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Software You Can Build On™*KCD Software ranked #1 in a 2012 Design Software Survey of the Cabinet Makers Association.

A different kind of
      software company

For 30 years KCD Software has built friendships and software for 
cabinet and closet makers on a daily basis. With an outstanding 
industry reputation and over 12,000 current users worldwide,  

we know we have a lot to be thankful for. 

Our own valued users have given us the insight necessary to 
make KCD Software’s Cabinet, Closet and Doors Plus Suites the 
great programs they are today. But designing highly effective  
software for woodworkers is only part of our success. Equally  

as important is giving our new users exactly what they need to 
integrate and learn the software – free technical support and 

free Rapid Response TrainingTM. It’s truly a win-win.

KCD users are custom cabinet designers, cabinetmakers,  
closet designers and manufacturers, builders, contractors,  
interior designers and door manufacturers. Many users  

design and build with traditional construction techniques, 
while many others use CNC manufacturing. They find KCD 

flexible, and easy to customize, to fit their unique business 
requirements. Whether designing, pricing, building or CNC 
manufacturing, KCD Software is a powerful tool for auto-

mation and savings throughout  
every phase of a project.  

So thank you to all of our loyal  
customers and users for making  

our work life rich and rewarding. 
We look forward to many more 

years of shared success and 
good times  

to come.  

– The KCD Team

different
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as important is giving our new users exactly what they need to 
free technical support andfree technical support and

KCD users are custom cabinet designers, cabinetmakers, 
closet designers and manufacturers, builders, contractors, 
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mation and savings throughout 
every phase of a project. 

New and returning custom 
cabinet and closet makers 

this year at IWF

 the 

JT demonstrating  Cabinet/Closet Designer (try it at KCDsoftware.com)

software for
 on a daily basis. With an outstanding 

12,000 current users worldwide12,000 current users worldwide,  
 on a daily basis. With an outstanding 

,  

Catching up
 with old 

friends (KCD customers) at 

IWF in Atlant
a

10% off  
any purchase made 
before the end of 
the 2012 year.

508.760.1140 / KCDsoftware.com508.760.1140 / KCDsoftware.com

free technical support andfree technical support and

PS. Talk with you soon. Talk with you soon.PS. Talk with you soon.PS. Talk with you soon.PS.
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www.decore.com
2012

Custom Cabinet Components since 1965

Find us onFind us onFind us onFind us on

RTA Frameless Componentswww.decore.com/streamline

RTA Frameless Components, FREE Online Design Software...
www.decore.com/streamline

        custom cabinet components can now be ordered on our free, easy to use,
online design software! This simplified process provides customers with the ability to quote 
and order, ready to assemble, frameless components online. To obtain a secure User ID and 
Password, call us at 800-729-7277 or email info@decore.com

S t r e am l i n e™

C2201_R19715_1212CMFads_2.BK.indd   1 11/14/2012   10:08:50 AM

http://streamline.decore.com/?utm_source=Cabinetmaker-FDM&utm_medium=Print-Media&utm_campaign=Streamline
http://streamline.decore.com/?utm_source=Cabinetmaker-FDM&utm_medium=Print-Media&utm_campaign=Streamline
http://streamline.decore.com/?utm_source=Cabinetmaker-FDM&utm_medium=Print-Media&utm_campaign=Streamline
mailto:info@decore.com
http://streamline.decore.com/?utm_source=Cabinetmaker-FDM-QR&utm_medium=Print-Media&utm_campaign=Streamline
http://www.facebook.com/DecoreativeSpecialties
http://twitter.com/DecoreSpec
http://www.linkedin.com/in/decore
http://www.youtube.com/DecoreSpec


•  OVER A MILLION SQUARE FEET PACKED TO THE RAFTERS WITH MACHINERY & TOOLS
•  2 OVERSEAS QUALITY CONTROL OFFICES STAFFED WITH QUALIFIED GRIZZLY ENGINEERS
•  HUGE PARTS FACILITY WITH OVER 1 MILLION PARTS IN STOCK AT ALL TIMES
•  TRAINED SERVICE TECHNICIANS AT ALL 3 LOCATIONS  •  MOST ORDERS SHIP THE SAME DAY

PURVEYORS OF FINE MACHINERY®, SINCE 1983!

3 GREAT SHOWROOMS!
 BELLINGHAM, WA • MUNCY, PA • SPRINGFIELD, MO

TECHNICAL SERVICE:
570-546-9663

FAX: 800-438-5901

15429

12CMFDM
FOLLOW US ON

*To maintain machine warranty, 440V operation requires additional conversion time and a $250 fee. Please contact technical service for complete information before ordering.

• Motor: 2 HP, 220V, single-phase
• Airfl ow capacity: 1700 CFM
• Static pressure: 10"
• Bag capacity: 5.7 cu. ft.
• Impeller: 123⁄4" balanced

steel, radial fi n
• Height: 71"
• Sound rating: 74 dB
• Three 4" inlets with

6" steel "Y" adapter
• Approx. shipping 

weight: 155 lbs.

• Motor: 4 HP, 220V, single-phase
• Airfl ow capacity: 3552 CFM
• Static pressure: 13.5"
• Bag capacity: 12 cu. ft.
• Impeller: 141⁄ 2" balanced steel, radial fi n
• Intake port: 10" w/o manifold, 4" x 4 holes 

with manifold
• Height with 

bags infl ated: 
106"

• Approx. 
shipping 
weight: 
306 lbs.

• Motor: 2 HP, 220V, single-phase, 
3450 RPM

• Motor amp draw: 12 Amps
• Airfl ow capacity: 1550 CFM
• Static pressure: 11"
• Bag capacity: 5.7 cu. ft.
• Impeller: 123⁄4" balanced steel, radial fi n
• Height with bags infl ated: 78"
• Portable base: 211⁄4" x 331⁄2"
• Approx. shipping weight: 126 lbs.
MADE IN ISO 9001 FACTORY

MADE IN ISO 
9001 FACTORY

MADE IN 
ISO 9001 
FACTORY

INCLUDES 
2-STAGE CYCLONE 

SEPARATOR

HEAVY-DUTY 
STEEL INTAKE 

IMPROVES 
RIGIDITY

MADE IN TAIWAN 

2 HP DUST COLLECTOR with 2.5 Micron Bag

2 HP DUST COLLECTOR

4 HP DUST COLLECTOR

$79$79
shipping

lower 48 states

G0548Z  $525.00  SALE $44500

G0671  $995.00
SALE $97500

$79$79
shipping

lower 48 states

• Motor: 3 HP, 220V, single-phase, 
3450 RPM

• Airfl ow capacity: 2300 CFM
• Static pressure: 16.7"
• Bag capacity: 11.4 cu. ft.
• Impeller: 123⁄4" balanced steel, 

radial fi n
• Height with bags infl ated: 78"
• Sound rating: 87 dB
• Canister fi lter size: 

two 195⁄ 8" dia x 235 ⁄ 8"
• Approx. shipping weight: 232 lbs.

VISIT GRIZZLY.COM TO CHOOSE FROM
OVER 300 DUST COLLECTION ACCESSORIES!

MADE IN 
ISO 9001 
FACTORY

MADE IN TAIWAN 

T10117
"Big Mouth" Dust 
Hood with Stand

SALE $8995G6177
4" Blast Gate

ONLY $4595

G7338
Double Branch

ONLY $13995

3 HP DUST COLLECTOR

DUST COLLECTION ACCESSORIES
GET EVERYTHING YOU NEED TO OUTFIT YOUR SHOP!

G1030Z2  $499.95  SALE $36500
$79$79

shipping
lower 48 states

$99$99
shipping

lower 48 states

• Motor: 5 HP, 220V, single-phase
• Airfl ow capacity: 3961 CFM
• Static pressure: 14.6"
• Impeller: 15" 

balanced steel, 
radial fi n

• Intake port: 10" 
w/o manifold, 
4" x 4 holes with 
manifold

• Collection bags: 
2

• Bag fi ltration: 
2.5 micron

• Approx. 
shipping weight: 
326 lbs.

MADE IN ISO 
9001 FACTORY

5 HP INDUSTRIAL 
DUST COLLECTOR

G0672
ONLY $112500

$99$99
shipping

lower 48 states

• Motor: 10 HP, 220V/440V*, 3-phase, TEFC, 
30A/15A, 3450 RPM

• Airfl ow capacity: 5360 CFM
• Static pressure: 17.9"
• Impeller: 17" 

balanced steel, 
radial fi n

• Intake port: 10" 
w/o manifold, 
4" x 5 holes 
with manifold

• Collection 
bags: 4

• Bag capacity: 
46 cubic feet

• Bag fi ltration: 
2.5 micron

• Approx. 
shipping 
weight: 
472 lbs.

MADE IN ISO 
9001 FACTORY

JUST OVER 11 FT. HIGH

10 HP DUST COLLECTOR

G0673  $1795.00
SALE $175000

$150$150
shipping

lower 48 states

MADE IN TAIWAN 

MADE IN TAIWAN MADE IN TAIWAN 

MADE IN TAIWAN 
MADE IN TAIWAN 

G1029Z2  $325.00  SALE $27500

OVER 15,000 PRODUCTS ONLINE!

GRIZZLY GIFT 
CERTIFICATES 

TAKE THE 
GUESSWORK 

OUT OF GIVING!

FREE
CATALOG

712 PAGES
A HUGE SELECTION
OF HIGH QUALITY

MACHINES & TOOLS

INCREDIBLE CHRISTMAS SALE
NOV. 1st - DEC. 31st

MADE IN TAIWAN 

CYCLONE DUST COLLECTOR 3 HP CYCLONE DUST COLLECTOR

5 HP CYCLONE DUST COLLECTORS

10 HP CYCLONE DUST COLLECTOR 79" X 28" EXTRA LONG DOWNDRAFT TABLE

71⁄2 HP CYCLONE DUST COLLECTOR

• Motor: 11⁄ 2 HP, 110/220V, single-phase, 
TEFC, 3450 RPM, prewired 110V

• Airflow capacity: 775 CFM at 1.80" SP
• Maximum static pressure: 10"
• Intake port: 6" with 

included 5" optional port
• Filtration: 99.9% at 

0.2–2 microns
• Overall dimensions: 

381⁄4" W x 651⁄2" H x 231⁄4" D
• Approx. shipping weight: 210 lbs.

• Motor: TEFC Class “F” , 3 HP, 220V, 
single-phase, 22A

• Switch: remote controlled magnetic
• Impeller: 151⁄ 2" steel
• Suction capacity: 1654 CFM @ 2.0" SP
• Filtration: 99.9% at 0.2–2 microns
• Steel collection drum: 55 gal.
• Overall dimensions: 

601⁄4" W x 935⁄16" H x 383⁄8" D
• Approx. shipping weight: 400 lbs.

H7509
Optional Stand

$25500

SHOWN W/ 
OPTIONAL 

STAND

• Motor: TEFC Class “F”, 71⁄ 2 HP, 
220V/440V*, 3-phase

• Cycle/RPM: 60 Hertz/3450 RPM
• Switch: remote controlled magnetic
• Impeller: 18" steel
• Suction capacity: 3468 CFM @ 4.3" SP
• Filtration: 99.9% at 0.2–2 microns
• Sound level: 84–85 dB
• 2 steel 55 gal. collection drums
• Approx. shipping weight: 989 lbs.

DUAL 55 GAL. 
COLLECTION 

DRUMS!

• Motor: TEFC Class “F” 5 HP, 220V, single-phase 
or 220V/440V*, 3-phase

• Cycle/RPM: 60 Hertz/3450 RPM
• Switch: remote controlled magnetic
• Impeller: 16" steel
• Suction capacity: 

2184 CFM @ 1.9" SP
• Filtration: 99.9% at 0.2–2 microns
• Steel collection drum: 55 gal.
• Approx. shipping weight: 630 lbs.

• Motor: TEFC Class “F”, 10 HP, 220V/440V*, 
3-phase

• Cycle/RPM: 60 Hertz/3450 RPM
• Switch: remote controlled magnetic
• Impeller: 181⁄ 2" steel
• Suction capacity: 

4029 CFM @ 4.3" SP
• Filtration: 99.9% at 0.2–2 microns
• Sound level: 87–90 dB
• 2 steel 55 gal. collection drums
• Approx. shipping weight: 1054 lbs.

TWO 1 HP MOTORS & TWO SQUIRREL 
CAGE FANS FOR HIGH PRODUCTION!

QUIET 
OPERATION

12" 
INTAKE!

H2935
• Motor: 1⁄ 3 HP, 110V, 

single-phase, open 
capacitor start induction, 
5.2A

• Table surface area: 
231⁄ 2" x 311⁄ 2"

• Air suction cap.: 
1040 CFM

• Approx. shipping
weight: 208 lbs.

H2936
• Motor: 1⁄ 2 HP, 110V, single-phase, 

open capacitor start induction, 6.5A
• Table surface area: 

28" x 37"
• Air suction 

capacity: 
1300 CFM

• Approx. shipping 
weight: 252 lbs.

ONLY 
651⁄2" 
TALL!

EXTENDED 
RANGE

REMOTE 
CONTROL

HEAVY-DUTY STAND INCLUDED

SOUND REDUCING 
MUFFLER & HEAVY-DUTY 
STEEL STAND INCLUDED

• Motors: 1 HP, 110V, 
single-phase

• Amps: 12
• Table surface area: 

251⁄4" x 761⁄4"

• Air suction capacity: 
1400 x 2 CFM w/o filters

• Impeller: 91⁄ 2" x 7" squirrel cage
• Filter size: two 16" x 25" x 2"
• Filtration: 0.3 microns
• Base size: 28" x 391⁄ 2"
• Approx. shipping weight: 486 lbs.

BEAUTIFUL 
WHITE COLOR

$150$150
shipping

lower 48 states

$150$150
shipping

lower 48 states

MADE IN TAIWAN 

MADE IN TAIWAN 

$179$179
shipping

lower 48 states

SIDES FOLD 
DOWN

INDUSTRIAL DOWNDRAFT SANDING TABLES

$79$79
shipping

lower 48 statesG0703P  ONLY $72500

G0637  $3595.00  SALE $349500

$99$99
shipping

lower 48 states

$79$79
shipping

lower 48 states

G0638  $3995.00  SALE $389500 G0631  ONLY $199500

$255$255
shipping

lower 48 states

FEATURES FOR BOTH
• Grizzly toggle switch with key
• Sealed & permanently lubricated bearings
• Non-marring rubber grommets
• Sheet metal table construction
• Squirrel cage fan • Easy access filter bay
• Quiet operation • Two 120V outlets for plugging in sanders
• Power cord hanger • Durable powder coated paint
• CSA certified versions may be available upon request

$79$79
shipping

lower 48 states

$99$99
shipping

lower 48 states

23" x 31" Downdraft Sanding Table

H2935  $595.00  SALE $57500

28" x 39" Downdraft Sanding Table

H2936  ONLY  $65000

MADE IN ISO 9001 FACTORY

MADE IN TAIWAN 

MADE IN TAIWAN 

MADE IN TAIWAN 

MADE IN TAIWAN 

G0441  $1450.00  SALE $135000

G0601 $2595.00  SALE $214395

G0442 $2495.00  SALE $239500
Single-Phase

3-Phase
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•  OVER A MILLION SQUARE FEET PACKED TO THE RAFTERS WITH MACHINERY & TOOLS
•  2 OVERSEAS QUALITY CONTROL OFFICES STAFFED WITH QUALIFIED GRIZZLY ENGINEERS
•  HUGE PARTS FACILITY WITH OVER 1 MILLION PARTS IN STOCK AT ALL TIMES
•  TRAINED SERVICE TECHNICIANS AT ALL 3 LOCATIONS  •  MOST ORDERS SHIP THE SAME DAY

PURVEYORS OF FINE MACHINERY®, SINCE 1983!

3 GREAT SHOWROOMS!
 BELLINGHAM, WA • MUNCY, PA • SPRINGFIELD, MO

TECHNICAL SERVICE:
570-546-9663

FAX: 800-438-5901

15429

12CMFDM
FOLLOW US ON

*To maintain machine warranty, 440V operation requires additional conversion time and a $250 fee. Please contact technical service for complete information before ordering.

