardwood 

Lumber Sales
HHP, Inc.
High Country Lumber & 

Mulch
Holt & Bugbee Company 
J. E. Jones Lumber Company
J. M. Jones Lumber 

Company, Inc.
J. T. Shannon Lumber Co. 
Jerry G. Williams & Sons, Inc.
Johnson Brothers Lumber 

Company
Josey Lumber Company, Inc.
Kendrick Forest Products Inc.
Kennebec Lumber Company
Kentucky Hardwood Lumber
Kretz Lumber Company, Inc.

Kuhns Brothers Lumber 
Company

Lewis Brothers Lumber 
Company

Linden Lumber, LLC
Lumbra Hardwoods Inc.
Maine Woods Company LLC
Matson Lumber Company 
Menominee Tribal Enterprises
Menzner Lumber &  

Supply  Co.
Middle Tennessee Lumber 

Company
Midwest Hardwood Corp.
Missouri-Pacific Lumber  

Co., Inc.
Mueller Brothers Timber, Inc.
New River Hardwoods
Nicolet Hardwoods 

Corporation
Northern Hardwoods 

Lumber, LLC
Northland Forest Products 
Northwest Hardwoods, Inc. 
Oakman Hardwood, Inc. 
Oaks Unlimited
Ozark Wood Fiber, LLC
Patterson Lumber Co., Inc. 
Pembelton Forest  

Products Inc.
Pike Lumber Company, Inc. 
Prime Lumber Co.

Quality Hardwoods, Inc. (MI)
Quality Hardwoods, Inc. (NY)
RAM Forest Products, Inc. 
Rives & Reynolds Lumber  

Company
Ron Jones Hardwood Sales
Rossi Group
Rutland Lumber Company
Sirianni Hardwoods, Inc.
Stella-Jones Corporation 
T & S Hardwoods, Inc.
T & S Sawmill Company, Inc. 
The Turman Group 
Thompson Appalachian 

Hardwoods
Thompson Hardwoods, Inc.
Tigerton Lumber Company
Timber Products Company
Troyer Hardwood LLC 
Turn Bull Lumber Co.
Tuscarora Hardwoods, Inc.
Virginia-Carolina Forest 

Products
Wagner Millwork, Inc. 
Ward Timber, Ltd. 
Wellborn Cabinet, Inc. 
Welter Forest Products, Inc.
Wheeland Lumber  

Company
Whitson Lumber Company
Yoder Lumber Company, Inc.

BUILDING A STRONGER INDUSTRY  
ONE RELATIONSHIP AT A TIME

It’s networking at its best. Just ask our members.

412.244-0440 www.HMAmembers.org info@hardwood.orgFind us @AmericanHardwds

Hardwood Manufacturers Association
Call today to discuss membership!
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Every spring, AHEC writes and submits to 
FAS a rigorous marketing strategy that outlines 
every activity we have planned in the coming 
year along with the impact of previous activities. 
This comprehensive plan is our road map for 
the year, and hundreds of events and expenses 
need to co-exist on tight timelines to make what 
we do a success. The fact that we can host mul-
tiple pavilions at trade shows, educational semi-
nars, and promotional events all in one month 
is a testament to the strong multi-national team 
representing your industry. During the Govern-

ment shutdown we have no access to funding from FAS, 
so we are forced to prioritize events based on the cash we 
have on hand from membership dues and our reserves. Un-
fortunately, we have already had to cancel the AHEC booths 
at the Malaysian International Furniture Fair (MIFF) and the 
International Furniture Fair Singapore (IFFS), both in early 
March.

We held off on altering events as long as we could in the 
hopes that a resolution was around the corner, but we’ve un-
fortunately reached a breaking point. Many of these events 
require advance deposit, so even if the shutdown ended 
immediately it just isn’t possible to make these events a 
success. We have to consider our cash reserves and pri-
oritize the events that will make the biggest difference in 

AHEC REPORT

As of the time of this writing, the U.S. Gov-
ernment has now been shut down for well over 
a month, a feat never before seen in Ameri-
can history. 800,000 federal workers are fur-
loughed or working without pay. Among the 
TSA agents, Coast Guard officers, FDA in-
spectors, and NASA scientists unable to do 
their jobs every day is a lesser-know agency -- 
the Foreign Agricultural Service. FAS is a divi-
sion of the USDA who is responsible for setting 
the budgets of Ag export promotion groups like 
soybeans, rice, and yes, Hardwoods. As the 
Government shutdown stretches on, we are unable to 
work with FAS to find out our 2019 budget or begin to 
use those funds to promote the American Hardwood in-
dustry around the world. In addition, no FAS means that 
we are unable to seek reimbursement for AHEC expendi-
tures that have already occurred in November, December 
and January which severely constricts our organization’s 
cash flow. 

This situation, directly caused by the Government shut-
down and the apparent inability of the leadership in both 
parties to compromise, has frozen our budget and forced 
AHEC to remove several spring events from our planned 
activities, and several other high-profile activities are in 
serious jeopardy of being canceled.

BY MICHAEL S. SNOW,
EXECUTIVE DIRECTOR,

AMERICAN HARDWOOD
EXPORT COUNCIL,

STERLING, VA
703-435-2900

WWW.AHEC.ORG

Please turn to page 73

U.S. GOVERNMENT SHUTDOWN IMPACTS 
AHEC OPERATIONS 
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Calverton, VA–Made Anew LLC, located here, 
is a family business that’s building a name for 
itself with its unique lines of value-added prod-

ucts made from solid lumber. 
Fueled by a passion for quality workmanship, Made Anew 

LLC was founded by owners Manuel and Lisa Gonzalez 
to offer custom-built furniture. Using both high-end Hard-
woods, softwoods and reclaimed wood, Made Anew LLC 
builds to client specifications and style.

Made Anew buys approximately 100,000 board feet of 
lumber a year, mostly in Oak, Poplar and Maple, in varying 
thicknesses in No. 1 Common or No. 2 Common. Particu-
larly for certain projects, the Gonzalez family will buy Rus-
tic grade Maple. The company manufactures Rio Tables, 
craftsman tables, custom tables, farm tables, barn doors, 
benches and does custom projects of all kinds for custom-
ers. The company has recently started using a good bit of 

Tables are the company’s specialty, including this farm table with 
matching bench seating.

Made Anew LLC, located in Calverton, VA, manufactures a variety of custom-built furniture from Hardwoods such as Oak, Poplar and 
Maple in Upper grades.
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MAKES WOOD PRODUCTS WITH 
CHARACTER AND ATMOSPHERE

MADE 
ANEW



in the “river” along the table-
top. One recent project was 
a Rio bar top, which was dif-
ficult since it was a single L-
shaped piece of wood with a 
continuous Rio flow through-
out the gap carved into the 
piece. 

Manuel Gonzalez said he 
seeks out pieces of wood 
with imperfections. 

“Right now, we do a lot of 
domestic wood; that’s where 

we concentrate the most. For the Rio Table, you can use any 
wood. What we look for in the wood are different shapes, 
characteristics, knots and holes and little things that make it 
stand out,” Manuel said. “We like the natural characteristics 
in the wood that tell a story for each piece.”

The Rio Table has been a popular item. The Gonzalez’s 

When we do something for somebody, 
it’s not just a business, we want to 
create a friendship. My wife is an incredible 
relationship person. We’ve been 
developing friendships with our clients. 
They can come to our shop anytime. So 
we are not just in the shop; we try to 
work with them and find out what they 
like and what would work better, and 
we work with them.

–Manuel Gonzalez, co-owner, Made Anew LLC

Please turn to page 34

reclaimed wood in a variety of 
species to add distinction to 
custom projects. All products, 
including farm tables, are 
available in custom builds to 
match styles and dimensions 
in the customer’s choice of 
wood. 

The Rio Tables are the 
newest and unique line of 
Made Anew’s: They feature 
unique wood slabs with im-
perfections with different 
shapes and lengths of gaps filled with tinted epoxy to mimic 
water. The tint allows them to mimic the flow and depth of 
water by varying different tones of the tint throughout the 
pour; they also are able to, through the process of pouring 
the epoxy, take smaller slabs of wood and lay them into 
the gap so that when finished, it appears like small islands 

Co-owner Lisa Gonzalez pours epoxy into the Rio Table, adjust-
ing the tint to mimic the flow of a river.
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CARDIN FOREST PRODUCTS 
FURTHER EXPANDS FACILITIES TO BRING MORE VALUE

By Terry Miller

From left: Jarrod Cardin, co-owner/operations manager; Kyle Carver, timber pro-
curement; Mike and Ruth Cardin, owners; and Drew Carver, co-owner/head saw filer.

South Pittsburg, TN– Last year,
Cardin Forest Products LLC, locat-
ed here, expanded its facility with 

a new dry line and added other equipment 
upgrades in order to offer their internation-
al and domestic customers the best prod-
uct available from the Appalachian region.

Also, in 2018, Cardin, which exports its 
high-quality Appalachian Hardwoods to 
15 to 20 countries around the globe and 
sells lumber coast-to-coast domestically, 
put in a 55,000 board foot capacity Walnut 
steamer, manufactured and installed by 
A.W. Stiles Contractors Inc., located in Mc-
Minnville, TN. Cardin Forest Products also 
added a new 47,000-square-foot facility to 
accommodate its state-of-the-art dry line, 
which is a new material handling system 
by Froedge Machine & Supply Co. Inc., lo-
cated in Tompkinsville, KY. 

Jarrod Cardin, co-owner/operations 
manager, said, “The new dry line gives 
us the capability of knowing our inventory 
at all times. When a package rolls out we 
know immediately what is in inventory and 

what we have available for our customers.” 
He added, “You can take your smart-

phone, access that inventory, and see 
what’s been sold and what you have avail-
able. Our new material handling system 
provides the capability of width sorts; be-
fore, we had to use a template.” 

The company also recently installed a 
new Newman 382 Planer and a Mereen-
Johnson rip saw so they can rip to custom-
ers’ specific dimensional widths. In addi-
tion, Cardin Forest Products has nine dry 
kilns manufactured by SII Dry Kilns, locat-
ed in Lexington, NC. With the addition of 
the ninth kiln in 2018, the company has a 
total drying capacity of 900,000 board feet 
per charge. Walnut cants are being further processed into grade lumber by the 7-foot 

vertical band resaw.
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Please turn to page 36

Cardin Forest Products added a new 47,000-square-foot facility to accommodate its state-of-the-art dry line, which is a material han-
dling system by Froedge Machine & Supply Co. Inc.

Mike Cardin, president, said, “The system improves the 
appearance of the lumber packs and our overall presenta-
tion for our valued customers around the world. 

“The dry line gives us flexibility and enables us to provide 
different tallies within that unit of lumber. It makes the lum-
ber nice, neat and uniform,” Mike added. 

The new dry line also has increased production, since 
stackers can clearly see a number on each board and know 
where it belongs. “Furthermore, the system has a grade 
mark reader, so the lumber is separated by grade, also,” 
Jarrod explained.

Cardin operates a turn-key sawmill built by Corley Manu-
facturing Co. The logs are loaded through the Nicholson 
ring debarker; the logs are then processed into cants by the 
two Corley 7-foot headrigs. The carriages are 17-degree 
tilt carriages with state-of-the-art optimized scanning by 
Lewis Controls Inc. and are run with two 385 Tyrone Berry 
shotgun feeds. After being turned to their best face, the 
cants are processed through the Corley 7-foot vertical band 
resaw where most of the grade lumber production takes 
place. It then arrives at the Corley optimizing edger, also 
equipped with Lewis Controls. 

With annual production of 24 million board feet, Cardin 
offers its customers the best lumber available by sawing 
both veneer logs and saw logs. 

“We are in the sawmill business; we do not export our 
veneer logs, we saw them,” Jarrod stated. “It’s worth it to 

THE NEW DRY LINE GIVES 
US THE CAPABILITY OF 

KNOWING OUR INVENTORY 
AT ALL TIMES. WHEN A PACK-
AGE ROLLS OUT WE KNOW 
IMMEDIATELY WHAT IS IN 

INVENTORY AND WHAT WE 
HAVE AVAILABLE FOR OUR 

CUSTOMERS.”
–JARROD CARDIN, 

CO-OWNER/OPERATIONS MANAGER, 

CARDIN FOREST PRODUCTS LLC
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By Gary Miller

Scotland Neck, NC–Josey 
Lumber Company Inc., 
based here, is located 

in Northeastern North Carolina, 
approximately 90 miles from the 
Port of Norfolk. This is prime ter-
ritory for a sawmill producing 11 
million board feet of Red and 
White Oak, Poplar, Maple, Ash 
and Cypress in 4/4 to 8/4 thick-
nesses that serves markets all 
over the world.

Josey Lumber is celebrating 
an anniversary this year, with 36 
years in the business, we have 
positioned ourselves as a lead-
ing supplier of U.S. Hardwoods 

Josey Lumber Company Inc.’s Legacy 
of Quality Continues Into Its 36th Year

The second generation is taking over at Josey Lumber Company Inc., as Joey Josey (far right) recently passed the baton of ownership 
to his sons, Logan Josey (2nd from right) and Tripp Josey (far left).

Josey Lumber Company is a sawmill headquartered in Scotland Neck, NC. The company pro-
duces approximately 11 million board feet per year of Red and White Oak, Poplar, Maple, Ash 
and Cypress in 4/4 to 8/4 thicknesses.
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to customers all over the world. One of the greatest mile-
stones for a family-owned business is when a new genera-
tion takes ownership of the legacy set in place by the one 
previous. That’s exactly the position in which Josey Lumber 
is currently in, as Joey Josey, who founded the business in 
1983, passes ownership to his sons Tripp and Logan.

Joey commented, “The success of any business hinges 
a great deal on the leadership team you have in place. With 
a family business it’s just the same and I’m very proud that 
my sons have applied themselves to learning all of the lay-
ers to running a sawmill and drying operation like ours. It 
isn’t just a paycheck to either of them. They’re always look-
ing for ways to improve on our processes and it’s my hope 
that one day their children join the family business also.”

Logan said, “Dad takes a lot of pride in what he built. 
We’re honored to have the opportunity to carry on his lega-
cy. We will always do our best to not only make him proud 
but also to continue serving the clients who have counted 
on Josey Lumber for years and can continue to do so in the 
years ahead.”

To keep production efficient and supplies of its Hard-
woods steady, the last few years have held quite a few 
changes at the company. Upgrades to the facility totaling $3 
million took place in 2017 and 2018. A selection of the up-
grades that took place include additional dry kilns from SII 
Dry Kilns, bringing the company’s total capacity to 500,000 
board feet, an upgraded resaw in-feed/out-feed linebar sys-
tem and new linear edger from McDonough Manufacturing, 

The company has 800,000 board feet of kiln-dried Hardwood lumber warehoused for prompt shipments.

Dad takes a lot of pride in 
what he built. We’re honored 
to have the opportunity to 
carry on his legacy. We will 
always do our best to not 
only make him proud but 
also to continue serving the 
clients who have counted on 
josey lumber for years and 
can continue to do so in the 
years ahead.