• Motor: 2 HP, 220V, single-phase
• Airfl ow capacity: 1700 CFM
• Static pressure: 10"
• Bag capacity: 5.7 cu. ft.
• Impeller: 123⁄4" balanced

steel, radial fi n
• Height: 71"
• Sound rating: 74 dB
• Three 4" inlets with

6" steel "Y" adapter
• Approx. shipping 

weight: 155 lbs.

• Motor: 4 HP, 220V, single-phase
• Airfl ow capacity: 3552 CFM
• Static pressure: 13.5"
• Bag capacity: 12 cu. ft.
• Impeller: 141⁄ 2" balanced steel, radial fi n
• Intake port: 10" w/o manifold, 4" x 4 holes 

with manifold
• Height with 

bags infl ated: 
106"

• Approx. 
shipping 
weight: 
306 lbs.

• Motor: 2 HP, 220V, single-phase, 
3450 RPM

• Motor amp draw: 12 Amps
• Airfl ow capacity: 1550 CFM
• Static pressure: 11"
• Bag capacity: 5.7 cu. ft.
• Impeller: 123⁄4" balanced steel, radial fi n
• Height with bags infl ated: 78"
• Portable base: 211⁄4" x 331⁄2"
• Approx. shipping weight: 126 lbs.
MADE IN ISO 9001 FACTORY

MADE IN ISO 
9001 FACTORY

MADE IN 
ISO 9001 
FACTORY

INCLUDES 
2-STAGE CYCLONE 

SEPARATOR

HEAVY-DUTY 
STEEL INTAKE 

IMPROVES 
RIGIDITY

MADE IN TAIWAN 

2 HP DUST COLLECTOR with 2.5 Micron Bag

2 HP DUST COLLECTOR

4 HP DUST COLLECTOR

$79$79
shipping

lower 48 states

G0548Z  $525.00  SALE $44500

G0671  $995.00
SALE $97500

$79$79
shipping

lower 48 states

• Motor: 3 HP, 220V, single-phase, 
3450 RPM

• Airfl ow capacity: 2300 CFM
• Static pressure: 16.7"
• Bag capacity: 11.4 cu. ft.
• Impeller: 123⁄4" balanced steel, 

radial fi n
• Height with bags infl ated: 78"
• Sound rating: 87 dB
• Canister fi lter size: 

two 195⁄ 8" dia x 235 ⁄ 8"
• Approx. shipping weight: 232 lbs.

VISIT GRIZZLY.COM TO CHOOSE FROM
OVER 300 DUST COLLECTION ACCESSORIES!

MADE IN 
ISO 9001 
FACTORY

MADE IN TAIWAN 

T10117
"Big Mouth" Dust 
Hood with Stand

SALE $8995G6177
4" Blast Gate

ONLY $4595

G7338
Double Branch

ONLY $13995

3 HP DUST COLLECTOR

DUST COLLECTION ACCESSORIES
GET EVERYTHING YOU NEED TO OUTFIT YOUR SHOP!

G1030Z2  $499.95  SALE $36500
$79$79

shipping
lower 48 states

$99$99
shipping

lower 48 states

• Motor: 5 HP, 220V, single-phase
• Airfl ow capacity: 3961 CFM
• Static pressure: 14.6"
• Impeller: 15" 

balanced steel, 
radial fi n

• Intake port: 10" 
w/o manifold, 
4" x 4 holes with 
manifold

• Collection bags: 
2

• Bag fi ltration: 
2.5 micron

• Approx. 
shipping weight: 
326 lbs.

MADE IN ISO 
9001 FACTORY

5 HP INDUSTRIAL 
DUST COLLECTOR

G0672
ONLY $112500

$99$99
shipping

lower 48 states

• Motor: 10 HP, 220V/440V*, 3-phase, TEFC, 
30A/15A, 3450 RPM

• Airfl ow capacity: 5360 CFM
• Static pressure: 17.9"
• Impeller: 17" 

balanced steel, 
radial fi n

• Intake port: 10" 
w/o manifold, 
4" x 5 holes 
with manifold

• Collection 
bags: 4

• Bag capacity: 
46 cubic feet

• Bag fi ltration: 
2.5 micron

• Approx. 
shipping 
weight: 
472 lbs.

MADE IN ISO 
9001 FACTORY

JUST OVER 11 FT. HIGH

10 HP DUST COLLECTOR

G0673  $1795.00
SALE $175000

$150$150
shipping

lower 48 states

MADE IN TAIWAN 

MADE IN TAIWAN MADE IN TAIWAN 

MADE IN TAIWAN 
MADE IN TAIWAN 

G1029Z2  $325.00  SALE $27500

OVER 15,000 PRODUCTS ONLINE!

GRIZZLY GIFT 
CERTIFICATES 

TAKE THE 
GUESSWORK 

OUT OF GIVING!

FREE
CATALOG

712 PAGES
A HUGE SELECTION
OF HIGH QUALITY

MACHINES & TOOLS

INCREDIBLE CHRISTMAS SALE
NOV. 1st - DEC. 31st

MADE IN TAIWAN 

CYCLONE DUST COLLECTOR 3 HP CYCLONE DUST COLLECTOR

5 HP CYCLONE DUST COLLECTORS

10 HP CYCLONE DUST COLLECTOR 79" X 28" EXTRA LONG DOWNDRAFT TABLE

71⁄2 HP CYCLONE DUST COLLECTOR

• Motor: 11⁄ 2 HP, 110/220V, single-phase, 
TEFC, 3450 RPM, prewired 110V

• Airflow capacity: 775 CFM at 1.80" SP
• Maximum static pressure: 10"
• Intake port: 6" with 

included 5" optional port
• Filtration: 99.9% at 

0.2–2 microns
• Overall dimensions: 

381⁄4" W x 651⁄2" H x 231⁄4" D
• Approx. shipping weight: 210 lbs.

• Motor: TEFC Class “F” , 3 HP, 220V, 
single-phase, 22A

• Switch: remote controlled magnetic
• Impeller: 151⁄ 2" steel
• Suction capacity: 1654 CFM @ 2.0" SP
• Filtration: 99.9% at 0.2–2 microns
• Steel collection drum: 55 gal.
• Overall dimensions: 

601⁄4" W x 935⁄16" H x 383⁄8" D
• Approx. shipping weight: 400 lbs.

H7509
Optional Stand

$25500

SHOWN W/ 
OPTIONAL 

STAND

• Motor: TEFC Class “F”, 71⁄ 2 HP, 
220V/440V*, 3-phase

• Cycle/RPM: 60 Hertz/3450 RPM
• Switch: remote controlled magnetic
• Impeller: 18" steel
• Suction capacity: 3468 CFM @ 4.3" SP
• Filtration: 99.9% at 0.2–2 microns
• Sound level: 84–85 dB
• 2 steel 55 gal. collection drums
• Approx. shipping weight: 989 lbs.

DUAL 55 GAL. 
COLLECTION 

DRUMS!

• Motor: TEFC Class “F” 5 HP, 220V, single-phase 
or 220V/440V*, 3-phase

• Cycle/RPM: 60 Hertz/3450 RPM
• Switch: remote controlled magnetic
• Impeller: 16" steel
• Suction capacity: 

2184 CFM @ 1.9" SP
• Filtration: 99.9% at 0.2–2 microns
• Steel collection drum: 55 gal.
• Approx. shipping weight: 630 lbs.

• Motor: TEFC Class “F”, 10 HP, 220V/440V*, 
3-phase

• Cycle/RPM: 60 Hertz/3450 RPM
• Switch: remote controlled magnetic
• Impeller: 181⁄ 2" steel
• Suction capacity: 

4029 CFM @ 4.3" SP
• Filtration: 99.9% at 0.2–2 microns
• Sound level: 87–90 dB
• 2 steel 55 gal. collection drums
• Approx. shipping weight: 1054 lbs.

TWO 1 HP MOTORS & TWO SQUIRREL 
CAGE FANS FOR HIGH PRODUCTION!

QUIET 
OPERATION

12" 
INTAKE!

H2935
• Motor: 1⁄ 3 HP, 110V, 

single-phase, open 
capacitor start induction, 
5.2A

• Table surface area: 
231⁄ 2" x 311⁄ 2"

• Air suction cap.: 
1040 CFM

• Approx. shipping
weight: 208 lbs.

H2936
• Motor: 1⁄ 2 HP, 110V, single-phase, 

open capacitor start induction, 6.5A
• Table surface area: 

28" x 37"
• Air suction 

capacity: 
1300 CFM

• Approx. shipping 
weight: 252 lbs.

ONLY 
651⁄2" 
TALL!

EXTENDED 
RANGE

REMOTE 
CONTROL

HEAVY-DUTY STAND INCLUDED

SOUND REDUCING 
MUFFLER & HEAVY-DUTY 
STEEL STAND INCLUDED

• Motors: 1 HP, 110V, 
single-phase

• Amps: 12
• Table surface area: 

251⁄4" x 761⁄4"

• Air suction capacity: 
1400 x 2 CFM w/o filters

• Impeller: 91⁄ 2" x 7" squirrel cage
• Filter size: two 16" x 25" x 2"
• Filtration: 0.3 microns
• Base size: 28" x 391⁄ 2"
• Approx. shipping weight: 486 lbs.

BEAUTIFUL 
WHITE COLOR

$150$150
shipping

lower 48 states

$150$150
shipping

lower 48 states

MADE IN TAIWAN 

MADE IN TAIWAN 

$179$179
shipping

lower 48 states

SIDES FOLD 
DOWN

INDUSTRIAL DOWNDRAFT SANDING TABLES

$79$79
shipping

lower 48 statesG0703P  ONLY $72500

G0637  $3595.00  SALE $349500

$99$99
shipping

lower 48 states

$79$79
shipping

lower 48 states

G0638  $3995.00  SALE $389500 G0631  ONLY $199500

$255$255
shipping

lower 48 states

FEATURES FOR BOTH
• Grizzly toggle switch with key
• Sealed & permanently lubricated bearings
• Non-marring rubber grommets
• Sheet metal table construction
• Squirrel cage fan • Easy access filter bay
• Quiet operation • Two 120V outlets for plugging in sanders
• Power cord hanger • Durable powder coated paint
• CSA certified versions may be available upon request

$79$79
shipping

lower 48 states

$99$99
shipping

lower 48 states

23" x 31" Downdraft Sanding Table

H2935  $595.00  SALE $57500

28" x 39" Downdraft Sanding Table

H2936  ONLY  $65000

MADE IN ISO 9001 FACTORY

MADE IN TAIWAN 

MADE IN TAIWAN 

MADE IN TAIWAN 

MADE IN TAIWAN 

G0441  $1450.00  SALE $135000

G0601 $2595.00  SALE $214395

G0442 $2495.00  SALE $239500
Single-Phase

3-Phase
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✚  Video: Woodworker Disaster Relief
Will Sampson talks about a free online site set up as 
a clearing house for woodworkers to help other wood-
workers affected by disasters such as Hurricane Sandy. 
www.CabinetMakerFDM.com/87619.html

✚  Video: Reviewing the Festool SysLite work light
Will Sampson tries out the new Festool SysLite battery powered 
work light, which came in really handy during the power outage from 
Superstorm Sandy.
www.CabinetMakerFDM.com/87661.html

✚  SawdustSoup: Woodworker Disaster Relief
Checkout the new group on SawdustSoup that’s designed help 
victims of Superstorm Sandy.
www.SawdustSoup.com/group/woodworker-disaster-relief 

✚  Webinars: Free online wood technology seminars
See archived free online seminars on technology, CMA certification, software, 
finishing, industry forecasts and more.
www.CabinetMakerFDM.com/webinars.aspx

✚  Video: Product features 
at Plain & Fancy

See how a cabinet manufacturer makes larger cabi-
nets, range hoods and furniture with cabinet features.

www.CabinetMakerFDM.com/87356.html

✚ Community: Find us on 
You Tube:
www.youtube.com/user/CabinetMakerFDM

Facebook:
www.facebook.com/sawdustsoup 
www.facebook.com/CabinetMakerFDM

Twitter:
www.twitter.com/cabinettrends
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For more information:
visit www.cabinotch.com  

call 877.413.4299 or 
email mellis@cfpwood.com

If your custom cabinets 
are works of art...

...then let Cabinotch® 
be your canvas!

Cabinotch® is an innovative system 
for making face-framed cabinet 

boxes that helps cabinet shops reduce 
costs and improve productivity. 

Revolutionize your 
business with Cabinotch! SM

Register for FREE 
online today!
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As I write this on my battery-powered 
laptop, I am sitting in the dark in the 
aftermath of what the media has dubbed 
Superstorm Sandy. The massive hurricane 
and tropical storm pummeled the East 
Coast, taking particular aim on New York 
and New Jersey. At my home in Connecti-
cut, we got less wind and rain than we 
expected, but we were not disappointed 
(is that the right word?) by the expected 
power outage. Our entire town was 
knocked out, and power is not expected 
to be fully restored for days. I know many 
others had it much worse, including mas-
sive flooding and wind damage.

So, here I am, with little or no technology 
working, trying to write about an industry 
that has become increasingly technology 
dependent. Virtually every woodworking 
operation today uses computers if only for 
email and bookkeeping, but much more 
commonly for actual design and manufac-
turing, too. And more and more, we are 
increasingly dependent on sophisticated 

telephone communications. I might have 
lost my telephone land lines, my electrical 
power, and my cable internet connection, 
but my smartphone is still working (albeit 
slower than usual because of system load 
and some cell towers without power).

We made our preparations and 
consider ourselves veterans of this, having 
survived two weeklong power outages 
last year. We got non-perishable food and 
water in. We got fuel for the generator, 
although ours is not a full-house unit and is 
only powerful enough to run the refrigera-
tor and a few small additional appliances. 
And as some of you might know, when I 
am not in the office, I am often practicing 
outdoors activities like hunting, hiking, 
camping, and my wife and I are both 
involved in a network of primitive skills 
instructors in New England. So, it’s not like 
we can’t handle being without power.

But it’s one thing to play at being 
cave men, and another to be forced off 
the grid, especially when your daily work 

relies on a heavy measure of technology. 
Plus, we’ve gotten so accustomed to it. 
One of my best primitive skills friends, a 
fellow who could start a fire in two min-
utes with just a couple of sticks and his 
hands or knock out a razor-sharp stone 
arrowhead in a coffee break, is using his 
smartphone to post on Facebook that he 
is trapped in his home by downed wires 
that are blocking the driveway and keep-
ing him from safely clearing a fallen tree.

Whether the issue is trying to get a 
CNC machine up and running again or 
simply getting the lights back on, we all 
are getting better at what has to be a 
love-hate relationship with technology. 
And it’s funny how self-reliance these 
days seems to mean things like a bigger 
generator and your own Wi-Fi hot spot. ❮

Storm musings: In the dark

by William Sampson
will.sampson@ccimedia.net FIRST CUT

The return of manufacturing jobs to the United States is a 
positive development, but there are several issues that will 
have to be resolved now that the election is over. Positive 
Manufacturing Gains Clouded by Uncertain Future (www.
diecasting.org/newsletter/2012/102412/column.htm) was 
written by John D. Littler, president of Littler Diecast Corp.  
for the North American Die Casters Assn. Littler's perspec-
tive applies to all manufacturing.

After millions of American manufacturing jobs moved 
overseas, production is returning the United States. Reshor-
ing accounted for the creation of about 50,000 manufactur-
ing jobs in the last few years.

Rising offshore labor rates and transportation costs 
make production in the U.S. increasingly attractive. 

Dr. Chris Kuehl, managing partner of Armada Corpo-
rate Intelligence and economic analyst for the Fabricators 
& Manufacturers Assn., International, outlined four issues 
that will be the most important in the coming months: eco-
nomic growth, tax policy, export markets and regulations.

The economy has been stuck in a slow growth pattern. 

The manufacturing community 
would prefer growth rates of 3 or 
4 percent, but this would require 
stimulus. Also, arriving at some con-
clusions about prevailing tax rates 
would allow manufacturers to plan 
and budget with more certainty.