–Logan Josey, 
Co-owner, 

Josey Lumber Co. Inc.
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A ppleton, WI– The Lake States Lumber Associa-
tion (LSLA) met here recently at the Paper Valley 
Hotel in observance of their annual winter meet-

ing. After a welcome reception on the first evening of the 
event, LSLA members and guests enjoyed multiple days of 
informative meetings and networking opportunities.

On the first morning of meetings Larry Krueger, of Krueger 
Lumber Co. and the LSLA Board of Directors, welcomed at-
tendees, followed by a presentation by Bud Delano, wood 
procurement manager of Ahlstrom-Munksjo. His presenta-
tion was titled “Ahlstrom-Munksjo: Who We Are - Impacts 
Regionally, Nationally & Internationally.”

He was followed by Hardwood Federation Executive Di-

LSLA MEMBERS WELCOME 2019 WITH 
ANNUAL WINTER MEETING

Photos By Zach Miller

rector Dana Lee Cole whose address covered: federal legis-
lative successes in 2018, the 2018 national election results 
and looking ahead to 2019. 

Multiple representatives from various area universities 
and community colleges were on-hand to provide attendees 
an overview of forestry educational resources. After lunch, 
Krueger and Jennifer Lu, of Wisconsin Department of Agricul-
ture, Trade and Consumer Protection, gave a joint report on 
the North China trade mission.

Additionally, reports were provided to the LSLA attendees 
by Michael Snow, executive director of American Hardwood 
Export Council, who spoke about international lumber ex-
ports; Scott Everett, LSLA’s Michigan legislative consultant; 

Please turn to page 44

Lake States Lumber Association Board of Directors includes: (Front row, from left) Butch Fisher, AJD Forest Products, Grayling, MI; 
Brady Francois, Snowbelt Hardwoods Inc., Hurley, WI; Margaret Minerick, Sagola Hardwoods, Sagola, MI; Jennifer Lu, WI Dept. of Ag-
riculture, Trade and Consumer Protection, Madison, WI; and Rob Paradise, Devereaux Sawmill Inc., Pewamo, MI; and (Back row, from 
left): James Maltese, Stella-Jones Corp., Grayling, MI; Larry Krueger, Krueger Lumber Co., Valders, WI; Pete Johnson, Granite Valley 
Forest Products, Weyauwega, WI; Steve Peters, Rockland Flooring, Red Wing, MN; and Dennis Gustafson, Besse Forest Products 
Group, Gladstone, MI
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Rob Paradise and John Gehringer, Devereaux Sawmill Inc. 
Pewamo, MI; and Brady Francois, Snowbelt Hardwoods 
Inc., Hurley, WI

Dick Allmann, Granite Valley Forest Products, Marathon City, 
WI; Chris Fehr, U-C Coatings LLC, Buffalo, NY; John Erickson, 
Timber Products Co., Munising, MI; and Tim Clisch, Endeavor 
Hardwoods Inc., Lyndon Station, WI

Dana Lee Cole, Hardwood Federation, Washington, DC; Rick De-
gen, Bennett Hardwoods Inc., Wausau, WI; and Jim Higgins, SII 
Dry Kilns, Lexington, NC

Mike Penner, Breeze Dried Inc., Tillsonburg, ON; Duncan Ferguson, 
Sawmill MD, Crestview, FL; Butch Fisher, AJD Forest Products LP, 
Grayling, MI; and Steve Peters, Rockland Flooring, Rockland, WI

Additional photos on next page

Jeremy Howard, Nyle Systems LLC, Brewer, ME; Tyler Francois, Snowbelt Hardwoods Inc., Hurley, WI; Marc 
Van Gorp, Laufer Group International Ltd., Kansas City, MO; Shane Cook, Granite Valley Forest Products, 
New London, WI; and Patrick Boyle, Laufer Group International Ltd., Chicago, IL
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LSLA MEETING PHOTOS Continued

Todd Breitenfeldt, Kretz Lumber Co. Inc., Antigo, WI; and Matt 
Yest and Thomas Hunt, Kendrick Forest Products, Edgewood, IA

Dave Kuehl, Primewood Lumber Inc., Quebec City, QC; Tyler 
Francois, Snowbelt Hardwoods Inc., Hurley, WI; and Jeremy 
Howard, Nyle Systems LLC, Brewer, ME

Gus Welter, Granite Valley Forest Products, New London, WI; 
Amy Boyer, LSLA’s Wisconsin legislative consultant, Madison, 
WI; Will Borden, Quality Hardwoods Inc., Sunfield, MI; and Don 
Peterson, Renewable Resource Solutions LLC, Crystal Falls, MI Zach Buchner, Breeze Dried Inc., Tillsonburg, ON; Dave Schro-

eder, GMC Hardwoods Inc., Jefferson, WI; and Mike Penner, 
Breeze Dried Inc.

Mike Schulke, Tigerton Lumber Co., Tigerton, WI; Larry Krueger, 
Krueger Lumber Co. Inc., Valders, WI; and Zach Buchner, Breeze 
Dried Inc., Tillsonburg, ON

John Hilgemann, Snowbelt Hardwoods Inc., Hurley, WI; and 
Mike Horst, Randall J. Cupery and Ryan Haulotte, Preferred 
Hardwoods LLC, Richfield, WI
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Levy Soodsma, Baillie Lumber Co., Hamburg, NY; Brandon Do-
McKenzie, MacDonald & Owen Lumber Co. Inc., Sparta, WI; and 
Michael Snow, American Hardwood Export Council, Sterling, VA

Jeremy Howard, Nyle Systems LLC, Brewer, ME; Travis Allen, 
Northcentral Technical College, Antigo, WI; and Mike Penner, 
Breeze Dried Inc., Tillsonburg, ON

Jim Higgins, SII Dry Kilns, Lexington, NC; Ryan Peterson, North-
ern Hardwoods Inc., South Range, MI; and John Gehringer, De-
vereaux Sawmill Inc., Pewamo, MI

Marc Van Gorp, Laufer Group International Ltd., Kansas City, 
MO; Shane Cook, Granite Valley Forest Products, New London, 
WI; and Jeff Sewell and Scott Shaver, R&R Insurance of Wiscon-
sin, Waukesha, WI 

Steve Hanson, Stella-Jones Corp., Bangor, WI; Larry Krueger, 
Krueger Lumber Co. Inc., Valders, WI; and Bob Sorenson, Stella-
Jones Corp.

Doug Young, Hastings Air-Energy Control Inc., New Berlin, WI; 
and Jon Johnson and John Erickson, Timber Products Co., Mu-
nising, MI

Additional photos on page 44



Las Vegas, NV- 
Comprised of three world-

class tradeshows: SURFACES, Ston-
Expo/Marmomac, and TileExpo events, 
The International Surface Event (TISE) 
was held here recently at the Las Vegas 
Convention Center. 

The event is the largest North Ameri-

event and is a global-reaching industry 

design and trend inspiration, and develop 
their business strategies. SURFACES is 

Please turn to page 54

Photos By Richard Reffner

Diana Gurley, Paul Stringer, Vicky Sanders and Tony Miraldi, 
Somerset Hardwood Flooring, Somerset, KY

buyers and sellers from around the world to see 

services and technologies. 
TISE/SURFACES has served the industry for 

more than 30 years, reinvented annually with 
carefully sourced exhibiting brands, crafted con-
tent and networking events, and developed show 
features that are next-generation innovative and 
meet the ever-evolving needs of the industry. As 

positioned to offer product launch introductions, 

annual networking meetings.
TISE/SURFACES recently offered an extensive 

and unique educational program that provided 
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After 30 Years, SURFACES Remains Among 
Largest Annual Tradeshows



March 2019 n NATIONAL HARDWOOD MAGAZINE 31 

Steven Gutsch Jr., Aacer Flooring, Peshtigo, WI 

Jake Hickman, Kevin Owen and Zach Muhl, Allegheny Mountain 
Hardwood Flooring, Emlenton, PA

John Salvador and Jack Bostwick, Wego International Products/
South Mountain Wood Flooring, Great Neck, NY 

Jason Lau, Harry Yoo, Jenny Wu and Polo Shi, Carlton Hardwood 
Flooring, Compton, CA 

Eric Hooker, Wanda Legg and Bill Briggs, BMC 
Flooring, Dalton, GA

Frank Guido, John Guido, Steven Kurylo, Nicholas Guido, Edu-
ardo Velarde and Arturo Guido, Legno Bastone Wide Plank Floor-
ing, Naples, FL

Additional photos on page 47



W illiamsport, PA–The Penn-York Lumbermen’s 
Club recently kicked off its 2019 schedule of 
meetings by welcoming members and guests 

to the Genetti Hotel Suites, located here. Dwight Lewis 
Lumber Co. and Lewis Lumber Products Inc. hosted this 
event.

The evening event featured dinner followed by musical 
entertainment by Van Wagner, a logger/teacher/singer and 

songwriter who performs tunes about rural life and the his-
tory of the Williamsport area.

Dwight Lewis Lumber Co., located in Hillsgrove, PA, mar-
kets Appalachian Hardwoods and specializes in Cherry, 
4/4 through 16/4 as well as Hard and Soft Maple and Red 
and White Oak. Lewis Lumber Products, along with Dwight 
Lewis Lumber Co., manages, produces and distributes 
Hardwood lumber products from both FSC certified and 

Dwight Lewis Lumber/Lewis Lumber Products 
Co-Host First Penn-York Event of 2019

Keith Atherholt,  Lewis Lumber Products, Picture Rocks, PA; Curt Wolfhope, Wheeland Lumber Co. Inc., Lib-
erty, PA; and Aaron Lewis, Dwight Lewis Lumber Co. Inc., Hills Grove, PA

Kelly Hill, Lewis Lumber Products, Picture Rocks, PA; Marc Lewis, Dwight Lewis Lumber Co. Inc., Hills Grove, PA; and Dawn Neuhard, 
Lewis Lumber Products

Please turn to page 51
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Nick Ince, Walker Lumber Co. Inc., Woodland, PA; Lou Sycz, Binga-
man & Son Lumber Inc., Mill Hall, PA; and Simon Ince, Walker Lum-
ber Co. Inc.

Mike Songer, Meridien Hardwoods of PA Inc., Pittsfield, PA; 
Russell Shamblen, Premier Hardwood Products, Syracuse, 
NY; Steve Bair, Lewis Lumber Products, Picture Rocks, PA; 
Loren Voyer, Kennebec Lumber Co., Solon, ME; and Randy 
Flament, Emporium Hardwoods Inc., Emporium, PA 

Max Rickard, Babb Incorporate, Pittsburgh, PA; and Dave 
Lupsha, Associated Hardwoods Inc., Granite Falls, NC

Tom Armentano and Andy Dickinson, Sirianni Hardwoods Inc., Painted 
Post, NY; and Ed White, Wagner Lumber Co. Inc., Cayuta, NY

Marc Lewis, Dwight Lewis Lumber Co. Inc., Hills Grove, 
PA; Jack Monnoyer, Deer Park Lumber Inc., Tunkhan-
nock, PA; and Tom Armentano, Sirianni Hardwoods Inc., 
Painted Post, NY

Bob Rorabaugh, Rorabaugh Lumber Co., Burnside, PA; Brian Rider, PA 
Forest Products Assn., Harrisburg, PA; Randy Flament, Emporium Hard-
woods Inc., Emporium, PA; and Matthew Lowry, Woodcraft Industries, 
Greenville, PA
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Searching 
for Service?
Bingaman Lumber 
has the solution.

www.bingamanlumber.com

™

-

two girls, who are 12 and 14, help out in the shop and each 
has a job, even when it comes to the new Rio Table line. 

“When we do the Rio Table, all four of us, we have a job,” 
Manuel explained. “One of my girls mixes the epoxy for me, 
another girl uses a heat gun to get the bubbles out, and then 
we make sure we pull out any sawdust or hair that is in the 
air from the mixture. If we don’t get that out, and it dries, 
it’s there forever. So, we work together now that everybody 
knows what to do. We are learning about the river and how 
to make it look more realistic. It makes the tables look bet-
ter and better, there’s literally a river running through the 
tables.”

He said other tables with trenches cut into them often 
feature rocks or other objects, but he said his family “loves 
water” and wanted to make a water-like feature part of the 
Rio Table. 

The most difficult project Made Anew has done so far, 
Gonzalez said, was the Rio Table bar top. 

“The hardest project so far was the bar top that we did, 
and it was about 7 feet on one side and 9 feet on the other 
side in an L shape. The easy way would be to make two 
different pieces, but then it wouldn’t match. So, we made it 

one piece; we had a slab that was 2.5 inches thick, about 36 
inches wide on the L-shaped side, and it was very big and 
heavy and awkward to work with. But we pulled it off and it 
was such a nice thing to see the customer so happy, so he 
recommended us to a shop that does cabinetry, so we’re 
going to be doing some work for them,” said Gonzalez.

He recalled he held onto the unique Maple wood for quite 
some time before his wife, Lisa, and he came up with the 
concept of the Rio Table. 

“It’s the uniqueness of it. You could not make two of the 
same, even if it’s the same log. We held onto the wood for 
about two years; I knew I had the wood, but I didn’t know 
how I was going to use it. About a year and a half or two 
years later, we started to build our Rio Tables.” he stated. 

A native of Puerto Rico, Gonzalez learned woodworking 
from a neighbor of his. 

“My dad passed away when I was really young, and ev-
ery summer I would help my neighbor. He was a wonder-
ful craftsman. He’s absolutely the best one. His ambition is 
absolutely incredible, and I learned some of the trade and 
then I moved to the U.S.,” Gonzalez recalled. 

He described himself as being the creative type—some-

MADE ANEW  Continued from page 21
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BECAUSE
WE CARE!

Attentive support 
and thoughtful 
assistance.

1.800.387.6317 
carbotech.ca

ATTENTIVE EFFECTIVE TECHNICAL QUALIFIED

one who always wants a project to work 
on. Not long after he and his wife mar-
ried, they found a table at a yard sale that 
needed some work. He took it home—and 
found his calling. 

“I took it home, cleaned it and saw this 
veneer. And when my wife saw this table, 
she was impressed. The inlay was gor-
geous,” Gonzalez said. “So, we put it on 
Craigslist and a woman came out to look 
at it, and she paid $300. And we looked 
at each other, like, what happened here?”

He said “by the grace of God” the com-
pany has now been open for five years. 

“We’ve been very blessed,” he stated. 
He said he and Lisa put a lot of empha-

sis on building relationships with their cus-
tomers. 

“When we do something for somebody, 
it’s not just a business, we want to create 
a friendship. My wife is an incredible re-

Please turn to page 52

Members of the Made Anew team focus on quality workmanship and hands-on craft-
ing of solid Hardwood and softwood furniture.
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CARDIN FOREST PRODUCTS Continued from page 23

Linwood Truitt and John Stevenson  are in charge of kiln-dried lumber sales at Beasley Forest Products / Thompson Hardwoods; and Ray Turner and Paul Cabrol are in industrial
sales at Beasley Forest Products / Thompson Hardwoods.  Contact Ray at (912) 253-9001, or by e-mail at ray.turner@beasleyforestproducts.com. Contact Paul at (912) 403-8501,
or by e-mail at paul.cabrol@beasleyforestproducts.com. 