The third issue is continued ac-
cess to the export market. Neither 
party has been strongly pro-trade during the election as it is 
too tempting to blame foreign countries for trade prob-
lems. Also, regulations affecting health care, banking and 
the environment all have an impact on manufacturers.

With the conflicting policies on these issues, the perfect 
political party for manufacturers would be a hybrid that fa-
vored lower taxes, targeted stimulus, promotion of exports 
coupled with some protection from predatory imports and 
all wrapped around a reduction in regulations that inhibit 
business growth. Littler writes that a party with these poli-
cies would help manufacturing's resurgence. ❮

Manufacturing's perfect political party
by Karl D. Forth

karl.forth@ccimedia.net
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DecorativeÊLaminateÊVeneer
I N T R O D U C I N G

Call us today at:
1-800-665-0623

sales@eliaswoodwork.com
www.eliaswoodwork.com

Environmentally friendly laminate protects against 
bacteria, perfect for homes, healthcare facilities, schools, 
and commercial buildings. No �nishing required!

1 week lead time on our most popular styles and colors.

DecorativeÊLaminateÊVeneer
I N T R O D U C I N GI N T R O D U C I N GI N T R O D U C I N GI N T R O D U C I N G

Environmentally friendly laminate protects against 

Woodworkers affected by disasters 
such as Hurricane Sandy now have a 
central place to go to share resources 
and help each other recover. Wood-
worker Disaster Relief was set up as an 
open discussion group on the Sawdust 
Soup forum operated by CabinetMak-
erFDM at www.sawdustsoup.com.

Will Sampson, editor of 
CabinetMaker+FDM, says the site was 
set up following talks with Joe Knobbe 
and Dave Grulke of the Cabinet Makers 
Association. “We were all trying find a 
better way to make it easier for wood-
workers to help each other out recover-
ing after the storm,” Sampson says. “We 
know some shops suffered significant 
damage, but we also know there are 
shops with excess capacity that could 
help the hurt shops. Problems in the 

affected areas include lengthy power 
outages, flooding, damage from fallen 
trees, and uncertain gasoline supplies. 
Not just shops but suppliers have also 
been hit.”

Open to the general public, the site 
can be read by anyone who visits it. 
People do have to register to post on 
the forum.

Initial posts offered assistance to 
other shops. Sean Benetin, who oper-
ates Millwork and More in New Jersey 
posted, “Shop is back up and fully func-
tional, but all of our jobs just went into 
instant hold pattern. We have excess 
capacity for immediate production.”

Similarly, Wayne Adelkopf, who runs 
a shop on Staten Island, posted, “We 
are fully up and running and can help 
anyone who may need either cabinet 

parts cut on CNC or finishing.”
On the other side of the equation, 

New Jersey studio furniture craftsman 
Glen Guarino posted, “Unfortunately 2 
trees from our neighbor’s property are 
now stuck in the roof of my studio.” He 
immediately received offers of aid and 
suggestions for action from several 
other woodworkers.

Woodworker disaster relief site launched

The Woodworker Disaster Relief 
site is designed to aid woodworkers 
helping other woodworkers get 
back on their feet after a disaster 
like Hurricane Sandy.
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CHALLENGE US . . .LET US EARN 
YOUR BUSINESS

M I X E D L O A D S

AMERICAN LUMBER COMPANY / PHONE: 814.438.7888 / 888.438.7888 / FAX: 814.438.3086 / E-MAIL: INQUIRY@ALUMBER.COM / WWW.ALUMBER.COM

LET US HELP MANAGE INVENTORY. . . (AND COST) 

complete your MIXED LOADS with domestic and exotic species 

American Lumber’s history of supplying mixed loads

of North American hardwoods has just been expanded

to include our imported species, offering even more

flexibility to manage inventory and reduce cost. Our

dedication to innovative solutions and quality assures

that all of our mixed loads meet our high standards

for quality and our customer’s stringent demands

for consistency.
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Full Line of 3 & 5 Axis 
Machning Centers

Complete Software Solutions

Total Service, Training, Retro-
fits, & Free Unlimited Phone 
Support

thermwoodF i r s t  i n  C N C  R o u t e r s

Call for a live web or in house demo 800.533.6901
www.thermwood.com

Nested Based

Panel Processing

Upholstered
Frames

Solid Wood
Machining
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“Cabinet Software 
for the guy that

has no time”

“Cabinet Software 
for the guy that

has no time”

$99$$$$$$$$$$$$99999

New hardwood grading 
guide available in 
digital format
Columbia Forest Products 
has published a new desk 
reference called the Hard-
wood Plywood Grading Guide: 
A Guide to Understanding 
Popular Hardwood Plywood 
Face Veneer Grades.

The Grading Guide 
aims to clarify the process 
of wood grading, which is 
governed by the Hardwood 
Plywood and Veneer Asso-
ciation, for woodworkers and 
wood specifiers like cabi-
netmakers, furniture makers, 
architects and designers.

In seven sections, the 
Grading Guide covers a 
number of key topics, with 
photographs or real plywood 
faces, including: 
❯  Veneer cuts and matching
❯  Slicing methods
❯  Face and back grades of 

popular species
❯  Explanations of common 

natural characteristics
❯  A comprehensive glossary 

of industry terms
The new Grading Guide 

content is available on the web 
at www.columbiaforestprod-
ucts.com/GradingGuide as a 
free download for woodwork-
ers and designers or anyone 
interested in wood knowledge. 
For Columbia’s distributor 
customers, printed copies of 
the Grading Guide are available 
for purchase by contacting 
cfpsamples@cfpwood.com. 

New hardwood grading 

Columbia Forest Products’ 
Grading Guide is available 
online.

CabinetMaker+FDM names 
Rogier regional sales manager
CabinetMaker+FDM has announced that Emily 
Rogier has been named regional sales manager 
for the West, Southwest and Midwest territories.

Rogier has a long-established career in B2B 
media, starting as a circulation manager for Independent 
Publishing and then transitioning to advertising sales for a 
wide variety of business and consumer publications for the 
past nine years. Most recently, she worked as a regional 
sales manager for Blackboard Co., selling software products.
“Her extensive experience in the publishing industry 
and knowledge of digital solutions and software will 
make her a great addition to our team,” said Tim Fixmer, 
CabinetMaker+FDM president and publisher.

Emily and her family reside in Geneva, Ill., and she will 
operate from her home office.

She can be reached at emily.rogier@ccimedia.net or 
319-640-0656.

 QUICK CUTS
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 There’s more to drumsticks than 
meets the ear.

Wood species
There are three species of wood 

used for most sticks: hickory (but not 
pecan hickory as these sticks thud and 
do not ring); oak; and sugar (or hard) 
maple. Any reasonable stick will indicate 
the species. Hickory is the most common 
species. Oak is heavier, vibrates up one’s 
hand making one’s hand become tired 
more quickly, and tends to warp more, 
so it will not always be perfectly straight. 
Maple is lighter weight, has less vibra-
tion so is less tiring when playing for a 
longtime, is more flexible giving a bright 
tone and is more prone to breakage.

In a few cases, sticks are made of 
rosewood, mahogany and koa (Hawaii).

Moisture
All wood will lose and gain moisture 

as the humidity changes. In the winter-
time when interior humidities are low, 
the stick will have about 6 percent of its 
weight as moisture. In the summertime 
in an unhumidified location, the stick can 
increase its moisture to 12 percent or 
higher, meaning that its weight will go up 
6 percent in the summertime. Also, if the 
moisture changes much, the stick can 
warp. For this reason, keep your best 
sticks in a plastic baggie, sealed, so that 
the moisture cannot change. Moisture 
does change the tone as well as weight.

You can test for straightness by roll-

ing the sticks on a flat surface, such as 
a mirror or glass table top, and seeing if 
they roll smoothly or have a humping roll.

Tone
Each individual piece of wood, even 

from the same tree, will have its own sound 
and weight. Therefore, it is critical to have 
sticks matched for weight and tone. You 
could find 20 low cost, unmatched sticks 
and find only one or two that are matched 
pairs. The better stick manufacturers will 
weigh and test their sticks for tone, and 
then match them. Some manufacturers 
can have over 20 different tones. This 
matching costs money, so you might 
not have every pair of your own sticks 
matched. Perhaps Santa Claus can bring 
you a well matched pair that you keep in 
reserve and use only in critical, important 
situations. Which is best -- high, medium 
or low tones? It is your choice.

You can test the tone by holding a stick 
to your ear and then flicking your finger 
(finger nail) on it and listening for the tone.

Wood is made of microscopic cells 
shaped like soda straws, but only 3 mm 
long and 1/100 of that in diameter...long, 
hollow miniature tubes. This is where the 
tone develops.

Wood tone is more mellow and 
warmer than nylon. Nylon tips seem to 
be more crisp and will not chip.

Finish
Some sticks have no wax, varnish or 

lacquer on them at all. Varnish or lacquer 

is popular. My favorite is wax which I 
think gives a fantastic grip.

Shaft
Sticks are sold by several different 

sizes. As an example, 7a is light, fast and 
small. 5a is considered an all-around 
useful size. 5b and 2b are heavier, larger 
diameter, stronger and louder.

Neck
The point at which the stick begins to 

narrow from the shaft diameter and then 
down to the tip is called the neck. Thinner 
necks are more prone to breaking. A long 
neck, tapering from the shaft to tip over 
several inches (sometimes called a slow 
taper) means less weight on the front and 
therefore a more responsive stick. This slow 
taper is suggested for younger drummers.

Tip
Wood is fairly soft when it is hit. So, 

when a tip hits the drum or cymbal, the 
wood gives a bit and then springs back. 
If it hits a rim, the wood cells can actually 
collapse a bit (the hollow spaces close up).

The sound will change depending on 
the contact angle that the wood makes 
with the drum or cymbal. Hence, differ-
ent shaped tips give different sounds.

The oval tip gives a softer sound 
as there is actually a larger contact 
area with this tip. The tip weight is low 
and contact angle is not too critical. A 
mushroom shaped tip is louder and fuller 

Tips for young drummers 
about wooden drumsticks

by Gene Wengert
wooddoc@uwalumni.comWOOD DOCTOR’S Rx

There are many wood 

characteristics that 

can affect drumstick 

performance and sound.

+ Want more?
To search a full list of 
Wood Doctor’s Rx question 
and answers, go to
www.CabinetMakerFDM.com

Hickory, oak and sugar 
maple are mostly used 

for drumsticks.
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in sound, with contact angle becoming 
more important. A fat tip is very loud 
and is heavier, and harder to control 
for younger drummers. A ball tip has 
the least contact area so it will rebound 
quickly from the drum or cymbal. It is 
used for jazz music, snare drums and 
cymbals. Nylon tips are used for electric 
drums and give a crisp sound.

Q. Explain what a glue filler and a 
glue extender are.

A. An adhesive filler or extender is a 
non-reactive substance (non-

reactive with the adhesive) that is added 
to the adhesive before its use in order to 
have less adhesive per square foot, but 
still have enough adhesive with the ad-
ditive to cover the surface well and get 
a good glue joint. If we just reduced the 
spread rate, we would likely get areas 
with very small amounts of adhesive -- a 
starved joint. Some commonly used ad-
ditives are wood flour and flour from the 
shells of walnut, coconut, and pecans. 
Outside North America, rice husk flour is 
used. Occasionally, gypsum, powdered 
chalk, and talc can be used. The poten-
tial list of fillers and extenders is long.

The two words, filler and extender, are 
often used synonymously. However, to 
some folks the difference is that a filler is 
added by the adhesive manufacturer or by 
the adhesive user following the manufac-
turer’s instructions and with the manufac-
turer’s blessing. An extender is added by 
the user without the adhesive manufac-
turer’s specific knowledge or instruction.

All in all, it is a strange procedure, 
as wood adhesives are really quite 
inexpensive. A piece of furniture may 
have 75 percent of its cost in the wood 
itself, with adhesives being only a few 
percent. Savings by reducing wood 
waste and being efficient in processing 
have a much better opportunity for sav-

ing money in manufacturing than using a 
filler or extender.

Extenders and fillers are most often 
used with veneer where a super strong 
joint is not needed. That is, the normal 
glue joint is many times stronger than 
needed. Weakening the joint with an 
extender will not affect the quality in this 

case. With pva adhesives, I have seen 
wood flour mixed with the adhesive to 
get a wood-colored adhesive that is 
used as a wood filler or putty. Likewise, 
with epoxy, an extender is used to get 
epoxy that will not flow, so then the 
epoxy can be used to “fillet weld” joints, 
adding to the strength. ❮

Gene Wengert, “The Wood Doctor,” 
has been training people in efficient 
use of wood for 35 years. He is 
extension specialist emeritus at the 
University of Wisconsin-Madison.

4.5 x 7.5 FDM Cabinet Maker_HPFC

Watch the video
www.youtube.com/biesseamerica

BIESSE AMERICA Headquarters/Showroom Charlotte, NC
Tel. 877.8.BIESSE (877.824.3773) | sales@biesseamerica.com | www.biesseamerica.com

Biesse’s Rover A Machining Center drills, routes and is also a shape and 
sand solution for solid wood components! This extremely flexible machine 
features the same highend technology of larger machines in a more 
compact frame including the EPS (electronic table positioning) unsurpassed 
worktable that allows fast and easy setup, virtually eliminating the need for 
expensive, cumbersome fixtures typically required in millwork applications.
For more information, contact Cesare Magnani at 704.299.6415 or 
email cesare.magnani@biesseamerica.com.
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This article was supposed to be about 
applying Extreme 5S thinking to de-
veloping a marketing plan, but there is 
something more pressing that I want to 
share as the year comes to a close and 
you begin planning for 2013. Of course 
a good marketing plan is important for 
achieving success in 2013, but if your 
manufacturing operation isn’t prepared 
to deliver a quality product, on-time, 
every time then seeking additional busi-
ness will be counter-productive.

I recently had the opportunity to visit 
with two visionary leadership teams. Both 
teams recognize the need for change in 
order to capture competitive advantage 
and grow their businesses. They also 
know that lean thinking is the solution, 
but, even though key managers have 
been following my articles and have read 
all of the best selling lean books, they 
were not certain when, where, and how 
to begin the transformation process.

Getting started with lean
It may seem odd to insert an article 

on how to begin the Lean journey in the 
middle of a series that has been focused 
on developing a more mature lean pro-
cess, but I believe that there are a large 
number of readers, particularly manag-
ers of smaller shops, who are knowl-
edgeable of the various lean tools and 
techniques, but are uncertain how to get 
started. Basically there are two things a 
manager needs to do once he or she has 
decided to transform their business.

The first is to get as familiar as possible 
with lean thinking through articles, books, 
and networking with other managers who 
are already engaged in the transformation 
process. Your lean library should include, 
“Lean Thinking – Banish Waste and Cre-
ate Wealth in Your Corporation,” by James 
Womack and Dan Jones; “Toyota Kata 
– Managing People for Improvement, 
Adaptiveness, and Superior Results,” 
by Mike Rother; “Gemba Kaizen – A 
Commonsense, Low-Cost Approach to 
Management,” by Masaaki Imai; and my 
book, “Story of a Lean Journey.” All of that 
reading may not qualify you as an expert, 
but you will have a greater understand-
ing and appreciation of the dynamics of a 
Lean transformation and the commitment 
required to sustain the journey.

Hire an expert
The second thing is to retain the 

services of an expert lean facilitator 
to assess your current situation and 

help develop a plan to bridge the gap 
between where the company currently 
is and where you want to go. Since Lean 
is a team-based business philosophy, 
engaging your entire staff in the transfor-
mation process is a key to success. The 
Lean expert can facilitate the necessary 
training and coaching to get everyone on 
the same track and moving to the same 
objective. If you aren’t ready to actively 
engage your entire staff in the continu-
ous improvement process you will not 
achieve a successful lean transformation.

Brad, the CEO of Signature Wood 
Systems, the company that I have cited 
in previous articles, was in the same po-
sition as the leaders of the two compa-
nies that I recently visited. Brad had read 
all of the popular books and followed 
my articles, but he lacked the necessary 
skills to effectively communicate lean 
thinking to his staff in a way that they 
could understand and embrace. That is 
not an uncommon situation so select-

How to begin 
the lean journey

by Jim Lewis
usti@wmis.netLEAN JOURNEYS

Taking the right first 

steps will give you a better 

chance of success in 

improving your business.