Beasley Forest Products, Inc.
P.O. Box 788 • Hazlehurst, Georgia 31539

Phone: (912) 375-5174 ext. 4303 •  Fax: (912) 375-9191
Web Address: www.beasleyforestproducts.com
SALES: Linwood Truitt     Cell: (912) 253-9000

E-mail: linwood.truitt@beasleyforestproducts.com

Thompson Hardwoods, Inc.
P.O. Box 788 • Hazlehurst, GA 31539

Phone: (912) 375-5174 ext 4384   •  Fax: (912) 375-9191
Web Address: www.thompsonhardwoods.com
SALES: John Stevenson Cell: (912) 375-8226
E-mail: jstevenson@thompsonhardwoods.com

Manufacturers of approximately 170 million bd. ft. a year 
of Southern Hardwood and Cypress lumber products

For you, we at Beasley Forest Products / Thompson Hardwoods offer:
• sorted and random widths in Red Oak (4/4), White Oak (4/4), Poplar (4/4 & 8/4), Ash (4/4 & 8/4), 
Hickory (4/4), Tupelo (4/4 & 5/4) and Cypress (4/4 & 8/4) for export or domestic shipment.

• 1.7 million bd. ft. kiln capacity.
• Cypress framing timbers and manufacture various tongue-and-groove patterns.
• pallet components (cut stock) and pallet cants. 
• cross ties and industrial timbers.
• crane mats for the pipeline industry.
• prompt delivery with company trucks and local trucking companies.

Beasley

           

BEASLEY NHM 2019.qxp_Layout 1  1/29/19  2:59 PM  Page 2

give our customers quality that speaks for 
itself. When people brag about our lumber, 
they tell us, ‘This is some of the best lumber 
we have seen; it has the best color.’ Well, it 
goes back to sawing veneer logs, bringing 
you the best Mother Nature has to offer.” 

Bob Hughes, kiln-dried sales manager/
kiln operator, added not only do all veneer 
logs get processed into lumber, but so do 
stave logs. 

“We are putting everything that comes 
through here into lumber for our valued cus-
tomers,” Hughes said.

Cardin Forest Products produces 4/4 to 
8/4 Red and White Oak; 4/4 Hickory; 4/4 to 
8/4 Walnut; 4/4 to 8/4 Ash; 4/4 Hard Maple; 
4/4 to 12/4 Poplar and 4/4 Cherry. Jarrod 
added, “We will cut Soft Maple if a customer 
specifically requests it.” Cardin’s mill has 

Cardin Forest Products operates a turn-key sawmill built by Corley Manufacturing 
featuring two 7-foot band mills where logs are made into cants, which are then 
processed by the 7-foot vertical resaw into grade lumber.
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Dehumidification Kilns www.nyle.com
(800)777-6953

kilnsales@nyle.com

Hardwood Dry Kilns

Steam & Hot Water
Indirect Gas Fired Kilns
In-House Installation

A Tradition of Quality & Innovation.

more than 30 sorts for the various species. 
 The company uses NeXGen, a wood 

protectant made by ISK Biocides Inc., head-
quartered in Memphis, TN, to maintain the 
brightness of the lumber while protecting 
against sap stains and fungicide. Cardin 
uses only anti-slip sticks manufactured by 
Breeze Dried Inc., located in Tillsonburg, 
ON, to avoid sticker stain, said Hughes. 

The mill employs four graders, three of 
whom graduated from the National Hard-
wood Lumber Association (NHLA) Inspec-
tor Grading School and a fourth who was 
trained at Cardin. 

Domestically, lumber is shipped on con-
tract carriers. Because of the lumber’s high 
quality, all trucks must be tarped to protect 
the wood against weather conditions. Car-
din will load containers and flatbeds and 

Please turn the page
Cardin Forest Products also recently installed a Newman 382 planer (pictured) 
and a Mereen-Johnson rip saw so they can rip to specific dimensional widths.
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CARDIN FOREST PRODUCTS Continued

MADE IN USA
MOSCOW
TN

Quick, easy
installation

5-man 
operation
8hrs -
20,000 to
25,000+
bd/ft

Simple, 
Dependable,
Affordable

45 years of 
engineering
design

Cut ties, grade,
timbers, mats,
you name it

Fast 
paybackLow

maintenance

All parts in 
stock - 
ready to ship

www.hurdlemachineworks.com

Quick, Easy, Primary Breakdown

www.facebook.com/HurdleMachineWorks

www.youtube.com/HurdleMachineWorks

CALL US NOW!
901.877.6251

offer export prep for international customers, shipping the 
lumber out with the customer’s logo if requested. 

Cardin procures its logs within a 150-mile radius from 
their location in the Appalachian region. 

“We are in the heart of as good of a timber base as there 
is in the country, especially for Red and White Oak, along 
with Poplar and Hickory when it comes to color consistency 

and texture,” Hughes stated. “Unlike a concentration yard, 
our wood all comes from the same region. It all comes from 
the same mill and it’s all graded by the same people.” 

Bob said there’s no shortage of timber, adding Cardin 
helps sustainably manage the forests upon which it relies 
for its raw material. 

“There’s so much timber out there. If you can get it 

The company has nine dry kilns manufactured by 
SII Dry Kilns, with the ninth added earlier this year, 
giving Cardin Forest Products a total drying ca-
pacity of 900,000 board feet per charge. Bob Hughes loads kiln-dried Poplar lumber onto a truck outbound to a distri-

bution center.
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OUR  TEAMOUR  TEAM
Our ability to find the right products quickly is made possible by our team of experienced and dedicated people 
working to deliver exactly what you need.

LUMBER
RESOURCES
ALL YOUR ESSENTIALS

SPECIES:
Aspen • Yellow Birch • White Birch • Red Birch  
Birds Eye Maple • Hard Maple • Soft Maple  
Red Oak • White Oak • White Ash • Walnut  
Beech • Cherry • Hickory

THICKNESSES:
4/4 • 5/4 • 6/4 • 8/4 • 10/4

PRODUCTS:
Hardwood Lumber • Industrial • Pallet Components • Flooring

866-815-0404
1627 Bastien Blvd.
Quebec, Quebec G2K 1H1
www.rlumber.ca

logged, you could flood the mill,” he stated. “If you talk to 
the Tennessee Department of Forestry, they will tell you that 
the regeneration rate is 30 percent over the cut rate.” 

The facility sits on approximately 30 acres in South 
Pittsburg, which is near Chattanooga—an area that will 
benefit from a new port just south of the Tennessee/
Georgia state line. 

A new 55,000 board foot capacity Walnut steamer was manufactured and installed re-
cently by A.W. Stiles Contractors Inc.

“A new facility, inland port owned by the Georgia Port 
Authority recently opened up in Crandall, GA,” Hughes ex-
plained. “It has capabilities of up to 100,000 containers a 
year, and there are three rail lines going into it. The turn-
around time would be less than one-half hour.”

Cardin Forest Products is unique in the industry because 
the experienced people at Cardin are very hands-on and 

take pride in what they do. “It’s a fam-
ily business and everything we do is 
personal,” Jarrod stated. “We keep 
our hands in everything, whether it’s 
troubleshooting the boiler system to the 
kilns to quality control—we’ve done it all 
and have our hands in all of it, so we 
know when something’s not right.” 

Cardin Forest Products was founded 
by Bill Cardin, who sawed his first board 
in the mid-1930s. At that time Bill ap-
prenticed under Mitch Leonard, who 
owned two mobile sawmills in the area. 
Bill’s life—and ultimately the lives of his 
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JOSEY LUMBER Continued from page 25

MERIDIEN HARDWOODS OF PA., INC.

“Everything You’ll Ever Need From The Forest “

n 18 Acre Concentration Yard
n 2 Trim Lines (50 Sorts)
n Straight Line Ripping and S2S Facilities
n We Offer Export Preparations, Container Loading,
 Mixed Species & Thicknesses
n Custom Walnut Steaming Available 
n 800,000’ Dry Storage • Dry Kiln Capacity 250,000'
n All KD lumber pick-a-pack tallied

BUILD YOUR OWN LOAD

(800) 780-3187   FAX: (800) 292-5773
Website: www.meridienpa.com • Email: meridien@penn.com

Yard Address: Old Pittsfield Rd., Pittsfield, PA 16340

Dan Ferman
Office: 814-563-4614

Brandon Ferman
Office: 814-563-4614
Cell: 814-688-6691

Email: brandonferman@hotmail.com

Jeff Childs
Office: 740-392-7727
Cell: 740-398-3474

Email: jeffchilds7@yahoo.com

Michael Songer 
Office: 814-486-1711
Cell: 814-594-0827

Email: mjs@zitomedia.net

45,000 ft. steamer loaded with 4/4 Face & 
Better Walnut

Shade-Dri® Protection

4/4 Face & Better Walnut ready 
for shipment

as well as a new lumber stacker from Winston Machinery 
and Equipment.

Logan Josey remarked, “In 2014 we were at 140,000 
board feet of kiln capacity, so to be able to say that we 
more than tripled our capacity in just a few years is re-
markable. With the installation of the new equipment, as 
well as 800,000 board feet of kiln-dried lumber in stor-
age, we’re more prepared than ever to serve the needs 

of our current client base, as well as new customers who 
approach us to start a partnership.”

These upgrades and installations have been made to 
expedite the production process while also maintaining 
an extremely efficient operation.

An additional 12,000 square feet of covered storage 
has also been added, giving greater capacity for stored 
lumber to be ready for shipment shortly after a customer 

As part of Josey Lumber’s recent upgrades, McDonough 
Manufacturing installed a new linear edger and an up-
graded resaw in-feed/out-feed linebar system at the saw-
mill facility.

The company has an HMC multi-drop saw trimmer, which lumber passes 
through before getting graded and dipped.
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THIS IS THE WAY HARDWOOD LUMBER GRADING
WAS MEANT TO BE.

This is the solution for you! Tally Pad™ is mounted directly to the grading stick or, 
due to popular demand, the marking stick! The simple yet effective design allows for 
single-handed operation, promoting speed and efficiency! So ditch the books, get 
Tally Pad™ and experience the way hardwood lumber grading was meant to be!

Tired of tallying with handhelds or dot tally books?

800.868.2559

places the order.
Another area of the business that has really grown 

within the last few years is our log export program. Spe-
cies exported include: Poplar, Red and White Oak, Cy-
press and Ash.

Tripp stated, “We were getting a lot of interest from 

Josey Lumber operates from a site located approximately 90 miles from the Port of Norfolk.

some of our core group of customers requesting that 
we help them fill log orders. At first, we were shipping 
domestically and it then evolved into a good bit of ship-
ments going overseas. We feel it has given us a competi-
tive edge on buying timber and at the same time we are 
meeting our customers’ needs.”
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and timbers. The mill consists of a 
6-foot McDonough band headrig 
and a 6-foot McDonough band re-
saw. At the mill site there are two 
automated dip tanks with chemicals 
in them manufactured by ISK Bio-
cides Inc. of Memphis, TN. These 
chemicals make the lumber look 
brighter and keep it mold and stain 
free for several days, according to 
Joey.

Joey mentioned that the key to 
his firm’s continued success is re-
investing in the business by making 
necessary upgrades to equipment 
as needed.

Joey continued, “We also have the ability to load our 
lumber on a truck inside our large building so once it 
comes out of the kiln it never sees daylight until it’s on 
the truck. In the kiln-dried lumber business you never 
have enough storage sheds. So as cash flow and profits 
dictate, we will continue to expand our dry storage ca-
pacity.”

JOSEY LUMBER Continued

Logan Josey (left) and Tripp Josey (right) state that they are proud to carry on the legacy 
started by their father 36 years ago.

In 2012, Josey Lumber purchased the property adja-
cent to the sawmill site. The new acquisition included 
17 acres along with an 80,000-square-foot warehouse. 
Within the warehouse was a 4,000-square-foot space 
that now houses the company’s offices.

In addition to grade lumber in 4/4 through 8/4 thick-
nesses, Josey Lumber’s product list also includes cants 
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Going to great lengths to bring you
only the finest quality hardwoods.

At Deer Park Lumber, Inc., we are aware of the importance in offering you only the finest
quality lumber so that you can produce the finest quality products.

We specialize and manufacture Northern
Appalachian kiln dried hardwoods such as Red
Oak, White Oak, Cherry, Ash, Hard and Soft
Maple.

We take pride in knowing that our customers use
our lumber in the making of fine flooring, cabi-
nets, furniture and mouldings.  For that reason,
we pride ourselves in the quality and consisten-
cy of our lumber and offer the best that money
can buy.  Call us today.

Joe Zona
Joe@deerparklumberinc.com 

570-836-1133  Fax: 570-836-8982 • 3042 SR 6E  Tunkhannock, PA 18657
www.deerparklumberinc.com

Jack Monnoyer
Jack@deerparklumberinc.com

deerpark four color14_Layout 1  2/8/17  9:39 AM  Page 2

Not only does Josey Lumber manufacture lumber, cants and timbers, the company also sells logs to U.S. exporters for shipment 
around the world.

Joey commented, “Once we built our kilns, we went 
from a company that shipped most of its product within 
a 250-mile radius of Scotland Neck, to an international 
company. A good bit of our production remains in the 
U.S. and is used for Hardwood flooring, but much of our 

upper grades of Oak and a lot of our Poplar is shipped 
all over the world.”

The company ships mostly straight loads of lumber but 
does have the capability to offer mixed loads. Just 90 
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Contact - Brent Ball or Brandon Ball
Phone: 417-256-4885

Email: wpresaw@mail.com     Website: www.wpresaw.com
Facebook at West Plains Resaw Systems

“Heavy Duty, Low Labor, High Production” Equipment Designed for the Sawmill and Pallet Industry.”

We also manufacture: 
n Package Decks 
n Unscramblers 
n Green Chains 
n Conveyor Belts 
n Roll Cases 
n Chop Saws 
n Accumulation Decks 
n Linebar Optimizers for feeding Ripsaws

Get the most out of your timber with 
West Plains Resaw Systems’
full line of band resaws with return systems and customized 
conveying equipment.  Built strong to withstand everyday abuse.

WEST PLAINS 2017 COLOR.indd   1 3/27/17   3:05 PM

LSLA MEETING Continued from page 26

Jim Maltese, Stella-Jones Corp., Grayling, MI; and Julia and Pete 
Johnson, Granite Valley Forest Products, Weyauwega, WI

Caleb Peterson, Mutual of Omaha Investor Services, Minneapolis, 
MN; Lowell Peterson, Rockland Flooring, Red Wing, MN; Butch 
Fisher, AJD Forest Products LP, Grayling, MI; and Will Borden, 
Quality Hardwoods Inc., Sunfield, MI

and Amy Boyer, LSLA’s Wisconsin legislative consultant.
Other topics covered in presentations at this meet-

ing included whether or not Michigan’s axle configured 
trucks are good for Wisconsin plus an address on the 
Wisconsin intermodal rail terminal. A legislative and for-
est resources report was given with Wisconsin State For-
ester Fred Souba in attendance. Additionally, the LSLA 
education board met and board of directors were elected.

The association also held its sixth annual after-dinner 
auction to fund LSLA membership dues to the Hardwood 
Federation.

The Fellowship of Christian Lumbermen held a brief 
meeting in conjunction with the LSLA winter meeting.

To learn more about the LSLA, visit www.lsla.com. n
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PH: 315-655-8824  |  FAX: 315-655-4449
2550 BALLINA RD. CAZENOVIA, NY 13035 

•	 Appalachian	&	Northern	Region	Hardwoods	

•	 Family-owned	since	1937

•	 Less	than	250	miles	to	most	major	metropolitan	areas	in
the	Northeast

•	 2	Million	Bd.	Ft.	inventory

•	 Package	preparation	includes:	Double	End	Trimmed,	HT	
Blocking,	Heavy	Metal	Banding,	End	Paint	and	Custom	
Logos	on	request

•	 FSC,	SFI,	PEFC	Certified

www.johnsonbrotherslumber.com

Great wood starts here.

FSC Certified

JOHNSON BROS 2016.indd   1 6/2/16   2:43 PM

Rick Degen, Bennett Hardwoods Inc., Wausau, WI; Robert Minerick, 
Florence Hardwoods LLC, Florence, WI; and Chuck Baxter, Ottawa 
Forest Products Inc., Ironwood, MI

Brady Francois, Joe Francois and Tyler Francois, Snowbelt 
Hardwoods Inc., Hurley, WI

Ross Corullo, Action Floor Systems LLC, Mercer, WI; and Dennis 
Gustafson, Besse Forest Products Group, Gladstone, MI

Rob McIntyre, The Horton Group, Milwaukee, WI; Aaron D. Ruot-
sala, Ottawa Forest Products Inc., Ironwood, MI; and Joe Fran-
cois, Snowbelt Hardwoods Inc., Hurley, WI
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U.S.A.: 7516 Highway 70 S, Nashville, TN 37221 / USA, Tel.: (615) 469-0745
Website: www.brunner-hildebrand.com, E-mail: info@brunner-hildebrand.com

See video on:
brunner-hildebrand.com/
GREENKILNS

See video on:
brunner-hildebrand.com/
CONTINUOUSKILNS

The Brunner Group
of companies

®Registered for your future

Conventional kilns for
hardwood & softwood
HILDEBRAND GREENKILNS®

Vacuum kilns for
hardwood & softwood
BRUNNER HIGH VAC®

Continuous Kilns for
hardwood & softwood
Type HCK

Brunner Hildebrand REV 2-2019.qxp_Layout 1  2/14/19  11:37 AM  Page 1

Dale Elliott, Weekes Forest Products Inc., Green Bay, WI; John Hil-
gemann, Snowbelt Hardwoods Inc., Hurley, WI; and Paul Matushak, 
Menzner Lumber & Supply Co., Marathon, WI

Don Peterson, Jake Divine and Kari Divine, Renewable Resource So-
lutions LLC, Crystal Falls, MI

LSLA MEETING PHOTOS Continued

(Back) Gary LeMaster and Tony Korish, Timber Creek Re-
source LLC, Milwaukee, WI; (front) Tim Kassis, Kretz Lum-
ber Co. Inc., Antigo, WI; and Scott Lyon, Wisconsin Dept. of 
Natural Resources, Madison, WI
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Website: www.rwpinc.net
Sales: Kurt Rehagen

Harvesting the finest 
Hardwoods since 1972

6347 Highway 51 • Perryville, MO 63775
Phone: (573) 547-8227 • Fax: (573) 547-2288

Rustic Wood Products cuts the finest Appalachian Hardwood 
lumber, cants and railroad ties for our customers, and those 
in need of these wood products.  
Call us today at (573) 547-8227 when we can be of service!

• green, air dried and /or kiln dried lumber in 4/4 and 5/4 thicknesses
• species like Red Oak, Walnut, White Oak, Hard Maple, Ash, Poplar, Cottonwood 
   and Cherry, in 6-16 foot lengths
• all lumber is band sawn and double end trimmed
• 250,000 board feet per charge of dry kiln capacity
• 300,000 board feet of kiln dried inventory
• 1,000,000 board feet of air dried inventory under cover
• our own trucks and logging crew

Some of the key products we make, and services we offer, are:

John Kiepper, Barbara Titus and Michael Coates, Sheoga Hardwood Flooring, 
Middlefield, OH 

Gerald Schopper and Ted Thompson, Twelve Oaks 
Forest Product Inc., Markham, ON

SURFACES EVENT PHOTOS Continued from page 31

Beth Reindollar, Steve Cratch and Kraig Coxon, Pen-
nwood Products, East Berlin, PA Additional photos on next page
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SURFACES EVENT PHOTOS Continued

Tina Wang, Jonathan Huerta, Austin Hou, Vivian Wang, Darrell Reep and Ang Chen, 
Oasis Wood Flooring, City of Industry, CA

Rob Hoffman, Kinga Aloyian, Jean Tong, Jesus Granados, Jeiser Granados, 
Joy Zhang and Angee Mendez, Elegance Exotic Hardwood Flooring, Fontana, 
CA

JP Nittolo and Dan Caron, Wickham 
Hardwood Flooring, Wickham, QC

Wade Bondrowski and Jean-Philippe Dumas, 
Mercier, Wilmington, DE 
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Additional photos on 
next page

sales@siriannihardwoods.com
Sales - Tom or Jim 

(Front, from left) Jean-Sebastien 
Roy, Marie-Claude Perreault, 
Laurie Gagne-Sansfacon, Ja-
son Austen, Jean-Francois Du-
fresne, Justin Iovino, Gregory 
Ash and (back, from left) Ryan 
Smithdorf, Julien Dufresne and 
Ken Maguire, Preverco Hard-
wood Flooring, St. Augustin, QC

Michael Poulin, Jennifer 
Peng, Hangda Zhu, Walter 
Yeh, Joseph Poulin, An-
thony Catermoul and Yuni 
Choi, Maple Leaf Flooring 
Innovations, Mississauga, 
ON
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Website: www.mopaclumber.com 
E-mail: inquiry@mopaclumber.com 
Phone: 660-248-3000 
Fax: 660-248-2508 
 

Over 30 years experience in exporting Walnut      
lumber and logs  

Specializing in 4/4-16/4 Walnut including specialty 
widths of 10” and Wider, as well as other fine       
Appalachian Hardwoods 

NHLA Grade Certified      

Located in the world’s BEST and largest Walnut      
region 

  Missouri-Pacific Lumber Company 

   Worldwide Leader in American Black Walnut 

Bill Schollmeyer, Carol Ku, Mike Morgan, Jon Ousley, Billy Ko and Joe Ammiano, 
Johnson Hardwood, City of Industry, CA 

SURFACES EVENT PHOTOS 
Continued

Andrew Richey, Ashawa Bay Hardwood 
Floors, Cook, MN
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Derek Wheeland, Wheeland Lumber Co. Inc., Liberty, PA; Alecia 
Gold, Remmey – the Pallet Company, Beaver Springs, PA; and 
Scott Seyler, Northland Forest Products, Williamsport, PA

Rex Derr and Wayne Gessner, Bingaman & Son Lumber Inc., 
Kreamer, PA; Shawn Covalt, O’Shea Lumber Co., Glen Rock, 
PA; and Ben Remmey, Remmey – the Pallet Company, Beaver 
Springs, PA

Homer Cameron, Cameron Lumber Co., Homer City, PA; Bob 
Long, PA Forest Products Assn., Harrisburg, PA; and Fred Piercy, 
Taylor Northeast, Baltimore, MD

PENN-YORK EVENT Continued from page 32

non-certified forest lands. 
Learn more at www.lewislp.com.
The next Penn-York Lumbermen’s Club meeting is sched-

uled for March 18 in Ellicottville, NY. It will be co-hosted by 
Fitzpatrick & Weller Inc. of Ellicottville and W.J. Cox Associ-
ates Inc. of Clarence, NY.

View the 2019 schedule of Penn-York meetings at 
www.pennyork.org. n
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400,000’ DRY KILN CAPACITY
1,000,000’ DRY STORAGE

PLANER
STRAIGHT LINE RIP

GANG RIPPING
DOUBLE END TRIM

EXPORT PACKAGING
CONTAINER LOADING

SAWMILL AND TWIN BAND RESAW

Grooved sticks used on all 
whitewoods and White Oak.

P.O. BOX 175
OLD MONROE, MO 63369

PHONE: 636-665-5193
FAX: 636-665-5812

Email: randy@muellerbros.com
www.muellerbros.com

MUELLER BROTHERS
TIMBER, INC.

Manufacturers of:
4/4 - 8/4 Grade Lumber

SPECIALIZING IN PLAIN SAWN: 
• WALNUT • COTTONWOOD 

• SYCAMORE • HICKORY • RED OAK 
• WHITE OAK• SOFT MAPLE 

• HARD MAPLE •  ASH

N H L A

Tracey Mueller, Log Procurement; Kevin Mueller, Mill Manager; 
and Randy Mueller, Sales

CARDIN FOREST PRODUCTS 
Continued from page 39

MADE ANEW Continued from page 35

For more information, visit 
www.furnituremadeanew.com.

lationship person. We’ve been developing friendships with 
our clients. They can come to our shop anytime,” Gonza-
lez commented. “So, we are not just in the shop; we try 
to work with them and find out what they like and what 
would work better, and we work with them.”

He added both his daughters have very impressive 
work ethics, and they can help him in the shop and even 
run some of the machines. Gonzalez added that partly 
because he wasn’t formally educated in a traditional 
manner, he has a different view of the world than many. 

“Boundaries are sometimes unique to me, and no mat-
ter what, we are not afraid to move them a bit,” he com-
mented. 

He added that Lisa is the backbone of his own creativ-
ity. 

“My wife is a very important part; she is also very sup-
portive and very creative. She’s part of this business with 
me and a very strong person, talented and with ambi-
tion,” he stated. “It’s not just my ideas; it’s our idea. She 
has a lot of input and I don’t know what I’d do without 
her. To me, her support and help is the most important 
thing.” n

descendants—changed permanently when Leonard in-
sisted on selling one of his portable mills to him in 1936 
after Bill decided to settle down in South Pittsburg to 
raise a family. Years later, in 1989, Mike, along with his 
wife, Ruth, purchased the business from his father. When 
Mike and Ruth became owners of the sawmill, they em-
ployed five people, who produced 8,000 board feet of 

Keep up with 
the latest

industry news

www.nationalhardwoodmag.com
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American Wood Dryers is your bottom line 
partner. Contact us today to discuss 

your unique drying needs.

503-655-1955  info@drykilns.com
www.drykilns.com

CONTINUOUS KILNS      TRACK KILNS   

  PACKAGE KILNS           REMODELS

GET TOTAL
KILN CONTROL

WITH                       EXPERTISE

Get the highest quality 
lumber at the lowest cost.

AMERICAN KILNS FEATURE:

TIGHTLY SEALED ENCLOSURE

UNIFORM HEAT

EVEN AIR CIRCULATION

ACCURATE SENSING

OPTIMIZED SCHEDULE

JOSEY LUMBER Continued from page 43

For more information, visit 
www.cardinfp.com.

miles from the Norfolk, VA, port, the company’s location 
helps it to have an advantage in the U.S. export market. 
“We ship a lot of lumber to exporters here in the U.S.,” 
Joey explained. “We’re 90 miles inland and located near 
the deepest water port on the East Coast. We offer ex-
port prep and container loading and shipping over to the 
ports in Norfolk, VA, and Wilmington, NC.”

Joey started in the forest products industry in the mid 
1970s, working for a friend who owned several sawmills. 
It was then that he realized his goal in life was to oper-
ate his own Hardwood sawmill one day. The owner of 
that large company admired his vision, however he told 
Joey that he could not manage a job that he had never 
done. Joey took that advice to heart and worked his way 
through his friend’s company by initially pulling lumber 
and sweeping floors. Eventually he worked his way up 
as a shipping clerk, inventory controller, yard foreman, 
planer mill foreman, purchaser, timber cruiser, timber 
buyer, and dry kiln operator. He learned everything that 
he could about machinery, lumber grading, lumber pur-
chasing and marketing. In the fall of 1983, Joey returned 
home to Scotland Neck and began construction on his 
own Hardwood sawmill.

“We started clearing the land and building the saw-
mill in November of 1983, and I received my first check 
for my first load of lumber on April 18, 1984,” Joey ex-
plained. “When I first started my lumber company I had 
12 employees including myself. I was the log scaler, the 

lumber per day, and continued to move the company 
forward. Today, Cardin Forest Products’ team consists 
of 85 people and produces nearly 10 times the amount 
of lumber it did when Mike and Ruth took over the busi-
ness, thus leading it into the 21st century. 

Key personnel include Kyle Carver, timber procure-
ment; Drew Carver, head saw filer; JoJohn McCraw, 
green lumber sales and Kellee Griffith, kiln-dried sales. 

Cardin Forest Products is a member of NHLA and the 
American Hardwood Export Council. n 

Please turn the page
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Taking advantage of local trucks 
to meet transportation needs 
helped this sawmill cope with that 
situation. “The local guys we’ve 
got have been relieving a lot of the 
pressure,” he said. “Keeping the lo-
cal guys happy and keeping them 
moving helps a lot.”

Business would be even bet-
ter if the mill could find employees 
who would stick around, he add-
ed. “Probably our biggest problem 
is manpower. We just can’t get 
enough warm bodies in the door 

LAKE STATES 
Continued from page 10

learning opportunities to help busi-
nesses take away new ideas, posi-
tively impact the bottom line, and 
boost attendees’ careers to the next 
level. Education sessions featured 
the most current topics and industry 
experts. As an added bonus, most////
sessions qualified for continuing ed-
ucation credits. TISE/SURFACES 
also featured a multitude of bonus 
education sessions, certifications, 
interactive workshops and tours of-
fered by many of the event’s part-
ners.

Learn more at www.intlsur-
faceevent.com. n

SURFACES EVENT 
Continued from page 30

For more information, 
contact 252-826-5614.

lift driver and the clean-up man. I worked 90 to 100 
hours a week to make this business a success.”

Joey attributes the early success of Josey Lumber 
Co. to the support of good friends and trusting busi-
ness acquaintances. Through it all, his operation has 
survived the many ups and downs in the economy that 
come with owning a Hardwood sawmill business.

Josey Lumber Co. Inc. is a member of the North 
Carolina Forestry Association, Hardwood Manufactur-

JOSEY LUMBER Continued

ers Association, National Hardwood Lumber Associa-
tion and the Southern Cypress Manufacturers Asso-
ciation. n
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staying low steady.”
She reported relief on the trans-

portation front, at least, which 
had loosened up in the last three 
months. “I think it’s due to the fact 
there’s not much demand. I’ve been 
able to get trucks.”