Excess clutter, as seen here, adds to chaos and increases inventory costs. Some of 
the first things to look for on your lean journey are ways to reduce clutter.
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ing the right resource to facilitate the 
transformation process is an important 
decision. Brad is now nearing his initial 
objectives, and a firm foundation has 
been established for him to move toward 
his ultimate objective of growing the 
business by multiples of ten-fold.

Go to gemba
“Gemba Kaizen” will help you 

understand how to “go to gemba” - the 
place where the work is done - and 
observe and absorb current condi-
tions so you can identify opportunities 
for improvement. When you are seeing 
gemba through lean eyes, two areas of 
improvement should become obvious. 
One is all of the clutter and excess stuff 
that the staff has to work around or 
through in order to complete their tasks, 
and the other is the “batch production” 
mental model that likely pervades your 
operation. Both of these characteristics, 
as seen in the accompanying photos, are 
common in non-lean businesses and are 
the major causes of the chaos and con-
fusion that lead to poor on-time delivery 
and excessive cost.

In one photo accompanying this 
article there is excess clutter that has 
accumulated from previous jobs around 

an active work area. The workers have to 
navigate through and around the clutter 
to complete current jobs. The clutter 
adds to the chaos and confusion and 
creates a number of wastes such as the 
waste of excess transportation, bringing 
new loads to the work area and taking 
completed work out of the area, the 

waste of processing because the work-
ers have to change the pattern of their 
tasks because of the additional interfer-
ence, and the waste of movement on the 
part of the worker.

The clutter is also evidence of in-
creased inventory cost, which decreases 
cash flow that could have been used for 

+ Online only: 
To read more on lean, search for 
archived Jim Lewis columns at
www.CabinetMakerFDM.com
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Selco Panel Saws are the optimal solution for manufacturers looking 
for safe, efficient and flexible production. These heavy-duty 
machines combine the latest drive and control technology, 
thoroughly optimized machine movements, and are available with an 
array of options to exceed your quality and performance 
expectations. If you are looking for high performance and high 
quality, the Selco line of panel saws is the answer.

For more information, contact Randy Jamison at 704.526.5925 or 
email at randy.jamison@biesseamerica.com.  

Fast, reliable and precise
Selco Panel Saws

For a showroom demo call
1.877.824.3773

Too much work-in-process (WIP), like 
these stacked pallets, gets in the way of 
other work and saps efficiency and flow.
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other parts and materials. In this case the 
inventory may not be able to be recycled 
for use on other jobs, in which case the 
financial resources that were consumed 
will not be recovered. The solution is quite 
simple – engage the staff in Workplace 

Organization and supporting that initiative 
with standard procedures for limiting the 
amount of work that can enter an area.

Reducing WIP
The other photo shows pallets of ex-

cess Work-in-Process (WIP) waiting to 
move to the next operation. The clutter 

in the workplace along with the excess 
WIP necessitates increasing the space 
between process steps to accommodate 
the unnecessary stuff. There are two ad-
ditional non-value adding costs associ-
ated with the current batch process that 
can be seen in the pictures as well. One 
is the requirement for shrink-wrapping 
the pallets to prevent the load from spill-
ing as it is moved to the next operation, 
and the other is the placement of the 
pallets in proximity to each other.

To get the pallet closest to the rack 
requires one or both of the other pallets 
to be moved out of the way. Moving the 
pallets requires time and other resources 
that could be expended to add custom-
er-perceived value rather than exacer-
bating the waste that is already present 
in the operation. Part of the solution is 
applying Extreme 5S thinking in manag-
ing work-in-process, which was detailed 
in a recent article.

Getting started on the lean journey 
will not be a daunting undertaking if you 
approach the decision as an informed 
manager with an expert identified to help 
launch the transformation process and 
periodically guide, coach, and mentor 
your leaders and staff. If you would like 
to talk to Brad about how he got started 
you can contact him at: Brad Cairns, Sig-
nature Wood Systems, St. Thomas, ON, 
CN, 519.637.7023 or by email at brad@
signaturewoodsystems.ca. I’m sure he 
will be happy to hear from you.

Prepare the way for a banner year in 
2013 by making the decision to transform 
your business to the lean business model. ❮

LEAN JOURNEY

For 16 years, our software has helped shops 
improve bid accuracy, pinpoint break even, 
and increase the number of quotes produced. 

We automate estimating, order entry, scheduling, 
purchasing, tracking and job costing so you run  
LEAN and PROFITABLE.

Increase the number of profitable jobs by 
dialing in costs and markups 

Improve cash flow by lowering inventory levels

Reduce purchasing costs by combining jobs  
on the same PO

Cut lead times and reduce mistakes by  
managing jobs in a comprehensive database

TradeSoft sets the standard for estimating and 
job management software. Our seamless solution 
means tighter controls, better decision making,  
fewer surprises, and less stress.

When You Build Profit In, 
You Can Do Well  
In These Times
Now more than ever, it is critical to know your costs,  
bid more effectively and process jobs faster.

“Of all the investments we’ve  
made in our business, without  
a doubt, this software has made  
the biggest difference...”

– Paul Jutras, JUTRAS WOODWORKING

FRONT TO BACK - We’ve got you COVEREDTM

Request a free demo!
www.tradesoftinc.com

800-289-6326

Jim Lewis has worked in the furniture 
industry for more than 30 years with 
a special emphasis on facilitating the 
transformation to the Lean Business 
Philosophy. He is an independent 
lean business consultant, author, and 
writer. Jim’s most recent book, “Story 
of a Lean Journey,” chronicles the 
journey of one company through the 
lean transformation process. The 
book is available through the Society 
of Manufacturing engineers (SME.
org) and amazon.com.
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 QUICK CUTS

Spencer Cabinetry was named by 
Seattle Business Magazine as one of the 

“Washington Green 50,” which recog-
nizes firms for ecological sustainability.

Among its sustainability efforts, Spen-
cer Cabinetry produces new products 

made from its own manufacturing waste, 
such as solid wood cutting boards from 
remnants of the sustainable hardwood 
used to manufacture the company’s cabi-
netry. In addition, the company produces 
a pellet stove fuel from sawdust and shav-

ings from its milling operations.  
As a result, Spencer Cabinetry has 

reduced its volume of waste by 50 per-
cent, while at the same time has grown 
100 percent, resulting in a 75 percent 
total reduction.  

A new 150,000-square-foot 
facility replaces previous 
headquarters that collapsed 
under snow.

Sunco, a manufacturer 
of wood kitchen and bath 
cabinetry, has rebuilt a 
150,000-square-foot produc-
tion facility after its previous 
headquarters building collapsed about a year and a half ago 
under the weight of accumulated snow. The new facility will 

house the company’s new ven-
ture, Eastman St. Woodworks, 
a new line of high-end kitchen 
and bath cabinetry. 

The Eastman St. Wood-
works line is manufactured 
in the U.S. using 100 percent 
domestically sourced materi-
als. The new line is available in 

native hardwood species like maple and cherry, in a variety of 
door stiles and painted finishes.

Rebuilt Sunco facility to produce new kitchen, bath cabinetry line

Spencer Cabinetry honored for ecological sustainability efforts

Sunco’s old headquarters 
facility collapsed just over a 
year and a half ago under the 
weight of snow accumulation.

The company’s rebuilt 
facility houses production 
for its Eastman St. 
Woodworks line.
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Most leaders in the woodworking 
industry are cautiously optimistic for 
growth in 2013, although some are 
more enthusiastic than others. And 
many point to trends in the new year 
relating to technology, labor saving, 
and outsourcing.

We asked a cross-section of industry 
leaders representing much of the indus-
try to take a look into their crystal balls 
and make some predictions for the year 
ahead. In no particular order, here’s what 
they said.

Slow 
        and steady

John Murphy, founder of KCD 
Software, says from what he has 
seen of his own sales and what his 
customers tell him that 2013 will be 
a year of steady improvement in the 
industry. “I could tell you from what 
we’ve seen over the last period, it’s 
slow and steady improvement in our 
customers,” he says. “I’m not con-
cerned about the immediate future. 
We’re seeing that over all the country. 
We are not going to see the economy 
come roaring back, but it is improving 
at a smooth and steady pace.”

Murphy describes the current posi-
tion of the industry as “at the bottom 
of an uphill slope.” He recommends 
that companies wanting to be ready for 
better times consider investments now. 
“This is the time to buy,” he says, noting 
that machine costs have come down. 
Murphy says he sees the most action in 

the smaller to midrange shops of four to 
six employees, noting that larger shops 
have mostly already gone to automation.

“People designing with a pad and 
pencil are pretty much going away,” 
Murphy says.

Quite 
         optimistic 

Steve Waltman of Stiles Machinery 
Inc. is decidedly bullish about the pros-
pects for the woodworking industry in 
the year ahead.

“We are quite optimistic about 
2013,” he says. “We believe companies 
are returning to optimistic. We believe 
there is an element of the industry that 
is enthused and investing in people, 
infrastructure, and equipment.”

Waltman sees several trends. “People 
are very active in areas of labor saving,” 
he says. “That means more value for 
the employer. People don’t want to lay 
people off. They want to grow. But they 
look to use technology to bridge the 
gap.”  He notes that, as the economy 
improves and leads to more hiring, 
companies that have invested in tech-
nology will have an edge. “Technology 
means a better place to work, better 
for recruiting, and it’s better for reten-
tion,” he says.

Another area of growth he sees for 
Stiles and the industry as a whole is in 
material handling. “You want to eliminate 
heavy no-value labor,” he says. “That 
leads to a more high-value employee.” 
He noted the positive reception for in-
novative material handling solutions that 
were demonstrated at IWF in Atlanta. 
“Atlanta was a nice shot in the arm for 
the industry.”

But Waltman also cautions the indus-
try that there is a lot of catch-up to do. 
“People here (in the U.S.) put their busi-
ness on hold, but the rest of the world 
continued to invest.”

Improving, but
        not by leaps
        and bounds 

Christian Smedberg, marketing direc-
tor for Osborne Wood Products, looks 
for steady improvement in 2013. “The 
overall trend is to continue to improve 
this year, but not by great leaps and 
bounds,” he says. Smedberg still has 
concerns about the housing industry. 
“I’m still not hearing a lot from builders,” 
he says. “We lost a lot of builders out of 
our customer base (during the reces-
sion) and we haven’t seen those people 
come back yet. But as far as cabinet and 
furniture, we saw some gains last year 
and expect to see some gains this year.”

The biggest trend he sees is people 
continuing to watch their bottom line, but 
he thinks some of the cost savings shops 
are doing is actually no cost savings and 
might even be counter-productive. He 
points to shops that make poor outsourc-
ing choices as an example. “When times 
are tough, some shops say it’s time to 
bring everything in house. But why? The 
equation hasn’t changed,” he says. He 
points to outsourcing as a potential way 
for shops to add value to projects, such as 
adding carvings and corbels. “It’s a profit 
making piece,” he says.

One trend he sees is an influx of 
custom-requested products. “We do 
a huge amount of custom products,” 
he says, explaining how years ago the 
Osborne product line was only about 
60 products, and now it is somewhere 
between 800 and 900 products.

Smedberg also sees a continuing 
trend in trying to serve the aging-in-
place movement. He thinks shops can 
benefit by offering designs that allow 
people to stay in their homes as they 
get older without having to do major 
modifications. This includes designs that 
avoid tall reaches and offer better lower 
access, such as pull-out doors.

Industry forecast for 2013

by William Sampson
will.sampson@ccimedia.netMANAGEMENT

Most in the woodworking 

industry are cautiously 

optimistic for growth in 

the year ahead.

Slow 

Quite 

Improving, but

John Murphy, founder of KCD 

Steve Waltman of Stiles Machinery 

Christian Smedberg, marketing direc-
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I’m pretty 
        optimistic

Todd Herzog at Accu-router was one 
of the most positive people we talked 
about for prospects in 2013. He pointed 
to the economic report that was delivered 
at this year’s Woodworking Industry Con-
ference. “The WMMA has a very good 
economist, and he is bullish on 2013,” 
Herzog says. “He sees a soft slowdown 
in ‘14, and then three big years in ’15, 
’16, and ’17. I’m also looking for housing 
to see an improvement. Bottom line: I’m 
pretty optimistic. “There’s a rejuvenation 
of manufacturing in this country, which 
certainly will help the wood patch.”

Like others who responded to this sur-
vey, Herzog points to a growing trend of 
people wanting to reduce labor costs and 
looking to CNC technology to do so. He 
sees more interest in his company’s efforts 
at remanufacturing older CNC routers to 
provide a cost-effective way for manufac-
turers to get into the latest technology.

Things
        definitely
        looking up

Jason Howell, president of Weinig 
Group, points to positive signs in the 
housing sector. “Housing is looking 
better, and that’s the primary factor,” he 
says. Howell also sees good things in 
being done with the election. “Having 
the election behind us is a big thing,” 
he says. Howell looks for the millwork 
industry to come back at the same pace 
as the housing market.

He urges woodworking manufactur-
ers to not just rely on an improving econ-
omy, but also to make improvements 
in their plants. “Customers should look 
internally and exploit lean manufacturing 
opportunities,” he says. A major trend 
he sees is manufacturing integration. 
“The difference today is equipment is 
coming from commonly owned factories. 
That makes the manufacturing process 
streamlined,” he says. “Integration is 
impossible with disparate factories.”

Another big source of optimism for 

Howell comes from his customers’ resil-
ience. “Our customers who made it through 
the crisis are the survivors,” he says.

Everybody’s 
        busy

Tracy Yarborough, owner of Maple 
River Woodworks in Coward, S.C., and 
the new president of the Cabinet Makers 
Association, says his personal thoughts 
about the economy are tempered by 
what he hears from CMA members. 
“Personally, I think it’s flat, but I’m read-
ing a lot of articles from economists that 
housing is on the move a little bit. In the 
CMA, everybody’s busy right now.”

Yarborough thinks a lot of people have 
been sitting on money and he wonders 
how long they can wait to do a building 
project. “Work is coming in, but the back-
log is not like it used to be,” he says.

He sees an ongoing trend to simpler 
cabinets as people cut back on details to 
save money. He’s doing more stain work 
than painted in his area. He also sees more 
shops taking advantage of outsourcing op-
portunities. “They are able to put an exact 
figure on the costs,” he explains. “They can 
do other things while they are waiting (for 
outsourced components).”

Trending 
up for 2013 

David Talbot of Eurosoft describes his 
position on the new year as cautiously 
optimistic. “I see it trending up for 2013,” 
he says. “I see more encouraging signs.” 
One area of growth he sees is larger 
companies buying smaller companies 
and reorganizing them, especially with 
improved technology.

And that technology is constantly 
changing. “Software is evolving at a very 
fast pace,” he says. He sees software 
increasingly responding to group-wide and 
strategic needs in larger companies. “Pre-
viously, the engineer was running software 
at an individual plant, now it’s at a central 
server and it’s used group-wide,” he says, 
noting how this ties in with the trend to 
cloud computing in larger operations. ❮

Trends for 2013
❯ More CNC automation
❯ Labor saving efforts
❯ More lean manufacturing
❯ Material handling upgrades
❯ Software rental plans
❯ Custom outsourcing
❯ Products for aging in place
❯ Reducing labor costs
❯ Manufacturing integration
❯ More stained finishes
❯ Centralized software
❯ Cloud computing

I’m pretty 

Things

Everybody’s 

Trending 

Todd Herzog at Accu-router was one 

Jason Howell, president of Weinig 

Tracy Yarborough, owner of Maple 

David Talbot of Eurosoft describes his 
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Marshall’s Custom Cabinetry does any 
kind of custom work, including high-
end cabinets and millwork, and some 
furniture. They specialize in working 
closely with the customer to make sure 
the customer’s ideas become a reality, 
including on-site work.

“Overall we do things well, and we 
get a lot of repeat customers, so (I 
believe) that says a lot about our product 
and what we’re putting out there,” says 
Brian Marshall, owner of the Ancaster, 
Ontario, company, says. “We’re really 
proud of our finishing, and we do our 
own custom finishing.”

Router replaces saw
After a recommendation from 

another local shop, Marshall bought an 
Axyz International 4008 CNC router.

The Axyz 4000 Series routers can 
process a 4 x 8 foot area (48 x 96 inches) 
and are capable of handling many tooling 
and application options. Marshall now 
uses the router for cutting everything 
from arched mouldings, inlays and mor-
tises to tenon joints and furniture legs.

“Before we had the Axyz router we 
had a panel saw,” Marshall says. “We 
cut parts on the panel saw and it was 
very labor intensive. All the dadoes were 
done on the saw. I did the pin holes on 
a drill press. If you made a mistake, you 

had to do the whole part again. It cost us 
a lot in time.”

The new router speeded things 
up, and was more accurate. Marshall 
says that the company has had it for a 
year and a half, and he estimates it has 
doubled output, and reduced errors and 
pieces that needed to be redone.

The Ancaster shop space is only 
about 1,000 square feet on a main floor, 
with a 400-square foot showroom 
upstairs. Marshall says they sold their 
panel saw after the arrival of the CNC 
router. And, they barely use a table saw 
any more. “We don’t have a huge floor 
space, so we have to utilize that space as 
much as we can,” he says.

“Basically the piece comes in, the 
parts are designed for the particular job 
so we put them on the Axyz, cut them 
all out, and then edgeband them. That’s 
basically the flow.

 “Everything is geared around the 
CNC now, that’s the thing that starts 
everything off.” The CNC router itself has 
been the biggest time saver.”

Working with customers
For software, Marshall says the 

company uses CAD, and 20-20. “We do 
all our kitchen and built-in designs on 
20-20,” he says. “We design it for clients 
and sit down and meet with them, go 

through the design, and tweak it from 
there. They see what they’re getting, 
so it’s helpful that way. We can change 
things and get something they like.” (On 
Marshall Cabinetry’s web site the slogan 
is: “Making your ideas a reality.”)

Marshall also provides efficient man-
ufacturing and installation since much of 
their product is made on the job site. The 
additional benefit of on-site manufactur-
ing is that the product is correct every 
step of the way. The majority of their 
work is for homeowners, and built-ins 
have been a big part of their business. 
They do some commercial work, but this 
isn’t a large market.

More green materials
The company is also using more 

green materials. “We’re using more of 
the low-formaldehyde products, more 
renewable products, and we’re trying to 
introduce waterborne finishes.

For the future, Marshall is consider-
ing a small automated finishing line, and 

CNC router   helps manage small shop space, workflow

by Karl D. Forth
karl.forth@ccimedia.net PRODUCTION

On-site work, close ties with customers help business.

Axyz 4000 Series routers can 
process a 4 x 8 foot area and 
are capable of handling many 
tooling and application options.

Who: Marshall’s Custom 
Cabinetry

Where: Ancaster, Ontario 

What: Cabinets, built-ins

Employees: 2

Web site:
www.marshallscabinetry.ca

At a glance
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maybe a new edgebander. “Something 
that would help me push things out a 
little faster,” he says.

First, though, he is looking for a larger 
location. It is just Marshall and one em-
ployee. He may add a third person, but is 
not anxious to grow too large. ❮

CNC router   helps manage small shop space, workflow

Marshall’s Custom Cabinetry does any 
kind of custom work, including high-
end cabinets and millwork.

Brian Marshall says that much of the 
work done by the company is on site.

Kitchen and built-in designs are done with 20-20 software. Marshall works closely with customers through the process.

AXYZ Automation Inc., CNC routers
905 634 4940    www.axyz.com

20-20 Technologies Design, Software
866.698.2020    www.2020technologies.com

For more info:

Or go to 
www.CabinetMakerFDM.com
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by Karl D. Forth
karl.forth@ccimedia.net CABINETS

Customers can choose an existing design, have 
it customized, or create an entirely new design.

Armoires, dressers, desks and media centers 
are made on a line with all cabinet products.

Plain & Fancy has a niche starting with delivering 
a quality product in traditional styles.

Paint accounts for about 60 percent of 
business and fits in with a traditional look.
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Plain & Fancy Custom Cabinetry has a 
special niche starting with delivering 
a quality product in traditional styles. 
Founded by John Achey in his Richland, 
Pa., garage in 1968, the company today 
employs more than 100 in a modern plant.

Recently, the company has tried to off-
set the slow cabinet market by taking the 
features of its cabinets and applying them 
to standalone furniture, emphasizing more 
finish options, and focusing on specific 
market needs such as range hoods, larger 
cabinets and closet products.

CabinetMaker+FDM visited Plain & 
Fancy’s plant in Schaefferstown, Pa., to 
find out more about the company and its 
products.

“Plain & Fancy delivers a quality product, 
on time. For our dealers that’s very impor-
tant, and that we are very consistent in that 
process,” says Plain & Fancy’s Rick Yohn.

Furniture features 
People may go furniture shopping 

elsewhere and then come to Plain & 
Fancy for certain features. Plain & Fancy 
makes furniture pieces such as armoires, 
dressers, desks and media centers on a 
line with all other cabinet products.

“So many times something comes 
through our operation and it doesn’t look 
like furniture, it looks like a case,” Yohn 
says. “We don’t always call it furniture, 
but it isn’t going to end up in the kitchen.

“It’s a product of our own, and we 
haven’t introduced it through other mar-
kets,” Yohn says. “We would hope that 
our dealers and designers would utilize it 
through a kitchen and bath showroom.”

What are cabinet features in furniture? 
“Drawer guides and dovetail drawer boxes 
out of solid wood are big selling points,” 
Yohn says. “Also, we can offer mortise and 
tenon, or dowel construction and dovetails. 
The rest of it is basic case construction. 
It’s depends on how you want to use it and 
how you want to style it.”

Customers can choose an existing 
design, have it customized, or create an 
entirely new design.

“We also provide customization of 
finish. A high-end customer has looked 
around (at furniture) and noticed that the 
finishes are secondary, the woods are iffy. 
The (furniture stores) sell something as a 
cherry stain that allows them to sell some-
thing else underneath. We’re selling them 
American hardwoods and a finish to their 
liking. They’re able to choose the color, 
stain, glaze, door styles and profiles.

“The consumer makes a lot of 
choices when they pick a cabinet from 
us, because of all the variety.”

Paint and custom colors 
With any higher-end product, finishes 

are important. Plain & Fancy’s Butch 
Achey says that paint accounts for 55 
to 60 percent of business, and that is 
continuing to grow. “The biggest selling 
color is custom,” he says.

“We have created a niche of our own in 

Product features drive cabinet business
Cabinet manufacturer 

emphasizes design and 

finish characteristics to 

appeal to a broader market.

Who: Plain & Fancy Custom 
Cabinetry

Where: Schaefferstown, Pa.

What: Custom cabinets, 
furniture

Employees: 110

Plant size: 250,000 square feet

Web site:
www.plainfancycabinetry.com

At a glance

See Plain & Fancy’s products 
being made in its Schaefferstown, 
Pa., location. Watch our video 
on your smart phone or www.
CabinetMakerFDM.com/87651.html  If your phone has a Web browser and camera, 
download the free app at http:qrcode.kaywa.com/ and scan over this barcode.

Snap it!

Range hoods have gotten bigger and bigger to meet customer demand.
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painted product,” Yohn says. “But it belongs 
to the custom-end cabinet line because we 
do it best. We offer any color; you can color 
match any of our systems. People walk into 
a custom floor and our dealers and design-
ers want those customers to be satisfied so 

they (lead) them to Plain & Fancy products 
for the quality of our finish.

“People like a painted kitchen, they 
like that look. It fits in traditional, Shaker 
style, and country style.”

“Our finish room expansion is based on 
the premises for flexibility,” Yohn says. “We 
have a very diverse offering, hand wiped 

stains, paint and glaze, antiquing in two dif-
ferent systems, and a perfect paint system. 
Our paints are most popular, because deal-
ers and designers have confidence in the 
product. The consumers love the look, feel 
and durability. We have a quality control 
laboratory, checking all incoming materials, 
but, more important to the designers, we 
custom blend any color they desire. We do 
hundreds annually.

Achey says that they are seeing more 
requests for laminate, some of which is 
institutional. Textured melamine is a new 
cost-effective way to give a new look 
to a kitchen or a closet. New laminate 
colors and textures will change trends 
because they are affordable.

CABINET BUSINESS

Plain & Fancy is still making mostly 
frame cabinets, but the frameless 
share is increasing, and accounts for 
about 30 percent of sales.

“Frameless doesn’t always look 
contemporary,” Yohn says. “We have 
designers that have taken vintage 
doors and a painted finish, and we 
can end up with a standard traditional 
kitchen. And yet it’s a frameless box.

“The market is really coming 
around to this. It has taken a long 
time for designers and installers to 
accept European cabinetry. In 1984 
and 1985 we had European hardware 
salesmen say if we didn’t change our 
way, we would be out of business.

“We’re still here. And the trend 

Frame vs. frameless

extremely fast setup of the worktable.
Machining centre for the production of door and window frames, 
doors, stairs, solid wood parts and generally all machining requiring 
lots of stock removal, whilst maintaining high standards in terms of 
precision and quality finish.
Improving your bottom line and providing superior results is our goal!

www.scmgroupna.com
 

 accord 3O fxaccord 3O fx

Cefla finishing line was added as part 
of a large finishing expansion in 2008.
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Range hoods expand 
Range hoods have been a specific 

product with a lot of appeal, and Plain 
& Fancy’s factory is full of jumbo-sized 
range hoods. Plain & Fancy has 20 basic 
designs on this product, which Yohn says 
has become the focal point of the kitchen.

“Custom kitchens are most often en-
hanced with high end appliances, ranges 
that were considered commercial have 
been adapted to the consumer market,” 
he explains. “These larger units, 36, 48 
and even 60 inches wide, need adequate 
ventilation. Larger stainless steel com-
mercial hoods did not fit the average 
consumer vision.

“They often are a focal point of a cook-
ing wall, and feature spice racks or utensil 
storage, and add to the beauty and func-
tion of the kitchen. Many of our kitchen 
designs have a signature piece that they 
have adopted as their favorite look and 
style. With our variety of door styles and 
finishes the offering is truly endless. As for 
size, code will dictate clearance left and 
right of the range, and head clearance to 
the blower. We have built units nearly 10 
feet long and 6 feet tall.”

Larger cabinets 
Another trend is that Plain & Fancy 

is making bigger and bigger cabinets. 

Instead of two or three cabinets together 
there may be one very large one. Achey 
pointed out a 102-inch base cabinet dur-
ing a recent visit.

“Designers like the look of one 
cabinet, and installers like the feel of just 
putting one cabinet in place,” Yohn says. 
“Designers gain a very custom look.

They can tailor-make that front frame. 
It would no longer have a joint. Especially 
when you sell a painted product, those 
joints start to look a little obvious, unless 
you work around them.

“So they like us to have 72-inch vani-
ties. Basically they’re controlling the style 
of the front look. That’s basically what they 

is finally coming. It has come very 
slowly in America. When people 
think of Plain & Fancy they think of 
front frames and beaded inset. The 
traditional look kitchen is our sweet 
spot. I think it will stay that way for a 
long time.

“Designers have to be used to 
working with it. Things work differ-
ently with a full overlay look. We’re 
thinking the Gen-X and next genera-
tion will look at (cabinet design) a 
little differently. They grew up with an 
Ikea product. It’s been integrated into 
their lives in a different way, and if you 
can give them a look and a style they 
like, they’re not going to be as critical 
about that front frame missing.”

Frame vs. frameless

safe, compact and easy to use.
Why buy used when you can have the New Pratix S 
with full manufacturers warranty for about the same cost! 
The Pratix S is the perfect match for those companies with limited 
space yet requiring the flexibility and performance of a CNC Router 
for an unbelievable price!  
Improving your bottom line and providing superior results is our goal! 
www.scmgroupna.com
 

 pratix s
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want. They can set up their drawer con-
figurations and basically get it all in one.”

Custom cabinets 
Plain & Fancy is also doing more 

custom cabinet work for closets. “We 

are hearing (more about) a trend to 
closets,” Yohn says. “With the kitchen 
such a large financial commitment, a 
closet is a feel-good renovation for a lot 
less money.

He believes that making a walk-in 
closet, or a spa-type area adjacent to 
the bathroom and master suite allows a 

good opportunity for custom cabinetry.
Features include shoe storage, 

benches, jewelry stowaway, and LED 
lighting. Hafele and Rev-a-Shelf offer 
great add-on accessories, Yohn says, 
such as hampers, pant storage, and 
organizational items.

In the shop 
Plain & Fancy has 110 employees 

in its Schafferstown location. Total 
plant size here is 250,000 square feet. 
Equipment in the main building includes 
two Holzma panel saws, Altendorf F45 
sliding table saw, Weeke CNC machining 
center, Holz-Her Triathlon 360 and 1305 
edgebanders, and Butfering widebelt 
sander, Doucet return conveyor, Hofer 
press, and Dodds dovetailer machines. 
The main plant has a European box as-
sembly area, dovetail wood drawer box 
area, and one assembly line for frame-
less, two for framed cabinets. A white-
wood sanding department is important 
here, with a number of separate custom 
tables with people doing hand sanding.

A separate mill building cuts and 
sands solid wood doors and is set up like 
a rough mill. Lumber is brought in sur-
faced and kiln-dried. A Mereen-Johnson 
ripsaw, Weinig moulder, and Opticut 
computerized saw are used here. Plain & 
Fancy makes about 80 percent of its own 
doors. The rest are made by Conestoga.

Finishing area expansion 
Plain & Fancy’s largest recent upgrade 

was a building expansion of 45,000 
square feet completed in 2008 to upgrade 
the finishing capability. A large Cefla 
automated flatline system, with denibbing, 
panel cleaning, spray area, and large tray 

CABINET BUSINESS

Employees handle sanding one job at a 
time at custom stations.

This is what the 
                  
saw on the market looks like.

Sure, we’ve built our saws to help eliminate life-changing accidents, 
but we’ve also engineered them from the inside out to be the biggest, 
toughest, and most durable saws on the market.  That’s why we use 

more iron and steel, and offer the most power of any 10" industrial table saw.*  The 
result is a heavy industrial tool with the kind of quality you can feel.  And it’s one of the 
reasons we sell more industrial cabinet saws than anyone else in North America.

 

*Based on comparisons with common 10" cabinet saws. Iron and Steel by weight.

biggest, baddest

See all the ways the SawStop Industrial Cabinet Saw 
is better and offers more at SawStop.com/industrial
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oven sprays a catalyzed product.
“The Cefla Italian finish line has been 

an extremely important addition to our 
consistency,” Yohn says. “It lays down 
a perfect coat of primers, sealers and 
topcoats. Cleaning machines, a water 
wash booth, and inline ovens provide a 
clean room environment.“

Future plans 
The company has a large scheduling 

system that keeps track of five weeks of 
scheduling on the shop floor. This was an 
internal project developed in house. “In 
the past year, we implemented a schedul-
ing system that allows them to scan and 

monitor every job through 27 different 
locations on the shop floor,” Yohn says. 
“That’s critical to us, that we have control. 
That allows us to move jobs up, to hold 
jobs, slide things around, have better 
control than we had in the past.”

For the coming years, Yohn sees 
a possible slant toward “transitional” 

design, and believes that is where the 
market is going.

“We’ve put the flag back on our ad-
vertising again to promote the fact that 
we’ve always been an American-made 
product. We invest heavily in our local 
vendors. We love that. We do what we 
can to promote that as well.” ❮

Cefla Finishing Group, 
Flatline finishing system
704.598.0020    www.ceflafinishinggroup.com

Conestoga Wood Specialties, Cabinet 
doors
717.445.6701    www.conestogawood.com

Alexander Dodds Co., 
Dovetailer machine
616.784.6000    www.dodds.com

Doucet Machineries Inc., Return conveyor
819.367.2633    www.doucetinc.com

Mereen-Johnson Machine Co., Ripsaw
612.529.7791    www.mereen-johnson.com

Stiles Machinery Inc., Holzma, 
Altendorf saws, Weeke machining center, 
Butfering sanders
616.698.7500    www.stilesmachinery.com

Holz-Her Inc., Edgebanders
704.587.3400    www.holzher.com

Weinig Group, Moulder, Dimter saw
704.799.0100    www.weinigusa.com

For more info:

Or go to 
www.CabinetMakerFDM.com

The company has 110 employees and two 
buildings in south central Pennsylvania.
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 QUICK CUTS
Lamboo sustainable panels implemented at KONE center
Lamboo Inc. has announced that its 
products were implemented at the new 
KONE center in Moline, Ill. 