In New York, stormy, rainy condi-
tions seemed to arrive during the 
summer and never went away, im-
pacting availability of raw materials, 
according to a representative of 
one lumber wholesaler there. 

and can’t keep them long enough to make them produc-
tive.”

Everybody’s unsettled due to the China tariffs and 
volatile prices, an Ohio wholesaler noted. Conditions in 
early 2019 are considerably more challenging than six 
months ago as the company continues to sell Walnut, 
Poplar, Ash and, the big one, White Oak, mostly in 4/4 to 
8/4, to distributors and manufacturers overseas.

China wasn’t the only trade difficulty this source expe-
rienced at the beginning of the year. He included in the 
mix of international problems the failures of the United 
Kingdom to come up with an orderly way to separate it-
self from the European market, also 
known as Brexit. That “mess” has 
eroded confidence among many 
businesses, he stated.

The exporter looked forward to 
seeing what sort of deal the Trump 
administration can reach with the 
Chinese, which he expects to be 
the first international trade dispute 
to be resolved.

There’s so much uncertainty, 
some lumber businesses had de-
cided to bow out of the market for 
a bit.

“Mills here are just sitting and re-
fusing to sell at the pricings that are 
out there,” he said. n

Please turn the page

NORTHEAST 
Continued from page 10

Check us out 
online

nationalhardwoodmag.com



56 March 2019 n NATIONAL HARDWOOD MAGAZINE

China, all the time.”
As a result, Red Oak sales turned sluggish, he said. 

Other Hardwoods that find more vigorous sales in other 
exports markets, like White Oak into Europe and the UK, 
still benefitted from decent demand.

A source at a sawmill in Massachusetts said his com-
pany has navigated these events without experiencing 
too much trouble. This mover of Soft and Hard Maple, 
Poplar and White Oak, which sells to cabinet makers, 

moulding manufacturers and distri-
bution lumberyards, said business 
has remained steady. 

One element that appears to 
have a better outlook is transporta-
tion. “You just have to pay for the 
truck and you can get it,” he said. n

“The guys are low on logs,” he said. “Mother Nature 
started back at the end of July. Logs have been low for 
six months.”

Nobody has reached a state of panic yet, because the 
lag in exports means there’s still enough to go around, 
he said, at the beginning of 2019. Morale would rise if the 
uncertainty over the dispute with China would clear up.

“Everybody’s sitting around waiting to see what the 
tariffs do,” he said. “A lot of companies anymore are all-

on the yard — I’m down to about 
four million feet,” he noted. “I won’t 
have much to offer but it should im-
prove March, April, May just from 
lack of supply. It’s going to be inter-
esting come springtime.”

Poplar, usually one of the weak-
est offerings, was among the best 
performers by early 2019, he said. 

One measure of the market 
slump comes from the mill’s num-
ber of containers shipped at around 
60 in a month when it’s usually 
more than 200, though he qualified 
some of that stems from the annual 
slowdown that occurs due to the 
Chinese New Year.

A North Carolina sawmill repre-
sentative also felt a huge shift in 
its bestselling products. Two years 
ago, Hardwoods dominated at 
about 85 percent of sales, but now 
pine takes the top slot and Hard-
woods hover at about only 15 per-
cent.

Trucking has become more com-

SOUTHEAST 
Continued from page 11

NORTHEAST Continued 
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fortable and more available, he said. As recently as De-
cember, users paid “through the nose” for transportation, 
but truckers became more willing to negotiate “pretty 
decent rates” when loads and fuel costs declined, the 
lumber supplier said.

“I sell to a lot of mom-and-pop millwork shops,” he 
said. “They’re not struggling to find the item they need 
close to the prices they need.”

At a Tennessee distributor, a representative said sup-
ply is low, demand for Poplar is high 
and Oaks are so-so.

This firm handles almost exclu-
sively 4/4 in Red and White Oak, 
Poplar, Hickory, Ash, Hard Maple 
with a little Cherry and Walnut.

“I think the frame market is 
starved for material with ties and 
cants pulling low-grade off the mar-
ket,” he said. “We have people who 
won’t take Hickory say, ‘Do you 
have any Hickory frame stock?’”

He added that exporters feel op-
timistic about the trade war being 
resolved, and transportation costs 
have come down off their highs on 
the bright side. n

included the lack of demand from 
Asia, less demand from housing in 
North America and excess invento-
ries on hand, he said. 

The distributors, end users and 
wholesalers this firm provides Al-
der, Pacific Coast Maple and Cot-
tonwood to in thicknesses of 4/4 to 
12/4 hear the same kinds of com-
ments from customers. “Everybody 
is just kind of waiting on the China 
situation to figure itself out,” the 
source noted.

Transportation was not a hin-
drance at this point. “We can deliv-
er everything we can ship,” he said. 
“We just need orders.”

A sales manager at an Oregon 
company that offers Hardwoods to 

customers on the West Coast and worldwide found mar-
kets a “bit off” at the start of 2019, which he could trace 
back to a shortage in East Coast lumber production and 
low logs in the Appalachian region. 

“It seems to be the market is relatively soft for the 
amount of supply we have — at least grade markets,” 
he explained.

This lumber supplier sells Red and White Oak, Hard 

Please turn the page

WEST COAST 
Continued from page 11
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been coming from residential Hard-
wood flooring manufacturers.

According to Canada Mortgage 
and Housing Corporation (CMHC), 
Canadians can expect more of the 
same in housing starts over the next 
two years as “housing prices begin to 
slow to be more in line with economic 
fundamentals.”

In its most recent annual outlook re-
leased at the end of December 2018, 
the agency forecasted housing starts 
and sales to both decline in 2019 
and 2020. CMHC anticipates hous-
ing starts for single and multi-unit 
starts will fall to between 193,700 and 
204,500 in 2019, while sales are ex-
pected to come in between 478,400 
and 497,400 units. Prices are antici-
pated to range from $501,400 and 
$521,600.

“Housing starts are expected to 
decline from the higher levels we’ve 
seen recently. We expect resales in 
2019 and 2020 to remain below re-
cent peaks while prices should reach 
levels that are more in line with eco-
nomic fundamentals such as income, 
job and populations growth,” said Bob 
Dugan, CMHC chief economist.

This news on housing starts, should 
they decline, could make it harder for 
those in the Hardwood forestry sec-
tor, as home construction is important 
to their livelihoods. However, individu-
als in the Hardwood sector have sur-
vived many downturns, yet continue 
to thrive as they get more creative in 
operating their businesses and sup-
plying their clients. n

ONTARIO Continued from page 12

WEST COAST Continued

and Soft Maple, Ash, Cherry and Poplar in grades 4/4 
through 8/4 to cabinetry makers and flooring companies 
along with a fair amount of domestic distribution and ex-
ports.

 “I think there’s a general optimism,” he heard from his 
customers. “I think people feel like they’ve got orders 
and they’re going to have orders and they’re going to be 
busy. I think people still feel like the economy is generally 
good. Housing is fairly flat, but it’s up from where it was 

over the past two years.”
Transportation issues improved at the end of the year, 

though there still may be a relative shortage of truckers, 
he said. There’s a bit of temporary congestion at ports 
as companies have tried to rush material over to China 
before the drop dead date strikes for the tariffs. n

Quality Appalachian Hardwood Lumber
900,000 B.F. Kiln Capacity

Quentin Moss, KD-Lumber Sales/ 
GR-Lumber Sales/Purchasing
quentin@gfhardwoods.com

Trevor Graves, KD-Lumber Sales
trevor@gfhardwoods.com

9880 Clay County Hwy.    Moss, TN 38575-6332
PHONE: 1-800-844-3944  FAX: 1-931-258-3517

www.gfhardwoods.com

G F Hardwoods New Logo.indd   1 11/21/17   2:06 PM
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growth of 2 percent. 
The IMF’s forecast was more positive than the Bank of 

Canada’s assessment issued in January, where it fore-
cast growth of 1.7 percent this year, down from its pre-
diction of 2.1 percent last fall.

The IMF’s growth outlook for the 19 countries that use 
the euro currency was reduced to 1.6 percent from 1.8 
percent.

Growth in emerging-market 
countries was forecast to slow to 
4.5 percent from 4.6 percent in 
2018. The IMF expected the Chi-
nese economy – the world’s sec-
ond biggest – to grow 6.2 percent 
this year, down from 6.6 percent in 
2018 and the slowest since 1990.

Rising trade tensions pose a ma-
jor risk to the world economy. The 
U.S. has imposed import taxes on 
steel, aluminum and many Chinese 
products, drawing retaliation from 
China and other U.S. trading part-
ners.

The IMF chief economist said 
higher trade uncertainty would fur-
ther dampen investment and dis-
rupt global supply chains.

Rising interest rates in several 
countries are also pinching emerg-
ing-market governments and com-
panies that borrowed heavily when 
rates were ultra-low in the aftermath 
of the 2007-2009 Great Recession.

As the debts roll over, those bor-
rowers have to refinance at higher 
rates. A rising dollar is also making 
issues harder for emerging-market 
borrowers who took loans in U.S. 
currency. n

add to the offerings made at the 286,000-square-foot fa-
cility in Thompsontown, PA. 

Elkay manufactures several cabinetry brands from 
solid Hardwood including Cherry, Maple and Oak, sold 
at several nationwide retailers.

When the purchase closes in the first quarter of 2019, 

NEWS DEVELOPMENTS 
Continued from page 15

Please turn the page

QUEBEC Continued from page 12
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R.I.S.E. FOUNDATION 
PROVIDES 36TH FREE 
FLOOR AT VETERAN’S 
HOME

The National Wood Flooring As-
sociation (NWFA) with offices in St. 
Louis, MO, has provided flooring 
for its 36th home in support of the 
Gary Sinise Foundation’s Restor-
ing Independence Supporting Em-
powerment (R.I.S.E.) program. The 
R.I.S.E. program builds custom, 
specially-adapted smart homes for 
severely wounded veterans and 
first responders. The home dedi-
cation for United States Specialist 
Tyler Jeffries took place recently in 
Stanfield, NC. Flooring for the proj-
ect was donated by NWFA member 
Mullican Flooring.

SPC Jeffries joined the Army be-
cause he felt he was born to make a 
difference. On October 6, 2012, Jef-
fries and his platoon were sent on 
a mission in southern Afghanistan. 
As he was walking with his platoon, 
an improvised explosive device was 
detonated by the enemy. The blast 
resulted in SPC Jeffries losing both 
legs.

“What impresses me most about 
SPC Jeffries is his determination,” 
said NWFA President and CEO, 
Michael Martin. “Amazingly, despite 
the severity of his wounds, he took 
his first steps on his prosthetic legs 

U.S. Army SPC Tyler Jeffries with 
wife, Lauren, and daughter, Ella.

NEWS DEVELOPMENTS Continued

company officials say it will represent one of the most di-
verse and balanced cabinet suppliers in North America. 
The firm will make its products available to dealer, direct-
to-builder and home center channels to buyers in all 50 
states. 

More about Elkay Wood Products Company is 
available at www.elkay.com/cabinetry.

Any Way           You Cut It... You

ISK Protects It.

1-800-238-2523   •   416 E. Brooks Rd.   •   Memphis, TN 38109   •   www.iskbiocides.com
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just 44 days after his injury. We’re honored to partner 
with Mullican to provide flooring for his new home.”

Currently, 57 NWFA member companies have donated 
product, logistics, and installation services in locations 
throughout the United States, with a total value of more 
than $4 million. A list of all NWFA R.I.S.E. participat-
ing companies can be found at www.nwfa.org/giving-
back.aspx.

By the end of this year, 70 specially-adapted smart 
homes will be completed or underway through the Gary 

Sinise Foundation R.I.S.E. program. To learn more 
about the program, and how you and/or your company 
can get involved, contact the NWFA at 800-422-4556, 
or e-mail anita.howard@nwfa.org.

The National Wood Flooring Association is a not-for-
profit trade organization, with more than 3,200 member 
companies world-wide, dedicated to educating consum-
ers, architects, designers, specifiers and builders in the 
uses and benefits of wood flooring. Learn more about 
the organization at www.nwfa.org. n
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Information about our sawmill, planer mill and lumber 
inventory is below:
1.) Our three sawmills cut over 15 million board feet a year of fine Ap-

palachian Hardwood lumber in 4/4 through 8/4 thicknesses in mostly
Red Oak, White Oak and Poplar as well as Ash and Maple. Our
crosstie mill manufactures about 100,000 board feet per week of
crosstie and tie sides in species such as Hickory, Sycamore, Beech,
Gum and Elm. In addition to the lumber we cut from our sawmill
we also process millions of board feet of lumber per year
through our concentration yard business. Recently our Hard-
wood lumber production has increased from processing 30 mil-
lion board feet a year to 50 million board feet a year.  We
purchase and process all domestic species in all grades.

2.) Our modern planer mill runs two shifts to ensure on-time ship-
ments of our lumber to customers. We deliver kiln dried or air
dried lumber and offer export preparation and on-site con-
tainer loading.

3.) We offer 600,000 board feet of fan shed inventory at all times,
to provide efficient service to our customers. Kepley-Frank
maintains an air dried inventory of 15,000,000 plus board feet
of all species, to ensure back up inventory for our customers.

EXPERIENCE QUALITY DEPENDABLE

We have 700,000 feet of kiln capacity at our KepWood dry kiln facility.
Drying 80% Red and White Oak. 

This is an inside view of one of Kepley-Frank’s sawmills cutting a large log. The
firm cuts lumber in 4/4 through 8/4 thicknesses.

975 Conrad Hill Mine Rd.~Lexington, NC 27292
Phone 336-746-5419~Fax 336-746-6177

www.kepleyfrank.com

Kepley Frank Vertical REV 10-2018.qxp_Layout 1  10/18/18  11:35 AM  Page 2

WHO’S WHO
IN HARDWOOD PURCHASING

JOE LEWIS is vice president and purchasing agent for 
Lewis Lumber & Milling Inc., based in Dickson, TN.

Lewis Lumber & Milling purchases 14 million board feet 
annually of 4/4 Hard Maple, Red and White Oak and Hick-
ory. All green lumber is consumed internally to manufac-
ture solid and engineered wide plank flooring and cabinet 
mouldings.

Lewis Lumber & Milling holds NOFMA accreditation from 
the National Wood Flooring Association (NWFA).

At 14 years old, Lewis got his start in the forest products 
industry working at his dad’s sawmill, Lewis Brothers Lum-
ber, located in Aliceville, AL, where he placed sticks. He 
went on to attend Mississippi State University in Starkville, 
MS, where he received dual degrees in forestry and busi-
ness. Later, Lewis ran his own business called JBL Hard-
woods in Tuscaloosa, AL, before merging with Lewis Lum-
ber & Milling in 2014.

Lewis Lumber & Milling is a member of Indiana Hardwood 
Lumbermen’s Association, Kentucky Forest Industries As-
sociation, Hardwood Manufacturers Association and NWFA.