The Lamboo Design Series product 
Tiger Strand panels were used to create 

a contemporary design that matches the 
building’s other sustainable design features. 

“The Lamboo paneling in the lobby 
provides an aesthetic that you cannot 
find anywhere in the Quad Cities and this 

application reinforces the sustainable 
and cutting-edge image the remainder 
of the building showcases,” said Bryce T. 
Henderson, KONE’s chief financial and 
operating officer.

Completed in late summer 2012, 
the KONE center is an eight-story, 
121,000-square-feet commercial office and 
residential condominium building located 
within Moline’s Bass Street Landing. The 
functionally designed floor plates are ap-
proximately 15,000 square feet at each level.

Patrick Industries, Inc. in Indiana 
has announced the acquisition of 
the business and certain assets of 
Indiana-based Middlebury Hardwood 
Products, Inc., according to the Her-
aldOnline.com.

Patrick Industries is a major 
manufacturer of component products 
and distributor of building products 
for manufactured housing, kitchen 
cabinets, household furniture, fixtures 
and much more. It operates coast-to-
coast through locations in 12 states.

Middlebury is a major manufac-
turer and distributor of hardwood 
cabinet doors, components, fascia 
and other hardwood products for RVs, 
manufactured housing, and residential 
kitchen cabinet industries. They will be 
Patrick’s fourth acquisition this year, 
and seventh since June 2011.

The net purchase price of ap-
proximately $20.3 million was funded by 
Patrick Industries’ new $80 million re-
volving secured senior credit facility and 
includes the acquisition of inventory, 
prepaid expenses, machinery, equip-
ment and vehicles, and much more.

“The addition of Middlebury 

Patrick Industries acquires       Middlebury Hardwood

Lamboo’s Tiger Strand panels are 
featured in the lobby of the KONE 
center.
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	 QUICK CUTS
SCM forms partnership with Woodworking Machine Services Ltd. 
SCM Group Canada has announced a 
new distributor partnership with Wood-
working Machine Services Ltd. The new 
distributor will represent the complete 
range of SCM Premium, Classical and 
MiniMax woodworking equipment prod-
ucts for the entire territory of Alberta 
and surrounding areas in Canada.

“We are very happy to continue our 
association with Ken Dobranski with his 
new company. With over 4,000 sq. ft. 
showroom facility and a its full operating 
service team, we strongly believe that 
Woodworking Machine Services Ltd. will 
allow us to continue providing excep-
tional customer support and technol-
ogy solution to our Canadian custom-
ers,” commented Richard Bluteau, 

manager at SCM Group Canada.
Woodworking Machine Services Ltd 

is located in Calgary, Alberta. Ken Do-
branski and his partner Ian Walton have 
more than 15 years of experience in the 

industry as a direct sales representative 
for SCM Group. Contact Ken Dobranski 
at ken@woodworkingms.com and Ian 
Walton at ian@woodworkingms.com, or 
call the company at 403.234.7300.

Save hundreds of dollars on custom shutters by building them 

yourself! The new Rockler Shutter Jig and online Design Wizard 

make it super easy! Plug in your window dimensions and get a 

custom plan with bill of materials.

Get started today at Rockler.com/shutters.

Custom shutters made easy!

 For a store near you or free catalog visit  Rockler.com  1-877-ROCKLER

Materials code: 504

Hardwoods will help us in becom-
ing an industry leader in the cabinet 
door market in the industries that we 
serve,” Todd Cleveland, president 
and chief executive officer of Patrick 
told the site. Chuck Lamb, longtime 
chief executive officer, principal, and 
founder of Middlebury Hardwoods is 
pleased with the partnership.

“After leading and working with 
the exceptional team at Middlebury 
Hardwoods for more than 27 years, I 
am both excited and comforted that 
we have been able to team up with an 
organization like Patrick whose core 
values, competencies, relationships, 
and customer first approach, mirror 
those that we have worked so hard to 
establish,” he told the site.

“Patrick is a natural fit for our 
operation, and the additional 
manufacturing expertise and financial 
resources that they bring can help 
propel Middlebury Hardwoods to the 
next level,” he said.

Patrick Industries will continue to 
operate on a stand-alone bases under 
the Middlebury Hardwood Products 
brand name in its existing location.

Patrick Industries acquires       Middlebury Hardwood
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From his stylized signature logo to 
luxurious four-color brochures and ads, 
to even his Newport Coast business ad-
dress, everything about James A. Grove 
says high-end. And that’s exactly what 
he wants as a general contractor and 
custom cabinet shop going after business 
in homes that typically price out for $1.5 
to $5 million. But behind the glitzy front 
is a no-nonsense operation that uses a 
no-frills cabinet shop, outsourcing, and 
creative custom work to routinely deliver 
spectacular results that build more busi-
ness with top echelon customers.

Grove started out in 1987 as a gen-
eral contractor doing tenant improve-
ments, but now his business is entirely 
devoted to high-end remodeling, which 
he describes as a “boutique” operation. 
“We don’t want to make 1,000 widgets of 
something,” he says, explaining how his 
shop tackles demanding one-of-a-kind 
custom work often involving veneers and 
curved work. “It’s a little more compli-
cated than building a box.”

Unassuming shop 
But just because the work is com-

plex, don’t expect to see all the latest 
cutting edge technology in the James A. 
Grove shop. An SCM sliding table saw 
and edgebander are the primary pieces 

of equipment. A Blum boring machine 
sits against a back wall.

Grove’s father was a carpenter and 
Grove picked up most of his woodwork-
ing skills on his own. He was an early 
adopter of the European 32mm system 
and says frameless vs. face-frame is not 
much of an issue in his market with very 
little face-frame work. He says most of 
the jobs are contemporary with flat faces 
and different veneers. He relies on GL 
Veneer as his primary veneer supplier. 
His shop prefers to work with prefin-
ished plywood for the most part.

Breaking the image that high-end 

Going after 
the high-end 
market

by William Sampson
will.sampson@ccimedia.netCABINETS

James A. Grove combines 

upscale networking with one-

of-a-kind custom services and 

outsourcing to serve multi-

million-dollar home market.

Who: James A. Grove

What: High-end custom 
cabinetry and remodeling

Where: Newport Coast and 
Covina, Calif.

Employees: 5

Shop size: 3,100 sq. ft.

Website:
www.jamesagrove.com

At a glance

James Grove creates one-of-a kind custom projects that might include outsourced 
components with customized features. Here, cabinet doors from Decore-ative 
Specialties have been modified by Grove with unique wave form mullions running 
through the top.
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custom work requires doing more work 
in house, Grove outsources his doors 
from Decore-ative Specialties. But he 
frequently uses the doors as a starting 
point for more custom work. “We take 
their doors and tweak them,” he says. 
For example, the shop took some stock 
Decore-ative Specialties glass doors and 
added a curved wave form mullion across 
the top to make a stylish statement.

High-end networking 
With a shop based in an industrial 

part of Covina, Calif., far from his target 
market of high-end Orange 
County, Grove knew he 
needed to take a different 
approach to marketing. He 
established his business 
address and office in New-
port Coast to have a more 
prestigious address to help 
demand respect from clients 
and designers. Then he went 
to work getting to know the 
designers.

Grove aggressively 
networks with designers and 
architects especially through 
the American Society of Inte-

rior Designers, attending their functions 
and advertising in their publications. The 
result is that most of his work involves 
negotiated contracts without having to 
do competitive bidding.

Recently he’s trying a new tactic, be-
ing included in a special gift box created 
by Luxe Interiors + Design. The gift box 
takes the old Welcome Wagon idea and 
takes it upscale big time. Given out to 
new luxury homeowners, the box includes 
information on luxury products and ser-
vices. Grove is the only cabinet company 
included in the exclusive promotion, 

which gives out 100 boxes a 
month. He says if he wins just 
one project from the effort, it 
will pay for the whole thing.

Grove also participates in 

Wine cellars have become a big part of what James Grove 
does, as they are popular additions for the $1.5 million to $5 
million homes that make up his target market.

High design is important to James Grove’s success, and 
he works with top designers and architects to meet client 
demands for custom work.

James Grove’s work might 
be fancy, but there is 
nothing fancy about the 
company’s cabinet shop 
located in an industrial area 
of Covina, Calif. A sliding 
table saw and edgebander, 
both from SCM, are the 
most prominent machines.

Attention to detail and distinctive 
elements help set James Grove’s 
work apart.
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designer showcase home projects. He has gotten support from Blum 
and Decore-ative Specialties to build spectacular work in showcase 
homes that grabs attention from the design community. “Suddenly 
they knew who I was,” he says. “Networking does pay off.”

Presentation important 
Grove says he has to present the right image to earn the 

initial respect of demanding high-end clients and designers. You 
won’t find him meeting clients in a beat up old pick-up truck; his 
shiny black late-model BMW sedan creates a more appropri-
ate image. His business cards and brochures all carry a stylized 
signature logo, and the same logo shows up in all the drawers in 
projects he builds.

“People just think that’s neat,” he says.
His 12-page, 8-1/2x11, full-color brochure is printed on 

heavy stock and features lavish professional photography of a 
wide sampling of his work, ranging from contemporary to more 
traditional styles. There is very little text, letting the beautiful big 
images speak for themselves.

And although his shop is not fully computerized, Grove uses 
computer design programs to deliver top-notch full-color photo-
realistic renderings to help clients and designers better visualize 
his proposals.

Keeping up to date 
With the competitive and forward thinking market he serves, 

Grove says it is essential for him to stay on top of all the product 

36 | CabinetMaker+FDM

HIGH-END MARKET

As a general contractor, not all of James Grove’s work is 
cabinets and millwork. This project involved applying a 
hand-gouged surface texture to the hardwood floor and 
getting all ready in time for a major charitable function.

Construction 
methods are 
straightforward, 
relying mostly 
on plywood 
substrates for 
veneer work.

423.587.2942
www.adamswoodproducts.com

SOLID WOOD  
COMPONENTS

We Do Custom Work!
Send us your specs for a free quote

A0915-35-60
6” Island Leg

A0545
Bun Foot

423 587 2942

TM

Dept. CM44

A0757-10
Corbel

MOLDERS
7  Y E A R  W A R R A N T Y

www.williamsnhussey.com
70 Powers Street
Milford, NH 03055 
Toll Free 800-258-1380
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APPLICATIONS
Straight  •  Curve  •  Elliptical

Model 
209 

Molder 
PATENTED

Model 206 Molder
with Optional Mobile Base
PATENTED

Model 
154CE 
Molder
PATENTED

W&H
C U S T O M & S TA N D A R D 

K N I V E S

B U I L T  T O  G O  T H E  D I S T A N C E
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advances in the industry. He is constantly on the lookout for new 
ideas in lighting, hardware, and accessories.

“People want the widgets,” he says. “I really want to know 
everything in the industry.”

He uses that knowledge to surprise designers and clients 
with new ideas that they might not have seen before. He says he 
is a big fan of products from Blum and Rev-A-Shelf. He’s also ex-
perimenting with some breakthrough LED lighting products and 
the latest developments in environmentally responsible products, 
such as Decore-ative Specialties eco-friendly Pure Colors line.

“Newport Beach has a green inspector now,” he explains. 
“Everything has to be compliant, and you have to have the pa-
perwork to prove it.” ❮

CabinetMaker+FDM | 37

 66 66

 45 45

 24 24
3030

 6 6

What makes a blade
a premium blade ?

M
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The new GMAXX series
from GUHDO

100 years of German Tooling
Innovation

www.guhdo-gmaxx.com

Electrostatic Coating


Reduces friction


Protects against corrosion


Prevents resin build-up


Maximum Performance

Precision Balanced


Perfect straightness


Superior grinding


Noise reduction


Maximum Life

Advanced Technology
Saw Blades

An employee at James Grove uses the SCM SI 400 E sliding 
table saw to cut parts. The company builds its own cabinet 
boxes but prefers to outsource doors from Decore-ative 
Specialties.

Blum Inc., hardware and accessories
704.827.1345    www.blum.com

Decore-ative Specialties Inc., doors
800.729.7277    www.decore.com

GL Veneer Inc., veneer
800.588.5003    www.glveneer.com

Rev-A-Shelf LLC, hardware and accessories
800.626.1126    www.rev-a-shelf.com

SCM Group North America, sliding table saw, edgebander
770.813.8818    www.scmgroupna.com

For more info:

Or go to www.CabinetMakerFDM.com

James Grove actively networks 
with designers from the 
American Society of Interior 
Designers and works closely 
with designers and architects 
to exceed expectations for 
demanding high-end clients.
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One can’t seriously discuss the birth of art 
furniture and the studio furniture movement 
without talking about Wendell Castle. His 
work, bringing freeform sculpture and furniture 
together, influenced many woodworkers and 
furniture designers. Now the Aldrich Contem-
porary Art Museum in Ridgefield, Conn., is 
calling extra attention to his early pieces with a 
show called Wendell Castle: Wandering Forms, 
which displays Castle’s work from 1959 to 1979.

The exhibit is the first public showing of 
these works in 20 years and coincides with 
Castle’s 80th birthday. It includes not just 
furniture but also original drawings, and there’s 
even the video from the TV game show “What’s 
My Line?” when the show’s panel tried to 
guess who the real Wendell Castle was from three contenders.

Panel discussion opens show
A panel involving Castle,show co-curator Evan Snyderman, 

and Alastair Gordon, who wrote the show’s catalog, opened the 
event. Castle delighted the audience with his wry humor and 
unassuming accounts of his early work.

Saying how he’d never taken formal cabinetmaking or furni-
ture courses other than seventh-grade woodshop, Castle told 
how he milled rejected wood from a gunstock factory with a drill 
press and a band saw. “I dowelled everything because that’s all 
I knew,” he said. His early furniture all came out of his study of 
sculpture. “How come furniture can’t be art?” he asked. “I did 
pieces as sculpture, but it was really furniture.” He questioned 
basic furniture design. For example, he asked why legs have to 
be on the bottom of a table and then built a coffee table in which 
the legs flow around the sides and suspend the top from above.

Duck decoy to stack laminations
Castle told how one of his big breakthroughs came from an 

old Deltagram for hobbyists. It detailed making a duck decoy by 
stacking layers of wood. When Castle applied the technique to 
furniture, it freed him to explore wide variations in shape and de-

sign. “Early on I really only knew how to 
glue two boards together,” Castle said. 
“Laminating was the right thing for me.”

Castle did learned more sophisticated 
joinery and used it, but he remains a designer and sculptor first 
and a woodworker second. When asked what his favorite tool 
was, Castle replied without hesitation, “The pencil. The act of 
drawing is the same as the act of thinking.”

Not about the wood
Castle says right away that although he is known as a 

woodworker, “It is not about the wood.” He recalls, “I got a lot 
of criticism that I didn’t respect the wood.” He remembered a 
meeting of woodworkers he attended. “How could you use so 
much wood in one piece, they asked. Nobody would ask that of 
a sculptor.” He described how he moved on from wood to plastic 
so he could take advantage of plastic’s wider potential color pal-
ette. Some of his earlier plastic work is also in the Aldrich show.

Today, Castle is still actively designing and creating. He uses 
modern computer technology to make accurate scale models, 
digitize the models, then digitally slice the piece to make the 
laminations. He uses 7-axis CNC machines for carving and main-
tains a full-time crew of eight. “You are really able to do things you 
couldn’t do before,” he says.

Wendell Castle: Wandering Forms continues on display at the 
Aldrich Contemporary Art Museum in Ridgefield, Conn., through 
February 24, 2013. For more information, visit www.aldrichart.org. ❮

by William Sampson
will.sampson@ccimedia.netDESIGN

This dining chair built in 1967 is an 
example of the use of stack lamination 
to marry sculpture and furniture in 
Wendell Castle’s early work, which is on 
display in a new exhibit in Connecticut.

Wall Table No. 16 is a Wendell Castle 
piece that dates to 1969. It is an 
example of how much of his work 
questions fundamental furniture 
design principles, such as how 
something should be supported, in 
this case with one leg on the floor and 
another bolted to a wall.
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Wendell Castle early 
work showcased
Wendell Castle: Wandering Forms exhibit at 

Aldrich Museum displays legendary furniture 

artist’s work from 1959 to 1979.
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AND QUIETPIECE

Achieve your clients’ dreams without sacrificing functionality and style. Salice 
has renovated the silent industry with our newly-designed Futura drawer slide. 
Thoughtful design allows seamless installation, with the smooth close you’ve 
come to expect from us. Finally, it all comes together. THE SILENT HOME.

2123 Crown Centre Drive | Charlotte NC. 28227 | 800.222.9652 | 704.841.7810 | www.saliceamerica.com
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PRODUCTS

Kreg Tool Co. Automaxx clamps
Automaxx clamps from Kreg Tool Co. 
feature X-Auto Adjust technology to pro-
vide the speed of a quick-action clamp 
and strength of a heavy-duty clamp. 
Automaxx clamps are available in 3- and 
6-inch Face Clamps and Bench Klamps 
models. The clamps feature an all-metal 
design and comfort grips. 

515.597.6400
www.kregtool.com

Laguna Tools 4-axis Turner
Laguna Tools’ 4-axis Turner is a CNC 
machine that measures 36-by-80 feet 

with 13 inches of Z travel at a 10-inch 
diameter on the A axis. In addition to 
being able to create wood carvings, 
turnings and more, the 4-axis Turner can 
also process flat stock by removing the 
turner attachment. The machine is also 
available in a “two-up” version with two 
spindles and two rotary axes, as well as 
a CNC touch controller. 

800.234.1976
www.lagunatools.com

SCM Group North America 
Gabbiani CUBO panel saw
The Gabbiani Cutting Unit Batch 

One CUBO from SCM Group North 
America is a panel saw with two routing 
units. The CUBO can be incorporated 
in a Mahros loading-unloading system 
controlled by Easy Plan and produc-
tion wastes/quantity of the off-cuts can 
be reduced by using Rolling Software 
with the panel saw, the company says. 
The panel saw is available with cutting 
lengths of 3,200 mm, 4,500 mm and 
5,600 mm, in widths of 2,200 mm and 
2,440 mm. 

770.813.8818
www.scmgroupna.com

  

A TrAdiTion of innovATionTM

Oliver’s 120 year heritage 
of innovative design and 
quality goes into every 

product we sell. 

Oliver offers a full line of 
heavy-duty machinery.

Two-year limited warranty.

olivermachinery facebook.com/olivermachinery

To find a dealer :

$1,000
on 5370

$100
on 4230

www.olivermachinery.net
info@olivermachinery.net

800-559-5065

youtube.com/olivermachinery
Sale ends 1/18/2013 or while 

supplies last.

Saving you some GREEN with BLUE!
Rebates on Select Machinery!

www.olivermachinery.net | info@olivermachinery.net | 800-559-5065

$200
on 4240

$400
on 4255

$200
on 4630

$100
on 4620

$300
on 2018

10” Jointer8” Jointer 12” Jointer

4230 Helical 
option only.

18” BandSaw

14” BandSaw

ClaSSiC lathe
25” wide Belt Sander
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Stiles Machinery Inc. Butfering 
SWT 300 series wide belt sander
Stiles Machinery Inc. offers the Butfer-
ing SWT 300 series of wide belt sanders. 
Most of the SWT 300 series models are 
equipped with segmented pad technol-

ogy, either the EPS electro-pneumatic 
system or the advanced MPS magnetic 
pad system. Either system will process 
parts within a thickness tolerance range 
of 2mm, the company says. Standard 
features on the SWT 30 series include 
constant pass line and variable feed 
speed, with the option of a touch-

screen color control panel. The sanders 
are available in single-, double-, triple- 
and four-head models, all with 53-inch 
sanding widths.

616.698.7500
www.stilesmachinery.com

Casadei-Busellato 
Flexa 27 EM edgebander
The Flexa 27 EM edgebander from Casa-
dei-Busellato is ideal for small to medium 
industries. It is available with pneumatic 
position of the end trim, scrape unit, and 
two pneumatic positioning of the top 
and bottom trimming unit, allowing for 
changeovers from .5 mm tape to 3mm 
pvc through the control panel.

336.854.1211
www.casadei-busellato.com

Biesse America 
Active 400 sliding table saw
Biesse America Active 400 sliding 
table saw is for users looking for quality 
of cuts and accuracy on solid wood, 
plywood, MDF board, particleboard 
and various kinds of laminated panels. 
This compact machine is equipped with 
features like precision ground guide 
ways for smooth and accurate cuts and 
an industrial saw carriage with separate 
motors for the main saw and scoring 
saw. The Biesse Active 400 is easy to 
use and provides and array of cutting 
solutions, from straight cuts, to complex 
miter and cross cuts.

www.biesseamerica.com

PRODUCTS

Phone: 336-884-0700 • Fax: 336-887-6650
E-mail: swsmachine@aol.com

For the latest inFormation on our Quality 
lines oF solid Wood Processing machinery 

and systems...contact us today.

www.solidwoodsystems.com

Your Premier Source
for Chairs, Casegoods and 

Millwork Production Solutions

Milling, drilling, •	
mortising with 
controlled axis

Able to work on •	
up to 5 sides of 
the work piece

Especially suitable •	
to work parts 
for cribs, chairs, 
tables, etc.

Ideal for one-piece  •	
complex parts

Large bed capacity•	

Two 6-position tool •	
changer

Multiple head  •	
configurations

CNC HOPPER

3 axis CNC band saw•	

CNC Point-To-Point •	
boring unit (optional)

Automatically saws •	
and bores multiple 
sheets in one  
operation

The fastest and most •	
efficient method for 
cutting and boring 
sheet wood

Faster than a router•	

Significantly reduces •	
waste material  
compared to a router

MDplus+

3-axis CNC machining

Ideal for one-piece  

Large bed capacity

Two 6-position tool 

Multiple head  
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EVERYWHERE YOU LOOK.
For leading-edge technology, profi t-making solutions and career-advancing 
education, look no further than the industry’s main event. Now more than 
ever, it pays to attend AWFS®Fair 2013—the one resource focused 100% 
on helping you take advantage of the new opportunities presented by the 
strengthening economy.

REGISTER NOW:  www.awfsfair.org  |  877.303.0711

BUSINESS-BUILDING 

SOLUTIONS

Find us:
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Sullair Corp. V250S single-stage 
rotary screw air compressors
Sullair Corp. offers V250S single-stage ro-
tary screw air compressors with variable 
drive speed technology in three models 
ranging from 250-350 HP, with capaci-

ties of 1085-1580 cfm and pressures of 
100-125 psig. All three models feature the 
WS Microprocessor Control System, pro-
grammed to monitor all necessary func-
tions, with a WSPC interface for service 
diagnostics and trending capabilities. 

219.879.5451
www.sullair.com

Techno Automation Linear 
Motion Systems LCT Gantry
Techno Automation Linear Motion Sys-
tems’ LCT Gantry is available in 2-, 3- or 
4-axis options, offering 6 or 14 inches 
gantry clearance depending on the 
application. Standard sizes for the LCT 
Gantry are 30-by-24-foot and 50-by-24-
foot, each with electronics, cabling and 
software included. Compatible controller 
options include several different multi-
axis servo controllers. 

800.819.3366
www.technoautomation.com

SawStop LLC 1.75 hp cabinet saw
SawStop LLC offers its 1.75 hp profes-
sional cabinet saw. Designed to use 
standard 120 volt power, the saw fea-
tures a heavy duty cast-iron table, steel 
cabinet and cast-iron trunnion.

503.570.3200
www.sawstop.com

PRODUCTS

888-680-4466
ShopBotTools.com

96”x48”
The PRSalpha Series. 
In standard shop sizes and larger.
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1-877-844-7226 • www.graco.com/MerkurES

Efficient
Save Money and Material 
with Fast, Effi cient Flushing

Need faster fl ushing and an excellent fi nish quality for 
your custom wood shop? Graco’s Merkur® ES 

is the perfect solution.

These industrial strength, portable pumps come in 
Air-Assist or Airless Spray Packages and use 45% less 
material to fi ll the system than leading competitors.

Start saving money and material. 
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Arc Machinery 
ARC 301 Screw Pocket Machine
The ARC 301 Screw Pocket Machine from 
Arc Machinery is cam-driven for smooth 
cutting, with a pilot drill and ball end mill 
that produce low-angle screw pockets. The 
ARC 301’s features a mechanical linkage 
that allows the pilot drill and router bit to 
cut at the same time, a built-in analog depth 
gauge that allows for changing material 
thickness, as well as a back fence and stop 
rail. Operation requires a standard 110 VAC 
and 1-2 CFM compressed air at 80 PSI.

717.387.7974
arcmachinery.com

Porter-Cable Corp. 
PCE201 impact driver
Porter-Cable Corp.’s PCE201 impact 
driver features a 1/4-inch hex and a 4.3-
amp motor. The impact driver delivers 
1,450 inch-pounds of max torque, en-
abling a wide range of fastening tasks to 
be completed, and weighs 3.25 pounds. 
The impact driver is equipped with a 
variable speed trigger and reversing unit, 
providing up to 2,900 RPMs, an electric 
brake, a handle and a belt hook.

866.375.6287
www.portercable.com 

TitusPlus Titusoft 
Titusoft from TitusPlus is an add-on 

damping system that delivers a soft-
closing feature to standard wooden and 
metal drawers. Installation requires no 
pre-drillings and can be made during 
the furniture assembly or later, when the 
furniture is already in use.

800.762.1616 
www.titusplus.com

© 2012 BGK ® / Folio#6526-1112

Contact your authorized 
BGK distributor for complete 
details, or call us about 
scheduling a fi nishing tune up 
audit at your facility.

Need help right now?

PRODUCTS
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Better Vacuum Cups, Inc. provides top notch vacuum cups 
for all CNC Routers. Route into your cups, no problem! 
Check out the videos online at  GreenBVC.com

Home of the GREEN VACUUM CUPS

Our legacy began 
more than 40 
years ago as the 
nation’s pegboard 
leader. We have 
since grown to be 
America’s 
leading custom 
fl at panel solution provider of thin and thick 
substrates. Whether it’s woodgrain prints, cabinetry 
parts or a completely unique custom request our 
CNC machines, saws, paint lines, and fi nishing
capabilities can handle it.

       Get us on your team today!

1.800.433.7142
solutions@panel.com

       Get us on your team today!       

PANEL PROCESSING INC.
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Positec USA’s 
Rockwell WORX SD 
SemiAutomatic Driver
Positec USA’s Rockwell 
WORX® SD SemiAuto-
matic Driver features a six slot 
revolving chamber that rotates 
screw-driving bits in and out 
as needed. Shift from slotted 
to Phillips to Torx® or square 
recess without touching the 
bit. Inside the tool’s body is a 
rotating circular cartridge that 
holds six, 1-in., hex-shanked 
bits. Draw back the magazine 
(cover) to advance a bit into the 
chamber, then slide forward, 
and it’s ready to drive screws. 
The WORX SD SemiAuto-
matic Driver is powered by a 4V 
Lithium-ion built-in battery.

866.514.7625
www.rockwelltools.com 

Hardware Resources 
plastic, wooden swivel 
lazy susans
Hardware Resources’ of-
fers wooden and plastic 
lazy susans featuring both 
round and kidney shapes, 
independently rotating 
trays and a smooth surface 
area. Wooden lazy susans 
with swivel feature a maple 
plywood base and a 1-inch 
inside rim height. 

800.463.0660
www.hardwareresources.com
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East: 2 Lukens Drive, Suite 300, NEW CASTLE, DE 19720 salesinfo@felderusa.com
West: 3006 Beacon Blvd., West Sacramento, CA 95691 west@felderusa.com
S. Cal: 26060 Acero Suite 103, Mission Viejo, CA 92691 s.ca@felderusa.com
Canada: 1745 Meyerside Drive, Unit 4, L5T 1C6 Mississauga info@felder-group.ca

FELDER-GROUP USA/Canada ✆
Call today for 
FREE catalog!

Made in AUSTRIASee the complete machine range at         www.feldergroupusa.com         www.felder-group.ca

Felder Woodworking – Choose from more than 130 models for your workshop.
EVERY MACHINE YOU CAN IMAGINE!

... and everything in between

Fine Woodworking Machinery from 
small Business to large Industry.

DE: 866-792-5288
N Cal: 800-572-0061
S Cal: 866-714-6005
 866-922-8879

At Hickory Saw & Tool
we stock new solid
carbide and High
Speed Steel router 
bits for all CNC
routers. Your order
will be delivered 
from stock at the best
prices in the industry.

Hickory Saw & Tool

A member of the           group

Call (800)762-9899
for more details!

(800)762-9899

Mail: PO Box 2407 • Hickory, NC 28603
Ship: 406 9th Street SE • Hickory, NC 28602

Toll Free (800) 762-9899 • Fax (800) 762-6845
Web Site: www.hickorysawandtool.com
Email: hst01@hickorysawandtool.com

We now take the Discover Card along with Mastercard, Visa and American Express.

Mention This Ad

For A Discount.

PRODUCTS
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Delta Power Equipment 
Corp. Super Sharps 
Scroll Saw Blades
Delta Power Equipment 
Corp. Super Sharps Scroll 
Saw Blades are constructed 
of high carbon spring steel 
providing longevity and high 
performance. The Super 
Sharps™ blades feature 
teeth set to both sides with 
a raker tooth inserted to en-
sure tracking and no drifting. 

This tooth and gullet design 
ensures trouble-free cutting 
with almost no burning even 
in the thickest hard woods.

864.231.5888
www.deltamachinery.com

Nora Lighting 
Lightbar Plus
Nora Lighting Lightbar Plus, 
a new 24V LED linear fixture 
featuring a 400+ lumen output 
per foot – while only consum-
ing an energy-saving 8W per 
foot. Lightbar Plus is designed 
for furniture cabinetry, closets 
and ceiling cove lighting. 
Features include: bronze or 
aluminum finishes, a new 
diffuser lens, in-line motion 
sensor switch, in-line dimmer 
module, and a choice of driver 
and mounting options.

800.686.6672
www.noralighting.com

50 | CabinetMaker+FDM
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For new brochure call:            800-227-2105
email: sales@lignomat.com            503-257-8957
www.lignomat.com               FAX: 503-255-1430

LIGNOMAT
PO Box 30145
Portland OR 97294

Moisture
is an important Issue

Don’t give
moisture a chance
to ruin your next job.

AAAAAvoid shrinking
and warping.

Use one of Lignomats
accurate, reliable moisture meters.

�����

�����

�����

���������� Double plus - 2 Year Warranty
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NAP Gladu RCN Series
NAP Gladu’s RCN Series is 
a collet nut system, which 
is designed to enhance 
dust extraction while utiliz-
ing the customer’s existing 
dust collection system, tool 
holder and cutting tools. 
The RCN Series works by 
creating a vacuum in which 
dust and particulate matter 
is extracted through the 
existing dust collection 
system.

800.457.7468
www.napgladu.com

Doug Mockett & Co. 
PCS54 wireless charging
Doug Mockett & Co. provides 
wireless charging for mobile 
devices via the PCS54. After 
placing a mobile device on the 
lid, power grid lines on the lid 
of the PCS54 communicate 
with an adapter puck that 
plugs into a mobile device or 
uses Wild Charge technology. 
PCS54 is available in various 
configurations of power and 
data up to four each per unit, 
with a 6-foot power cord, and 
in satin aluminum finish.

800.523.1269 
www.mockett.com
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Call (800)762-9899
for more details!

(800)762-9899

hst01@hickorysawandtool.com

Mail: PO Box 2407 • Hickory, NC 28603
Ship: 406 9th Street SE • Hickory, NC 28602

Toll Free (800) 762-9899 • Fax (800) 762-6845
Web Site: www.hickorysawandtool.com

We now take the Discover Card along with Mastercard, Visa and American Express.