In his spare time, Lewis enjoys the outdoors and travel-
ing. He has been married to Cindy for 31 years and the cou-
ple has one son, Forrest, and one grandson, Travis. Forrest 
is currently working at Lewis Lumber & Milling and learning 
the family business.

For more information, visit www.lewismilling.com.

CARMELA AMICO is CEO of Pedross America LLC, 
located in Springdale, AR.

Pedross America is a manufacturer of Hardwood mould-
ings, stair treads and risers. The company purchases over 
100,000 board feet per year of various Hardwood species 
in upper grades, including Red and White Oak, Maple, 
Hickory, Birch, Walnut and American Cherry. All domestic 
species are kept in stock. Cumaru and Brazilian Cherry are 
additional species purchased by the company and all Hard-
wood purchased is Forest Stewardship Council-certified. 
The company is also a supplier of flooring accessories.

Amico has served as CEO of Pedross America for eight 
years, and currently handles lumber purchasing and daily 
operations. She started with the company nine years ago 
as sales director for Pedross Group, the company’s parent 
organization.
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Pedross America is a member of the National Wood 
Flooring Association and the World Floor Covering Associa-
tion. 

For more information visit www.pedrossamerica.com.

JONATHAN BOULAY is owner of Wilson Woodworks 
Inc., located in Tolland, CT.

Wilson Woodworks is a manufacturer of Hardwood floor-
ing, stair treads and transition mouldings. The company 
purchases Red and White Oak, Hickory, Walnut, Maple, 
Cherry, as well as imported species (No. 1 Common and 
Better, mostly 4/4, kiln-dried, rough) in volumes of approxi-
mately 850,000 board feet per year.

Value-added products offered by the company include 
herringbone (traditional and mitered), parquet flooring, fum-
ing, hand scraping, contouring and wire brushing.

Boulay graduated from East Catholic High School, Man-
chester, CT, in 1986 and Trinity College, located Hartford, 
CT, in 1997. His first job in the forest products industry was 
in 2003 when he started at Wilson Woodworks. In 2012 
Boulay purchased the company from the former owner, and 
now handles sales as well as material procurement.

Wilson Woodworks is a member of the National Wood 
Flooring Association and the Wood Products Manufacturers 
Association.

Boulay has been married to Kerri for 18 years and the 
couple has two daughters.

For more information visit www.wilsonwoodworks.com.

JIM RICE is president of Lodi Lumber Co., located in 
Lodi, OH.

Lodi Lumber is a manufacturer of custom and standard 
pre-hung doors, mouldings and millwork. The company pur-
chases a total of 200,000 board feet annually of Red and 
White Oak, Hard and Soft Maple, Poplar, Cherry, Walnut, 
Knotty Alder and some Mahogany (FAS and No. 1 Com-
mon, 4/4 through 8/4, kiln-dried and rough).

Lodi Lumber was founded over 130 years ago and also 
purchases some red and white pine in both Clear and Com-
mon grades for use in manufacturing.

Value-added services offered include the ability to custom 
match moulding profiles in various species, as well as cus-

A BRIEF SKETCH
OF THE LEADING

PURCHASING EXECUTIVES
IN THE HARDWOOD INDUSTRY
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www.taylorbigred.comwww.suddenserviceinc.com

#taylorbigred

We Are Committed To Customer Satisfaction.

Taking Care
of Our Customers
is Priority One!

Since 1927
®

WHO’S WHO
CONTINUED

tom knife grinding.
Rice graduated from Cloverleaf High School, located in 

Lodi, in 1974 and attended Lorain County Community Col-
lege, located in Elyria, OH. He has worked at Lodi Lumber 
for 49 years and held management roles for 34 years. Rice’s 
duties include daily operations and lumber purchasing.

In his spare time, Rice enjoys hunting and archery. He 
has been married to Joyce for 34 years and the couple has 
two daughters, Lindsey and Whitney. Whitney is the 5th 
generation of the family to work at the company.

Additional information is available at www.lodilum-
ber.com.

CHUCK DULAC is general manager for Old Mill Cabi-
nets and Millwork, located in Springfield, OR.

Old Mill Cabinets and Millwork is a manufacturer of com-
mercial cabinetry and European style kitchens. The compa-
ny purchases approximately 100,000 board feet annually of 

Birch, Walnut and Red Oak (grades purchased include Su-
perior Prime and other high grades in various thicknesses).

According to Dulac, Old Mill Cabinets and Millwork spe-
cializes in unique projects built custom to each client’s 
needs. The company has manufactured products for air-
ports, restaurants, medical offices, commercial office spac-
es, schools and other public projects.

Dulac has worked at Old Mill Cabinets and Millwork for 
three year. His first position in the forest products indus-
try was at Newood Display Fixture Manufacturing Co. as 
a bench builder/installer. Just previous to joining Old Mill 
Cabinets and Millwork, Dulac owned his own cabinet busi-
ness. In total he has worked in the forest products industry 
for 19 years.

Old Mill Cabinets and Millwork is a member of the Archi-
tectural Woodwork Institute.

In his spare time, Dulac enjoys spending weekends on 
the Oregon Coast riding four-wheelers with his family. He 
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has been married to Kathy for 26 years and the couple has 
three sons and one daughter.

For more information, visit www.old-millcabinets.com.

GARY BIRKETT is plant manager for Ten Oaks LLC, 
located in Stuart, VA.

Ten Oaks is a manufacturer of 3/4-inch thick solid Hard-
wood strip flooring. The company purchases approximately 
100,000 board feet per year of Red and White Oak (No. 2 
and Better, No. 3A, 4/4, Green, rough-sawn).

Value-added services offered by the company include a 
six-side, patented sealed moisture barrier on solid un-fin-
ished and pre-finished flooring products.

Birkett is a graduate of Oxon Hill High School, located 
in Oxon Hill, MI, and graduated from Longwood University, 
located in Farmville, VA, in 1980. He has worked as plant 
manager for Ten Oaks for 15 years and in his position han-
dles lumber purchasing, among other duties.

Ten Oaks is a member of the National Wood Flooring As-
sociation, Virginia Forest Products Association and the Ap-
palachian Hardwood Manufacturers Inc.

Birkett has been married to Terri for 36 years and the 
couple has two sons. 

For more information visit www.tenoaksflooring.com. n

Send your news to:

Expanding your facilities, adding 
personnel or equipment, holding a 
meeting or convention? 
National Hardwood Magazine would 
like to know so we can publish your 
announcement.

What are you up to now?

editor@millerwoodtradepub.com

Two automatic circle mills and
line bar band resaw

Maintaining 700,000’ K.D. inven-
tory and 1,000,000 bd. ft. of
Green and Air Dried lumber
300,000 bd. ft. Kiln Capacity 

KILN DRYING FINE

PENNSYLVANIA

HARDWOODS

75% Red and White Oak

ANNUAL
PRODUCTION 

7,000,000’

Email inquiries to Jackie Kriner at jackie@rosenberrylumber.com

CARL ROSENBERRY & SONS LUMBER, INC.
7446 Path Valley Road Fort Loudon, PA 17224 Phone: (717) 349-2289   FAX: (717) 349-2044

www.rosenberrylumber.com

1-2 H Rosenberry Ad 2016_Layout 1  2/11/16  9:22 AM  Page 1
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VANCEBURG, KY– Da-
mon Graf, a co-founder of the 
recently launched Graf and 
Thomas Lumber Inc., based 
here, announced the new com-
pany combines timberland, 
log procurement, sawmill and 
dried lumber production at four 
facilities under one umbrella.

The sawmill produces Red 
and White Oak, Walnut, Hick-
ory, Ash, Poplar, Hard and Soft 

Maple and Cherry in thicknesses from 4/4 to 8/4. 
Graf and Thomas Lumber’s offerings include container 

logs, green lumber, kiln-dried lumber, grade lumber, low 
grade lumber, ties and cants. Additionally, National Hard-
wood Lumber Association and proprietary gradings are 
available, along with width sorting, planing and ripping.

Graf and Thomas Lumber’s main sawmill and log yard, 
located in Vanceburg, produces 5 million board feet; the 
Grayson, KY, log yard has a capacity of 4 million board 
feet; the tie mill and log yard at South Shore, KY, produces 
3 million board feet; and the dry kilns in Ironton, OH, have 
a capacity of 10 million board feet.

Management personnel at the log yards and sawmills 
include Damon Graf (who also serves on the board of di-
rectors for the National Hardwood Lumber Association and 
the American Hardwood Export Council), Steve Thomas 
and Julie Gullet. 

Management personnel at the dry kiln facility in Ironton 
(GTL brand) include Greg Lute, Erin Cox and Larry Slack.

Future company efforts include expanding the log yards 
in the region, increasing green lumber output and upgrad-
ing the drying facility capacity from 800,000 to 1.2 million 
board feet per month.

“Our long-term goals are to have a reliable vendor base 
for logs and green lumber, a diversified customer base 
and a great team to work with,” Graf said. 

Graf and Thomas Lumber Inc. are members of the Na-
tional Hardwood Lumber Association, the American Hard-
wood Export Council, the Indiana Hardwood Lumbermen’s 
Association, the Kentucky Forest Industries Association 
and the National Wood Flooring Association.

TRADE TALK

sales@devereauxsawmill.com
989-593-2552

devereauxsawmill.com

RED OAK
ANOTHER SPECIES OFFERED 

IN A VARIETY OF WAYS

PLAINSAWN
4/4, 5/4, 6/4, 8/4, 10/4 AND 12/4

NORTHERN REGION
COLOR SORTED

70% 9’ AND LONGER
DISTRIBUTION YARD QUALITY

RIFT AND QUARTERED
4/4, 5/4, 6/4 AND 8/4

Damon Graf
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For more general information, contact Damon at 740-
727-1003 or e-mail damon@grafwood.com. For kiln-
dried lumber sales, contact Erin Cox at 740-250-4227 or 
e-mail erin@grafandthomaslbr.com.

BLAINVILLE, QC– Autolog Sawmill Automation, located 
here, recently installed a carriage optimizer system at Com-
monwealth Plywood Co. Ltd.’s Mont-Laurier, QC, facility to 
meet its log scanning needs, according to a statement from 
Autolog.

Commonwealth Plywood, headquartered at Ste-Therese, 
QC, is one of North America’s largest Hardwood and white 
pine lumber manufacturers, according to the company’s 
website. They manufacture such Hardwood species as 
Birch, Hard Maple, Red Oak, Basswood and Aspen. 

Commonwealth Plywood officials wanted to upgrade after 
they realized their needs were no 
longer being met by the former 
system and found it increasingly 
difficult to get spare parts, ac-
cording to Gilles Gauvin, Auto-
log’s account manager. Com-
monwealth Plywood chose to 
partner with Autolog as the sys-
tem allows for “the best log scan-
ning in the industry with multiple 
laser lines spaced at 5 inches for 
an accurate profile reading 

AN UPDATE COVERING
THE LATEST NEWS ABOUT

HARDWOOD SUPPLIERS/VENDORS
If you haven’t purchased lumber from us before, 
give us a try by calling 276-773-3744 ext. 203 and 
talk with Tony Bartlett. Once you try a load of our 
lumber you’ll be a “believer” that we produce qual- 
ity lumber that you’ll want to order again and again.

Independence Lumber, Inc.
“Trying is Believing”

407 Lumber Lane - Independence, VA 24348
Ph: 276-773-3744 ext. 203 • Fax: 276-773-3723 

Sales: Tony Bartlett - Cell: 336-648-1430
tony@indlbr.com

cc: randall@indlbr.com
cc: nelson@indlbr.com

Nelson Weaver, general manager, at Independence Lumber, Inc. and 
the owner of the firm, Randall Eller, are standing in front of the com-
pany’s dry kilns in Independence, VA. Between both sawmill locations, 
the firm has 990,000 board feet per charge of dry kiln capacity.

This is a picture of Independence Lumber, Inc.’s 60 bay bin sorter 
located at their band mill operation in Independence, VA. They 
also have a planer at this operation.
To ship you the lumber you need on time, on grade and as specified we 
have a band mill in Independence, VA with a headrig resaw, gang saw 
and scragg mill; and another band mill in Elkin, NC with a gang saw 
and scragg mill. Both of our band mill sites have modern lumber han-
dling equipment and dry kilns. Other information about our sawmill 
operation is shown below:
 Between our two sawmill locations we produce about 45 million 
board feet a year of Appalachian Hardwood lumber, cants and 
by-products a year.
 We manufacture 4/4 through 8/4 Appalachian Hardwood lumber 
in excellent widths and lengths that is sold green, air dried and/or 
kiln dried.
 Offering species of lumber like Red Oak, White Oak, Poplar, Hick-
ory, Hard Maple, Soft Maple, Cherry, Ash, Basswood, Beech, 
Birch, mixed Hardwoods and Eastern White Pine.
 Counting both of our sawmill facilities we have 990,000 board feet 
per charge of dry kiln capacity.
 We have a planer and a 60 bay bin sorter at our band mill operation 
in Independence, VA.
 Offering services like export prep, mixed truck loads, lumber mea-
sured and inspected after kiln drying, length/width sorts, and color 
sorts. We also have our own fleet of trucks for promptly delivering 
your lumber to you.

Please turn the page

Pictured is the Autolog carriage optimizer sys-
tem that the company recently installed at Com-
monwealth Plywood Co. Ltd.’s Mont-Laurier, QC, 
facility.

Gilles Gauvin
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At Buckman, we are committed to helping you make the brightest 
wood in the industry. Our product range includes sapstain control, 
mold control, iron stain control, wood brighteners, and insect control.

Contact Buckman, and let one of our wood treatment experts 
introduce you to the bright wood you didn’t know you had.

Call 1-800-Buckman to contact your Buckman representative today.

Bright makes your business better.

©  Buckman Laboratories International, Inc. All rights reserved.

every 1 inch along the length of the 
log,” said Gauvin.

When asked how they compare 
their new Autolog system with the old 
one they replaced, Guy Brière, plant 
manager at Commonwealth Plywood, 
commented that the Autolog system is 
“much more efficient, with best opening 
face, excellent recovery and well de-
tailed reports.”

The Autolog carriage optimizer offers 
such key features as snapshot or con-
tinuous scan function modes with up to 
120 scans per second, smallest laser 
line spacing in the industry, the ability 
to fit any mechanical configuration and 
True Shape modelling, Gauvin said.

To learn more, visit the website at 
www.autolog.com.

MAPLE GROVE, MN— Midwest 
Hardwood Corp., located here, re-
cently completed a 350,000-board-foot 
kiln expansion at its Reedsburg, WI, 
concentration yard. This expansion in-
cluded five American Wood Dryers LLC 
kilns with Lignomat controls. 

This expansion also included a new 
downstacking/inspection line to pro-
cess the additional production. These 
additional kilns bring the total capacity 
at this facility to 1.3 million board feet 
with 22 kilns.

American Wood Dryers LLC of Port-
land, OR, manufactures continuous, 
track and package kilns and remodels. 
Features of the kilns include a tightly 
sealed enclosure, uniform heat, even 
air circulation, accurate sensing and an 
optimized schedule.