Mention This Ad

For A Discount.
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Quickscrews 
International Cabinet 
Installation Screws
Quickscrews International 
Corp. has a line of Cabinet 
Installation Screws with 
decorative heads designed 
to alleviate the need for 
cover caps. The Large Round 
Washer Head Install screws 
are available in #10 diameters 
with lengths ranging from 
2-1/2 to 4 inches. The head 
colors are clear zinc, painted 
white and painted sand. 

800.743.6916
www.quickscrews.com

Outwater Plastics 
Industries Inc. LED 
Crystal Light Box 
Outwater Plastics Industries 
Inc.’s LED Crystal Light Box 
for Cable Shelving Hardware 
systems adds backlight to 
floor-to-ceiling, wall-to-wall 
and wall-to-floor applications 
without a visible power supply. 
The Crystal Light Box includes 
suspended floor-to-ceiling 
cables, double-sided acrylic 
sign holders with hardware 
and a transformer. The Crystal 
Light Box has a 1/8-inch 
diameter, 304-grade stainless 
steel cable, and will hold up to 

PRODUCTS

52 | CabinetMaker+FDM

•	Veneer
•	Raised	Panels
•	Solid	Wood	Doors
•	Cope	&	Stick	or	
Contemporary	Slabs

•	Mitered	Construction
•	RTF	Style	Door
•	Drawer	Boxes

Cabinet 
Doors

All	doors	comply	with	CARB	Phase	1.

479.968.5486
info@arkansaswooddoors.com
www.arkansaswooddoors.com

New 
Lower Lower 
PricesPrices
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5/16-inch material with a load 
rating of up to 44 pounds.

800.631.8375
www.outwater.com

Herkules Equipment 
Corp. EnKon electric belt 
drive scissor lift table
Herkules Equipment Corp.’s 
EnKon electric belt-drive 
scissor lift table provides 
static positioning to +/- 0.01 
inches, as well as control to 
+/- 0.06 inches. The sys-
tem consists of a portable 

electric belt drive lift table 
integrated with a rail system, 
mounted on its top frame, 
and a flash-resistant electri-
cal plug for 110V.  The lift 
system’s vertical travel speed 
is 1.7 inches per second with 
a 1,300-pound capacity. 

248.960.7100
www.herkules.us

Art For Everyday Inc. 
paint-grade carvings
Paint-grade carvings from Art 
For Everyday Inc. include a 
collection of the company’s 
most popular products, such 
as appliques, rosettes, capi-
tals, corbels, mouldings, turn-
ings, legs and more. Products 
are available at guaranteed 
inventory levels with quick 
turnaround times.

866.850.2680 
artforeveryday.com
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OUTSOURCE YOUR CABINET BOXES TO CABPARTS
Cabinet Boxes, Drawer Boxes, Closet Components and more, sized, machined, and edged 
order specific, no minimums. High quality components are CNC machined and delivered ready for 
easy assembly: Confirmat or Dowel, anywhere in North America and offshore since 1987.

GROW YOUR BUSINESS – With NO Capital Outlay or Additional Workforce

Strengthen your PROFITS
Expand your PRODUCTIVITY

Lower your COSTS 
MINIMIZE your waste

970.241.7682
To learn more or to download a free catalog

www.cabparts.com

RESIDENTIAL     COMMERCIAL     INSTITUTIONAL

Call (800)762-9899
for more details!

(800)762-9899
Mail: PO Box 2407 • Hickory, NC 28603

Ship: 406 9th Street SE • Hickory, NC 28601
Toll Free (800) 762-9899 • Toll Free Fax (800) 762-6845

Web Site: www.hickorysawandtool.com
Email: hst01@hickorysawandtool.com

We now take the Discover Card along with Mastercard, Visa and American Express.

Mention This Ad

For A Discount.
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Rockler Woodworking and 
Hardware Sawhorse Clips for 
Bench Cookie Plus 
Rockler Woodworking and Hardware’s 
Sawhorse Clips for Bench Cookie Plus 
work grippers is an accessory that 
enables users to create a no-slip, non-
marring work surface anywhere it is 
needed. The spring steel Sawhorse Clips 
and Bench Cookies (sold separately) with 
included pan-head screws allow users to 
accommodate many sizes or shapes of 
lumber or other workpieces. Sawhorse 
Clips, designed to clip over 1 1/2-inch 

thick material, come in packs of four and 
include four pan-head screws.

763.478.8200
www.rockler.com

Allmoxy Web-based sales and 
management software
Allmoxy offers a Web-based sales and 
management software suite for the wood-
working industry. It allows companies to 
sell complex, customized products online, 
and then automatically allocates supplies, 
creates cut lists, machinery/software ex-
ports, customer notifications, collections 
reminders and more. 

800.804.8821
www.allmoxy.com
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Mail: PO Box 2407 • Hickory, NC 28603
Ship: 406 9th Street SE • Hickory, NC 28602

Toll Free (800) 762-9899
Toll Free Fax (800) 762-6845

Web Site: www.hickorysawandtool.com
Email: hst01@hickorysawandtool.com

Stile and Rail
Cutter Sets

or steel alloy inserts. Has a 

machined seats. All inserts 

and hardwood, compound 

These inserts will also 

heads are made to accept 
varying shapes of inserts.

Call Tammy or Mike for all 
your tooling needs.

or steel alloy inserts. Has a 

machined seats. All inserts 

and hardwood, compound 

These inserts will also 

heads are made to accept 
varying shapes of inserts.

Call Tammy or Mike for all 
your tooling needs.

24-hour turnaround is available
Call (800) 762 9899(800) 762-9899(800) 762-9899

Cutter Sets

ll llll

Mention this ad 
for a discount. 

Other Locks:
Combi-Bolt, Combi-Ratchet, Padlockable 
Cam Lock, Variety of Keyed Locks.  

Retrofits any  standard 
      cam lock application.
             The original dial cam 
                     lock w/ long history   
                               of  reliability 
                                and durability

(800) 654-1786

F J M
fjmsecurity.com  

Online Catalog
tinyurl.com/fjm1786

Tired of poor service from your  current lock 
supplier?  Try us for a refreshing change!  
Superior service, same day shipping, 
competitive pricing.  We specialize in 
resettable combination products and 
other quality hardware products with 
a focus on exceeding 
customers' expectations 
for value, service and 
innovation.            

http://gettag.mobi

TM

1,000  
possible
codes

10,000  
possible
combinations

Up to
10,000  
possible
codes

With the Combi-Cam Ultra, 
the manager key allows not only the 
override of the combination, the code 
can be discovered  and set to a new 
combination!

Key 
override
and code 
discovery

NEW !
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LITERATURE

Tool display 
catalog
The tool display 
catalog from Walls 
+ Forms Inc. fea-
tures a wide range 
of tough displays 
designed for the 

tough tools. In addition to a variety of 
tool counters, grid-panel floor displays 
and grid-panel wing wall displays are 
shown. 

972.745.0800
www.wallsforms.com

Grinding wheel catalog
Vollmer of America Corp. offers a grind-
ing wheel catalog. The catalog lists the 
company’s recommended top, side and 
face grinding wheels.

412.278.0655
www.vollmer-us.com

Foot mounts catalog V120
The 190-page Foot mounts catalog 
V120 from Advanced Antivibration 
Components features more than 4,000 
components, including inch and metric 
polyamide bases, stainless steel bases, 

and steel bases. 
The catalog also 
includes sections 
on metric minia-
ture foot mounts 
and antivibration 
foot mounts.

516.328.3662
www.vibrationmounts.com

Hardwood 
Plywood 
Grading Guide
Columbia Forest 
Products’ Hard-
wood Plywood 
Grading Guide 
covers topics 

including veneer cuts and matching, slicing 
methods, face and back grades of popular 
species, explanations of common natural 
characteristics and a glossary of terms. 
The seven sections contain photos to help 
clarify the process of wood grading.

800.637.1609
www.columbiaforestproducts.com/

GradingGuide

2013 Calendar 
and Conversion 
Chart
Boker’s Inc.’s 2013 
Calendar and 
Conversion Chart 
is a dual-sided 
calendar that pro-

vides a 15-month scheduling guide with 
a metric conversion chart. The chart also 
helps to simplfy washer selection. 

612.729.9365
www.bokers.com

Residential building 
project iPhone app
Cox Industries Inc. offers residen-
tial building product literature that is 
downloadable from its iPhone and iPad 
app. Builders can access a Design Data 
Library, material safety data sheets, 
three-part design specifications, war-
ranty information and more.

803.534.7467
www.coxwood.com

2123 S. Priest Dr. #207, Tempe, Arizona 85282
Ph: 480-967-7220   Fax: 480-967-7161
Email: www.truecut.com
Web: mike@truecut.com

TOOL & MACHINE INC.
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•5/8-inch wide
• Aluminum body
•  Available in RGB 

format that can be 
programmed to 
strobe or morph

• 1080 Lumens*

Lowest Prices...

Widest Selection... 

All From Stock!

Go to 2012 
Web Pages 

504-530

Decorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood CarvingsDecorative Wood Carvings
Handcrafted by Master Artisans at a fraction 
of the cost of mass produced wood carvings

   at the
Lowest

Prices!

ope       
   at the

 ouldings       ouldingsouldingsM
opeopeR

WIDTH OAK MAPLE CHERRY POPLAR
3/8” $0.55’ $0.76’ $0.85’ $0.54’
1/2” $0.56’ $0.77’ $0.86’ $0.55’
3/4” $0.59’ $0.80’ $0.89’ $0.56’
1” $0.89’ $1.27’ $1.24’ $0.75’

1-1/2” $2.50’ $3.13’ $3.63’ $1.81’
2-1/2” $4.75’ $6.50’ $7.25’ $3.63’

3” $7.63’ $9.75’ $11.50’ $4.63’
4” $9.04’ $10.04’ $12.06’ $8.14’

Priced at 100+   
Foot Quantities

•  Available in Half  
Round Right Hand  
& Left Hand Twists  
in 8 Foot Lengths

•  Offered in any  
Quantity

•  Please Call for a Quote
Go to 2012 

Web Pages 590-591

$18.90 per ft. 
(White)

$ 20.70 per ft. 
(RGB)
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ED’ED’ED’ED’ED’ED’ED’ED’ED’ED’ED’ED’

1-800-631-8375
www.outwater.com/vip3

Fixtures can be  
Directly Connected 

or Linked via Cables

•  5/8-inch diameter
•  Available in 5 different 

lengths
• Aluminum body
•  Can be mounted to  

wood, metal or glass 
and used in damp 
applications

•  Mounting hardware  
is included with each  
fixture

• 1200  Lumens*

•  3/8-inch wide
• PVC body
•  With no fixture to hide,  

Ribbon Flex can be  
mounted anywhere

•  Offered in Premium,  
Economy & RGB formats

• 960 Lumens*

FREE  1,000   
Page Catalog!

$3.14 per ft. (White)
$10.25 per ft. (RGB)

•  3/8-inch wide
•  Polycarbonate body
•  Comes with double-

sided adhesive tape 
on bottom

• 720 Lumens*

* Based upon 
6 ft. Length

$18.26 per ft.

$19.50 per ft.

Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights
Slim LED Lights

•  Manufactured using 
next generation LED 
chips for the brightest 
lighting on the market

•  Light output exceeds 
Halogen lighting

•  Highest CRI: 80+ 
( Super white with no blue 
or violet hue)

• Dimmable
•  Available in warm 

white and cool white

Serving the 
Industry 

Since 1972

3/8-inch wide
Ribbon Flex:

• 3/8-inch wide
Thin Light:

•5/8-inch wide

Bar of 
Light:

5/8-inch diameter
SunRay:

Outwater Plastics 
 Industries, Inc.

Go to 2012 Web Pages  
460 - 461

Go to 2012 
Web Pages 

456 - 457

19.50 per ft.
Go to 2012 

Web Pages 458 - 459

Go to 2012 Web Pages 
448 - 452

N E W J E R sE Y
A R I z ONA
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Just about as soon as cordless power 
tools were invented, manufacturers 
started to add lighting to the tools 
themselves or as accessories. Often the 
lights were underpowered or awkward 
with limited capabilities. Now Festool 
has added the SysLite KAL to its cord-
less system, and it solves many of those 
problems with a clever and capable light.

Compact package
Not much bigger than a standard 

Festool battery pack, the SysLite KAL is 
surprisingly powerful with six 3W LEDs and 
two power levels. At full power, the light is 
very bright and strong enough to light up 
an entire room if you point it at the ceiling. A 
lower power setting extends battery life but 
is plenty bright for most chores. 

The light is roughly rectangular, but 
its sides are angled so you can project 
the light at a different angle depending 
on which side you put down. Choose be-
tween 15, 30, and 10-degree angles for 
whatever task is at hand, or lay the unit 
on its back to point straight to illuminate 
a ceiling and flood a room with light.

Still not enough options for you? An 
attachment on the back of the light has 
a foldout hook so you can hang the light 
for convenient lighting. There is also a 
standard ¼ x 20 thread tripod socket on 
one side so you could even mount the 
light on a camera tripod or similar fixture.

Versatile power options
The unit has its own built-in battery, 

which will power the light for 90 minutes 
in high-power mode or 240 minutes in 
reduced power setting. As part of the 
Festool system, the unit will accept all 

the Festool cordless tool battery packs 
from BPC or BPS series tools.

You can also use an included AC 
adaptor to power the unit directly or 
charge its internal battery. Similarly, 
there is a 12-volt car adaptor that allows 
running and charging the light from a 
12-volt socket in your car or truck.

As soon as I started using the Sys-
Lite, I fell in love with it. The unit provides 
lots more light than anything similar in 
size, including the average corded drop 
light. The options for angling, hanging, 
or mounting it provide way more lighting 

versatility. Put a Gorillapod-type camera 
tripod in the socket, and you can put the 
thing just about anywhere at any angle.

Of course, this being Festool, all of 
this capability comes at a price. The 
SysLite goes for about $175. That’s lots 
more than a cheapy flashlight or corded 
droplight, but it is awfully handy. As a 
footnote to this review, after I had been 
using the SysLite for month or two, 
Hurricane Sandy hit. The SysLite really 
showed its value as we waited for power 
to be restored. You can learn more about 
the SysLite at www.festoolusa.com. ❮

Festool SysLite 
work light

by William Sampson
will.sampson@ccimedia.netIN THE SHOP

Versatile cordless light 

keeps you out of the dark.

To see this in action watch our video on 
your smart phone or www.CabinetMakerFDM.
com/87661.html.  If your phone has a Web 
browser and camera, download the free app 
at http://qrcode.kaywa.com/  and scan over this barcode.

Snap it!

SysLite can run off 
its own battery power 
or you can attach 
standard battery packs 
from Festool cordless 
tools.

A tripod socket allows 
mounting the light on a 
camera tripod. There is 
also a hook for hanging, 

and the sides are angled for 
different lighting positions.

Festool’s SysLite is a 

compact battery-powered 

LED work light that comes 

in a case with an AC 

adaptor and a 12-volt 

car adaptor.
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        EUROPEAN BEECH 
         North America's #1
Imported & Certifi ed Hardwood
North American builders, architects, designers 
and homeowners have made European Beech 
the #1 preferred imported hardwood. 

www.pollmeier.com/perfect-hardwood
www.european-beech.com
www.pollmeier.com

866-432-0699  Toll Free
503-452-5800  U.S.

With clean, contemporary looks, European Beech takes a 
multitude of color finishes.  It comes in a variety of grades, 
sizes, thicknesses and lengths for cabinet, furniture and
 architectural    millwork    applications.        PEFC   and  FSC   certified. 

Intro Video
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LAGUNATOOLS.COM

 Industrial PLC Controller w/ Touch Screen

10HP Vacuum Pump Included

Square Linear Rails

Industrial PLC Controller w/ Tou

THE 
LAGUNA
SMARTSHOP II

A new level of interface between digital and analog, the 
Smartshop II introduces you to a limitless world of machining.

Call For Free Demo Today.
800.234.1976

Start at $29,995

B&R Austrian Industrial Touch Screen Controller.
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