 Midwest Hardwood operates three 
sawmills in Wisconsin with an annual 
sawing volume of approximately 55 
million board feet, three concentration 
yards, two in Wisconsin and one in 

TRADE TALK
CONTINUED
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A 60+ Year Tradition of Excellence
Serving architectural woodworkers, cabinet and fixture 
manufacturers with vast inventories of premium quality 

domestic and imported hardwoods, from Alder to 
Zebrawood, 4/4 through 16/4 in may species. When you 

need Hardwood, think MacBeath. . . a name synonymous 
with fine quality and prompt, reliable service. 

www.macbeath.com

Edinburgh, Indiana 
800-322-9743

Corporate Office & 
Concentration Yard:

Reload:
Golden State Reload 
Perris, California 
800-322-9743

Utah: Salt Lake City: 800-255-3743

Northern California:
San Francisco: 800-233-0782 
Berkeley: 800-479-9907 
Stockton: 844-490-5051

Phoenix: 602-504-1931 
Tempe: 480-355-5090 
Tucson: 520-745-8301

Arizona:

Please turn the page

2240 Shermans Valley Road, Elliottsburg, PA 17024
Phone: 717-582-4122    Fax: 717-582-7438 

Toll Free: 1-800-253-0263
E-mail: sales@tuscarorahardwoods.com

Website: tuscarorahardwoods.com

RED OAK   WHITE OAK   CHERRY   SOFT MAPLE
POPLAR   WHITE ASH   HARD MAPLE   WALNUT

500,000 B.F. Dry Kiln Capacity  2 Million B.F. Dry Storage 

Container Loading                    Mixed TL’s 

S2S, Ripped to Width, Cut-Length & Finger-Joint  

Lumber Measured & Inspected after Kiln Drying

MANUFACTURER OF QUALITY BAND SAWN
NORTHERN APPALACHIAN HARDWOODS 

Kentucky, drying over 40 million board feet annually. Mid-
west Hardwood carries over 8 million board feet of kiln-dried 
inventory on hand and also purchases over 6 million board 
feet of kiln-dried Hardwoods annually. Midwest specializes 
in quality North American Hardwoods including: Walnut, Rift 
and Quartered, and prompt shipment of mixed loads for do-
mestic and international markets.

To learn more, visit www.midwesthardwood.com and 
www.drykilns.com.

WADLEY, GA– Frances Coo-
per Byrd, CEO of Cooper Ma-
chine Company Inc., headquar-
tered here, recently announced 
an installation that took place at 
Architectural Details & Millwork, 
located in Gainesville, GA. The 
equipment that Cooper Machine 
installed included a new hoop 
press, double-sided crozer, auto-
matic sanding machine, a char-
ring machine and a bender.

All of the equipment that Cooper Machine installed at Ar-
chitectural Details & Millwork will allow the cooperage firm 
to produce barrels with capacities of 53 gallons and larger, 
in addition to smaller barrels down to 30 gallons.

Architectural Details & Millwork manufactures White Oak 
barrels for the wine and spirit industries. The company was 
founded in 1993 by Lee Arnold, who remains president of 
the company.

Pictured is the recently completed 350,000-board-foot kiln 
expansion by Midwest Hardwood Corp. at its Reedsburg, 
WI, concentration yard.

Frances Cooper Byrd
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In other news, Cooper announced, “We are also work-

length and punch machine with a rivet machine and a new 
Cooper splaying machine. These are being designed by 
our cooperage expert, Jeremiah Byrd. We designed this 
equipment to produce from 600 to 1,000 hoops a day.”

Cooper Machine is a third-generation sawmill equipment 
design and manufacturing company that was founded in 
1965 by H.M. “Billy” Cooper and his wife, Mary Brown. 

and today is run by Billy’s granddaughter, Frances Cooper 
Byrd, who has held the position of CEO since 2014.

More information can be found at www.cooperma-
chine.com.

LANGLEY, BC– Hardwoods Distribution Inc. (HDI) 
announced that it has, through its subsidiary Hardwoods 
Specialty Products US LP, based here, purchased Far 
West Plywood.

Far West is a single site wholesale distributor located 
in Northridge, CA, from where they distribute architectur-
al building products to customers that fabricate end-use 
products for commercial, industrial, retail, residential, and 
institutional construction markets. Far West will operate 
under the Hardwoods brand name going forward.

“The addition of Far West represents a contiguous ex-
pansion of our current Southern California operations and 
provides additional size and scale in an attractive growth 
market,” commented Rob Brown, HDI’s president and 

Brown continued, “We have been successful with our 
acquisition strategy, having now completed eight acquisi-
tions in the last eight years, adding over $565 million of 
annual sales. And our acquisitions pipeline remains ac-
tive. We will continue to pursue additional transactions 
that complement our internal growth strategies.”

Hardwoods Specialty Products is a distributor of archi-
tectural building products to the residential and commer-
cial construction markets. The company operates a North 
American network of 62 distribution centers, as well as 
one sawmill with a kiln drying operation. The distribution 
centers service regional markets across North America 
and operate under the brand names Hardwoods, Paxton 

and customers with a growing and diverse range of mate-
rial choices source domestically and globally, including its 
popular house-branded products Dragon Ply, EchoWood 
and Baltic Birch. 

Hardwoods Specialty Products is headquartered in 
Langley, BC.

To learn more, visit www.hardwoods-inc.com. 

INSURANCE FOR THE WOOD PRODUCTS INDUSTRY

708 Milam Street, Suite 300
Shreveport, LA 71101-5499

(318) 221-0547  •  FAX (318) 424-7516
www.keithdpeterson.com

Our Mission
is to provide product
knowledge, professional
service, and insurance
solutions for the wood
products industry.

For Quality Appalachian Lumber Contact:
JOSEY LUMBER COMPANY, INC.

JoCo LUMBER, INC.
476 Lees Meadow Rd. • P.O. Drawer 447

Scotland Neck, NC 27874
TEL: (252) 826-5614  •  FAX: (252) 826-3461

CONTACT:
EMAIL: joseylbr3@gmail.com

SALES: Logan Josey

JoCo Lumber, Inc. is a division of 
Josey Lumber Company, Inc.

Our company offers:
• 10,000,000 BF of annual production from

our 6’ band headrig and 6’ band resaw.
• Red and White Oak, Soft Maple, Ash,
Poplar and Cypress in 4/4 through 8/4 
thickness. 

• rough, surfaced, air-dried and kiln-dried
lumber in random widths and lengths.

• export prepping, container loading of logs and lumber, 
anti-stain dipping and end coating lumber.

• 500,000 BF of dry kiln capacity.
• 65,000 SF of enclosed warehouse for storage and loading of 
kiln-dried lumber.

Tripp, Logan, and Joey Josey

TRADE TALK Continued 
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  In 
       Memoriam

(866) 629-9089
Fax: 601-671-0736

e-mail: mwood@marshillinc.com  
www.marshillinc.com

We accept major credit cards

Truckload lots available, quoted F.O.B. your yard. 

We like to say “It’s so white, it’ll blind you!”

Mars Hill, Inc.
at (866) 629-9089 for obtaining the

best looking White Poplar
you’ve ever seen.

We offer our White Poplar in 4/4 through 8/4 thicknesses
in Sap 1F & Btr, 1 Com and/or FAS/1F grades in truck 
load or container load quantities only.

ATT: PALLET - STAKE - INDUSTRIAL MFRS!

Hardwood Lumber Rough Green

SYP Heat Treated
4/4xRWxRL • 4/4x6xRL • 8/4xRWxRL • 6/4xRWxRL

1x4x40 • 1x6x40 • 2x4x40 • 2x6x40
2x4x48 • 1x2x12”-36” SYP KD Stakes

Other sizes from can to cant!  All inquiries welcome!

Dense HDWD Stakes, Chisel Point
11/8x11/8

Contact

MARS HILL JUNE 2014_Layout 1  5/19/14  2:24 PM  Page 1

Unlike others, Smithco’s 4-, 6-, 8-, and 12-bladed 
propellers are designed and manufactured exclusively 
for the lumber industry. It’s all we do. This focus allows 
us to provide unsurpassed customer service and 
technical expertise. We’re the only company in the 
world who can make that claim.
Smithco. Problem solved.

air flow problems?

Phone 503-295-6590  •  800-764-8456 U.S.   
smithcomfg.com   sales@smithcomfg.com

Jim Wilson, 83, of Elkins, WV, passed away at his 
home recently. 

Jim was born November 3, 1935 in Elkins, son of the 
late Frank Edison Wilson and Esther Barbara Watson 
Wilson.

Jim was a devoted husband, father, and grandfather. 
He was extremely active in the Davis Memorial Pres-
byterian Church where he was baptized and married. 
Jim served as a deacon, an elder and was elected El-
der Emeritus of the church in 2017. 

Jim was a 1953 graduate of Elkins High, where he 
was awarded the Dr. B. I. Goldman Award for the out-
standing graduating Senior Class boy. He graduated 
from the Wharton School of Finance and Commerce 
at the University of Pennsylvania in June 1957. After 
graduation, he was commissioned and proudly served 
in the U.S. Navy from 1957 to 1960, obtaining the full 
rank of Navy Lieutenant.

Jim began his career as a 5th generation lumber-
man in 1960 when, with his father, they started the 
Frank E. Wilson Lumber Company. He valued hard 
work, integrity, and treated others as he would want 
to be treated. He loved being out on the road selling 
lumber, but more importantly, Jim loved spending time 
with his customers who became lifelong friends.

Jim is survived by his wife, Ruby ‘Mandi’ Manderson 
Wilson; two children, Barbara-Ann Wilson Zizzi (John) 
of Charlotte, NC, and John Thomas Wilson (Bridgette) 
of Elkins; and four grandchildren, Andrew James Zizzi 
and wife Elizabeth, Emily Kathleen Zizzi, Cameron 
John Wilson, and Ethan James Wilson. He also is sur-
vived by first cousin, Grace Wilson Sundelin of Elkins 
and Leesburg, VA. The family extends grateful appre-
ciation to Dr. R.E. Piccirillo, Dr. Sam Roberts, and to 
their family, friends, and business associates. 

A memorial service to celebrate Jim’s life was held 
at Davis Memorial Presbyterian Church in Elkins with 
the Rev. Peter Vial officiating. Interment followed at 
Maplewood Cemetery.

Memorials may be made to the Davis Memorial 
Presbyterian Church (450 Randolph Ave., Elkins, WV, 
26241) for the Capital Gifts Fund or to a charitable or-
ganization of your choice. n
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When it comes to Hardwood or Southern Yellow 
Pine Lumber, Eastern Lumber Corporation gives

you competitive prices,
and we stand tall on service.

For you at Eastern Lumber we offer:

• A Southern Yellow Pine concentration yard
in Orangeburg, S.C.

• Green and air dried Appalachian, Northern 
and Southern Hardwoods; and green, air dried

and kiln dried Southern Pine.

• Export packaging & container loading.

• Experienced personnel.

Eastern Lumber Corporation
Headquarters:

338 St. Paul St. N.E.
Orangeburg, S.C. 29116

Tel: (803) 531-1887
FAX: (803) 533-0195

Sales:
Russell and Leonard Blanchard

and Jim Shepherd

You’ll like doing business with us because we follow
through on your orders and we do what we say we’ll do!

EASTERN LUMBER 2017.indd   1 6/20/17   2:24 PM

gone “Above and Beyond” in their support of the HMA, like 
Event Sponsors, Pennsylvania Lumbermens Mutual 
Insurance Company, Stella-Jones Corporation, and 
USNR; Platinum Sponsors, Piche and UPG; Gold Spon-
sors, Mellot Manufacturing, Taylor Machine Works, 
Inc., and UPG; and Silver Sponsor, CARBOTECH IN-
TERNATIONAL. Thanks so much!

On the member front, I’d like to acknowledge and thank 
the HMA member companies that have put extra “skin 
in the game” by signing on as National Conference Spon-
sors. This additional financial support enables HMA to en-
hance the overall Conference offerings. In return, HMA 
makes special effort to recognize all Conference sponsors 
on www.HMAmembers.org, in our monthly newsletter, 
The Link, in all of the Conference promo material, and dur-
ing the actual event. 

Special thanks to:

 Platinum Sponsors:
 Anderson-Tully Company  
 Baillie Lumber Company
 Fred Netterville Lumber Company
 Thompson Appalachian Hardwoods 

 Gold Sponsors:
 Fly Tie & Lumber, LLC
 New River Hardwoods Inc.
 Stella-Jones Corporation

 Silver Sponsors:
 Edwards Wood Products, Inc.
 Northland Forest Products, Inc.
 T&S Hardwoods, Inc.
 Thompson Hardwoods, Inc.

 Bronze Sponsor:
 Frank Miller Lumber Company, Inc.
 Haessly Hardwood Lumber Company

As you can see, the stage is set for Savannah, and I 
look forward to spending time with you all in the Peach 
State. Safe travels and see you, soon. n

HMA  Continued from page 16
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AHEC REPORT  Continued from page 18

• Lumber - Hardwood & Softwood 
• Edge Glued Panels - Hardwood & Pine

• Stair Parts • Casket Parts • Fully Machined Components
• Wide Pine Flooring • Pine Timbers 
• Stock Items in 48 Hours or Less

Call Our Sales Team Today!

Bob Chase, Jr. – rec@quabbintimber.com, Ext. 22
Brian Chase – brian@quabbintimber.com, Ext. 12

Jeff Smith – jeff@quabbintimber.com, Ext. 15

www.quabbintimber.com

800-852-0268

“Proudly Servicing the Wood Products Industry Since 1984”

Inc.

Management Team - Brian Chase, Bob Chase, Sr. and Bob Chase, Jr.

QUABBIN JUNE QUARTER 2018.indd   1 5/4/18   3:55 PM

the immediate term for our membership. There are sev-
eral events in March that we still hope to attend but which 
may also be in jeopardy: the VIFA Furniture show in Ho Chi 
Minh, Vietnam (March 6-9), the Dubai Wood (Mar 12-14) 
and DelhiWood (Mar 13-16) Pavilions along with the AHEC 
Mini-Convention in Jodhpur (March 18-19), and the Inter-
zum Guanghzou Pavilion (March 28-31). We are exploring 
every option to make these events happen regardless of 
the shutdown, but if it continues indefinitely some very dif-
ficult decisions will have to be made.

What makes this situation even worse is the timing – just 
after our industry worked so hard to pass the Farm Bill 
securing funding for Ag promotion groups like AHEC, the 
Government shuts down before we can even find out what 
our 2019 budgets actually are. As you can imagine, that 
adds another layer of uncertainty to our ability to execute 
events we have been planning for well over a year. Trade 
show pavilions, educational seminars, and even the sala-
ries of our international staff depend on funding through 
the FAS. Funding that was fought for and hard won by this 
industry. A breakdown in Government leadership in both 
parties has limited what we can do to represent you. Let’s 
all hope that ends soon. n

Miller

PLEASE VISIT US ONLINE FOR MORE INFORMATION ABOUT OUR PUBLICATIONS

P.O. Box 34908
Memphis, TN 38184-0908

(800) 844-1280 or
(901) 372-8280

Fax: (901) 373-6180
info@millerwoodtradepub.com
www.millerwoodtradepub.com

-

Miller Wood Trade Publications proudly serves the 

Forest Products Industry with the following 

publications and online directories

National Hardwood Magazine
www.nationalhardwoodmag.com

Import/Export Wood Purchasing News
www.woodpurchasingnews.com

Softwood Forest Products Buyer
www.softwoodbuyer.com

Imported Wood Purchasing Guide
www.importedwoodpurchasing.com

Forest Products Export Directory
www.forestproductsexport.com

Softwood Forest Products Buyer 
Special NAWLA Edition
www.softwoodbuyer.com

Dimension & Wood Components Buyer’s Guide
www.dimensionwoodcomponent.com

Hardwood Purchasing Handbook
www.hardwoodpurchasinghdbk.com

Greenbook’s Hardwood Marketing Directory
www.millerwoodtradepub.com

Greenbook’s Softwood Marketing Directory
www.millerwoodtradepub.com

Forest Products Stock Exchange
www.millerwoodtradepub.com
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CLASSIFIED
PROFIT OPPORTUNITIES

HELP WANTED • EMPLOYMENT WANTED • BUSINESS OPPORTUNITIES • USED WOODWORKING MACHINERY & 
SAWMILL EQUIPMENT • USED MATERIAL HANDLING EQUIPMENT • PANEL PRODUCTION EQUIPMENT • SERVICES

PURCHASE OR MERGE

Established eastern U.S. Hardwood 
distribution yard with dry kilns, ship-
ping primarily in a 300 mile radius, as 
well as national direct mill sales, is 
looking to merge or merge/sell to a 
well-funded establishment that has 
an interest to expand into this mar-
ket with a business that possesses 
an enviable experienced staff and a 
“top notch” reputation. Principals 
only!  Reply to:

CMP Box #3567
National Hardwood Magazine

P.O. Box 34908
Memphis, TN  38184-0908

901.767.9126

or visit us at 
www.hmr.com

Go online at hmr.com for a sample copy.

Benchmark pricing and market 
commentary on the North American 

hardwood lumber industry.

SERVICES

Rossi Group seeks a General Manager 
for our recently completed flagship 
mill and associated kiln operation, 
Emporium Hardwoods. The mill 
employs the most advanced technology, 
optimization and equipment available, 
with single shift capacity of 40mmbf. 
Kiln capacity of 1.5mmbf support the 
lumber manufacturing operation. 

Candidate should have extensive 
mill, kiln, and management experience.  
There is an attractive compensation and 
benefits package commensurate with 
responsibilities available to the right 
individual. 

 Please email resume to: 
HR@Rossilumber.com

The Rossi Group
213 Court Street

Middletown, CT 06457

860-632-3500
860-613-3727 Fax

GENERAL MANAGER POSITION

AVAILABLE

Hardwood lumber company, 
well situated, near a major 
metropolitan area serving east 
and mid atlantic region. Principal 
interested in dealing with 
organization that will appreciate 
a reputable company.

CMP Box #3572
National Hardwood Magazine

P.O. Box 34908
Memphis, TN  38184-0908

HELP WANTED
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 SALES OPPORTUNITY

             BINGAMAN SAWMILLS ARE HIRING!

• $45.00 Per Inch
• Blind Box Number Fee: $10.00

DEADLINE:  
30 Days Preceding Publication Month

ALL CLASSIFIED ADS MUST  BE 
PAID IN ADVANCE

Classified advertising will not be accepted for Hard-
wood products such as lumber, dimension, turnings, 
veneer, carvings, new dry kilns or dry kiln equipment, 
etc.

We are seeking an experienced Hardwood Lumber Purchasing and Sales 
Associate for our expanding operations in the Upper Great Lakes States region

RESPONSIBILITIES
• Work with sales and production team on procurement of green hardwood lumber in  

 an efficient and cost-effective manner with primary focus on procurement
• Establish excellent working relationships with Lakes States region sawmills
• Establish vendor quality management and records procedures for incoming 

 raw material
• Work with logistics team on synergies for inbound and outbound lumber
• Establish and maintain strong customer relationships 
• Meet or exceed planned procurement and sales targets
• Participate in annual procurement and sales planning processes
• Promote a safe and positive working environment

QUALIFICATIONS
• 5+ years of demonstrated experience in procurement and sales of hardwood lumber
• Knowledge of hardwood lumber sawmills and concentration yard practices 
• Business acumen and negotiating skills
• Strong verbal communication and interpersonal skills
• Microsoft Office skills

This is a full-time position and requires a valid drivers’ license due to extensive 
travel. Background and driving check required. Benefits package available.

Send replies to:  nhm@millerwoodtradepub.com
Put CMP #3574 in subject line.

Bingaman & Son Lumber, Inc., a growing wood products 
manufacturer has opportunities at the following sawmills.

PURCHASING AND SALES ASSOCIATE

OUR CLASSIFIED ADS WORK

n ST. MARYS LUMBER (new mill built 2018)
153 Aviation Way
St. Marys PA

	 Sawmill Manager

	 Senior Procurement Supervisor

n PINE CREEK LUMBER
60 Lizardville Road
Mill Hall PA

	 Resale Yard Assistant/Forestry Technician

 (great opportunity for someone entering the  
	 Forestry	field	with	potential	for	future	growth)

Successful candidates will meet minimum job requirements and will adhere to 
the Bingaman & Son Lumber, Inc. Vision Statement, Leadership Competencies 
and Core Values. We offer competitive wages and some of the best benefits in 
the area – health insurance, 401K, ESOP, vacation, etc.

If you are interested, please email your resume to 
Aimee Bowersox, Director of Human Resources at 

www.BINGlogs.com

abowersox@bingamanlumber.com 
or mail to Bingaman & Son Lumber, Inc., 
P.O. Box 247, Kreamer, PA 17833. 
Via fax 570-374-1108. 
E/O/E

For Sale
Very profitable Northern Ontario Hard Maple
Mill, 40 acres/Multiple buildings
55m per shift, Forest License included, 6 Dry
Kilns, 3 Primary Breakdown, CN or CP Serv-
ice available

Financing available
Call Tom Fox at 406-375-4225

FOR INFORMATION CALL:
800-844-1280

Our Classified
Advertising 

Works!

Sawmill Equipment and 
Controls Company

We are an established equipment manu-
facturer based in the southeast seeking 
territory sales representatives to cover the 
Carolinas and surrounding area. The ideal 
candidate will have excellent organizational 
and personal communication skills, be a 
self-starter, have 3-5 years in the lumber 
business, be able to travel on a regular ba-
sis and skilled with Microsoft office.

• We offer a base salary plus 
commission and bonus.
• Protected territories.
• Excellent Benefits.

Reply to: CMP Box #3571 
c/o National Hardwood Magazine 

P.O. Box 34908, Memphis, TN 38184-0908 
or, Email: nhm@millerwoodtradepub.com 

and put CMP Box #3571 in subject line
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INDEX
ADVERTISERS

Note:		Advertisers	with	no	page	number	carry	an	alternating	Ad	schedule.

Abenaki Timber Corporation .........................
Air Systems Mfg. of Lenoir, Inc. ....................
Ally Global Logistics ......................................
American Built Machinery Company ............
American Wood Dryers, LLC .....................53
ANCHORSEAL ................................................
Atlanta Hardwood Corporation .....................
Autolog Sawmill Automation .........................
Automation & Electronics USA Ltd. .............
Beard Hardwoods .......................................72
Beasley Forest Products, Inc. ...................36
Bingaman & Son Lumber, Inc. ...................34
BioLube, Inc. ...................................................
BOLDesign, Inc. ..........................................48
BPM Lumber, LLC .......................................55
Breeze Dried Inc. ........................................15
Brewco, Inc. ....................................................
Brunette Machinery Co. .............................51
Brunner-Hildebrand Lumber Dry Kiln Co. ..46
Buckman Laboratories Int’l., Inc. ..............68
Carbotech International .............................35
Cardin Forest Products LLC ..........................
Cersosimo Lumber Co., Inc. ........................1
Church, Bryant, Hardwoods, Inc. ..................
Clark Lumber Co.............................................
Cleereman Industries .................................56
Cole Hardwood, Inc. .......................................
Collins ..............................................................
Cooper Machine Company, Inc. ................42
Corley Manufacturing Co. ....................... IBC
Cramer, W.M., Lumber Co. ...........................6
Cummings Lumber Co., Inc. ........................3
Danzer Lumber North America, Inc. ....... BC
Deer Park Lumber, Inc................................43
Devereaux Sawmill, Inc. .............................66
Distribution Management Systems, inc. 
(DMSi) ............................................................9
Eastern Lumber Corp. ................................72
Fields, Walter M., Lumber Co. .......................
Fitzpatrick & Weller Inc. .................................
Forestry Systems, Inc. ...............................41
GF Hardwoods, Inc. ....................................58
GEMPAINT .......................................................
Graf Bros. Flooring & Lumber ...................13
Granite Hardwoods, Inc. ................................
Granite Valley Forest Products .....................

Hardwood Forest Foundation .......................
Hardwood Forestry Fund ...............................
Hardwood Manufacturers Assoc. .............17
Hartzell Hardwoods, Inc. ................................
Hermitage Hardwood Lumber Sales, Inc. ...57
HHP, Inc. ..........................................................
Holmes & Co., Inc. ..........................................
Hurdle Machine Works Inc. ........................38
Independence Lumber, Inc. .......................67
Indiana Hardwood Lumbermen’s Assoc. .....
Irving, J.D., Limited ........................................
ISK Biocides, Inc. .......................................60
JoCo Lumber, Inc. ......................................70
Johnson Brothers Lumber Co. ..................45
Jones, Ron, Hardwood Sales, Inc. ................
Josey Lumber Co., Inc. ..............................70
Kamps Hardwoods, Inc. .................................
Kentucky Forest Industries Assoc. ..........68
Kepley-Frank Hardwood Co., Inc. .............62
King City Forwarding USA, Inc. ..................4
Kretz Lumber Co., Inc. ...................................
Lawrence Lumber Company Inc. ..................
Lewis Controls, Inc. ................................. IBC
Lewis, Dwight, Lumber Co., Inc. ...................
Limbo .............................................................6
Lucidyne Technologies Inc. ...........................
Lumber Resources Inc. ..............................39
Lussier, Simon, Ltd. .......................................
MacBeath Hardwood Company .................69
Maine Woods Company .................................
Mars Hill, Inc. ..............................................71
Maxwell Hardwood Flooring ..........................
McDonough Manufacturing Company ..........
Mellott Manufacturing Co., Inc. .................59
Meridien Hardwoods of PA., Inc. ...............40
Midwest Hardwood Corporation ...................
Midwest Walnut Company .............................
Miller, Frank, Lumber Co., Inc. ......................
Missouri-Pacific Lumber Co. .....................50
Mueller Bros. Timber, Inc. ..........................52
Neff Lumber Mills, Inc. ...................................
Netterville, Fred, Lumber Co. ........................
New River Hardwoods, Inc. .........................8
Northern Hardwoods ......................................
Northwest Hardwoods, Inc. ......................FC

Nyle Systems, LLC .....................................37
Oakcrest Lumber, Inc. ....................................
O’Shea Lumber Co. ........................................
Pennsylvania Lumbermens Mutual 
Insurance Company .......................................
Peterson, Keith D., & Co., Inc. ...................70
Pierce Construction and 
Maintenance Co., Inc. .....................................
Pike Lumber Co., Inc. .....................................
Prime Lumber Company ................................
Primewood Lumber Inc. ...........................IFC
Progress Industries Inc..............................19
Quabbin Timber Inc. ...................................73
Ram Forest Products, Inc. ...........................6
Rives & Reynolds Lumber Co., Inc. ............5
Robinson Lumber Company .........................
Rosenberry, Carl, & Sons, Lumber, Inc. ...65
Rustic Wood Products ...............................47
Salem Equipment ...........................................
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SII Dry Kilns ....................................................
Sirianni Hardwoods, Inc. ............................49
Sitco Lumber Co. | OHC .............................14
Smithco Manufacturing, Inc. .....................71
Snowbelt Hardwoods, Inc. .............................
Southern Forest Products Assoc. ............63
Stiles, A.W., Contractors, Inc. ........................
Taylor Machine Works, Inc. .......................64
Taylor, Ralph, Lumber Co., Inc. .....................
Thompson Appalachian Hardwoods ............
Thompson Hardwoods, Inc. ......................36
Tigerton Lumber Co. ......................................
TMX Shipping Co., Inc. ...................................
Transit King City/Northway 
Forwarding Ltd. ............................................4
TS Manufacturing .......................................54
Tuscarora Hardwoods, Inc. ........................69
U-C Coatings, LLC ..........................................
USNR ...........................................................61
Vacutherm Vacuum Lumber Dryers ..............
Voice Directed Tally Systems Inc. .................
West Plains Resaw Systems .....................44
Western Hardwood Association ....................
Wheeland Lumber Co., Inc. ...........................
White, Harold, Lumber, Inc. ...........................
Williams, R.J., Inc. ..........................................



Since 1905, our family-owned business has been built upon a reputation for quality, integrity, and

equipment and optimization software. From turnkey sawmills to individual machine centers and
retrofits, we’re committed to providing maximum returns on your investment—year after year.
Our experienced professionals can help you realize a profit potential you may have never thought
possible. Call us today or visit our website to discover what lumbermen have known for over
100 years. Wood is Wonderful...and who knows that better than we do?  

www.corleymfg.com
www.lewiscontrols.com

P.O. Box 471  |  Chattanooga, Tennessee 37401  |  tel: 423-698-0284  |  fax: 423-622-3258

old-fashioned business ethics. Today, our partnership with Lewis Controls brings you the best in

For over a century, Corley has been
the most trusted name in the industry.



ALWAYS A PART OF THE FAMILY
 
&

ARE NOW

DANZER LUMBER 
NORTH AMERICA

Danzer‘s team at Bradford Forest and Interforest Lumber will 
serve you in the future as reliably as in the past – now under the 
common Danzer brand. 

Danzer, a well-respected brand in hardwoods worldwide for 
more than 80 years. danzer.com

Lumber Sales Contacts

Bradford, PA Sawmill
Fredrik Sturesson
(814) 368-3701
fredrik.sturesson@danzer.com

Mike Mitchell
(309) 387-2128
mike.mitchell@danzer.com

Tony DeBock
(814) 368-3712 Ext. 5118
tony.debock@danzer.com

Scott Silvis
(814) 368-3712 Ext. 5126
scott.silvis@danzer.com

Lumber Sales Contacts

Shade Gap, PA Facility
Curt Calhoun
(814) 259-4112
curt.calhoun@danzer.com

Don Petersen
(814) 259-3115
don.petersen@danzer.com

Sylvain Girard
(450) 655-6060
sylvain.girard@danzer.com


